





thout 


al. 


ERI. 
n the 








an. 





ylva- 
han- 
What 











ERS 


ibled 
e of 


PLY 





arge 
t of 
nity. 
in. 


bout 
mber 
and 
own 


stern 
oing 


in. 











jo FONDA THE TIMBERMAN 
aaa ESTABUSHED 1873. CAIN. 1, 18992 99. ESTABUSHED 1886. 


COPYRIGHT 1928 BY AMERICAN LUMBEKMAN MAY 28 1928 
Index to Advertisements, 84-85 Table of Contents, Page 27 








Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 











PUBLISHED WEEKLY FOUR DOLLARS A YEAR 
WHOLE NUMBER 2767 CHICAGO, MAY 26, 1928 SINGLE COPY 25 CENTS 








RR 


Q Q Q FR 











Memorial Day 


A Pledge of Good Citizenship 


Business and social duties demand so much time and energy that civic 
duties often are neglected if not evaded. Yet no good citizen will disclaim his dy 
political responsibilities, though he may confess his civic shortcomings. 





Each year in observance of Memorial Day critical events in America’s 
history are recalled. Hardships of pioneers and sacrifices of patriots are recited, 
their services commemorated and indebtedness to them acknowledged. There 
is much of sentiment in this observance, but it has practical implications also. d 


The liberty enjoyed by all today has been won by the efforts and sacrifices 
of a long succession of patriots. That liberty can be perpetuated and made 
secure only by the similar devotion of patriots of each succeeding generation. 
The individual citizen who neglects his civic duties opens the door to the 
infringement of his rights. 


Specific reference need not be made here to recently exposed facts evi- e. 
dencing gross civic laxity. Spasmodic uprisings, however, it is to be observed, 
do not produce the results that are achieved by constant civic fidelity. All citi- 
zens must take upon themselves the duty to guard against every threat upon 
their liberty. Recalling on Memorial Day the services and sacrifices of patriots 
of the past, citizens of the present ought to pledge themselves to protect their 
heritage by such a performance of civic duty as shall insure honesty in govern- 
ment and make liberty secure. 
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Lacey means ‘Timber 


For many years—since 1880—the 
Lacey organization has been exclu- 
sively in the timber business so that 
its name wherever mentioned is im- 
mediately associated with Timber. 








The Lacey organization today has a 
continent - wide service for timber 
estimating, engineering, appraising, 
buying and selling, management and 
assistance in financing. 


James D. LA C E Y & 00. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. 
MONTREAL MEMPHIS VANCOUVER 
Castle Bldg. First Natl. Bank Bldg. Vancouver Block. 































These Values Will 
Interest You 


Scores of shrewd buyers watch Knee- 
land-McLurg “specials” regularly for 
their requirements. They find it pays. 
You, too, will find it pays to watch our 
tests. Write us for quotations on the 
following: 


150,000 ft. 1” Sel. & Bet. Kiln Dried Bireh. 
75,000 ft. 1” Common Kiln Dried Birch. 
60,000 ft. |” No. 2 Common Kiln Dried Birch. 
75,000 ft. 1” No. 2 Common Air Dried Bireh, 
30,000 ft. 1” 4 and 6’ No. 2 and Better Bireh. 
. 1” No. | Common and Better Basswood. 

35,000 ft. |” No. 2 and Better Soft Elm. 

75,000 ft. ‘" No. 2 and Better Brown Ash, 


“KORRECT MAKE” MAPLE FLOORING 
50,000 ft. 13/16x2%4” Second Grade. 
75,000 ft. 13/16x2%4” Third Grade. 
“KORRECT MAKE” BIRCH FLOORING 
100,000 ft. 13/16x2%4” First Grade. 
25,000 ft. 13/16x2%4” Second Grade. 
65,000 ft. 13/16x24%4,” Third Grade. 
13,000 ft. %x!/2” First Grade. 
90,000 pes. %xI'/2”"—32” No. | Basswood Lath. 
26,000 pes. %xi'/2"—4’ Ne. | Basswood Lath. 
118,000 pes. ‘“2xI'2”"—4’ No. | Hardwood Lath. 


AT | KNEELAND-McLURG 
24 LUMBER COMPANY 


WISCONSIN Siiyamehes grains Office 
HARDWOODS Phillips, Wis. ilips, Wis. 
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It Runs Uniform 


—that’s why thereisneveracomplaintfrom 
the logging camp superintendent when 
you buy Wickwire Spencer Wire Rope 
Have you a copy of our latest catalog? 


San Francisco Office: 
Portland, Oregon: 
Seattle, Wash.: 
Aberdeen, Wash.: 


144 Townsend St. 
Coast Sales Co., Inc. 
Seattle Hardware Co. 
Grays Harbor Iron Wks. 


YY WICKWIRE SPENCER STEEL CO. 
37. East 42nd Street New York, N. Y. 








Pyle-National 
again! 





ERE is an- 
other logging loco- 
motive equipped with a Pyle- 
National Headlight and Turbo-Gen- 
erator. This Lima Locomotive is one of 
three owned by the W. C. Bartlett Lumber Co., 
Spring Creek, W. Va.—all Pyle-National equipped. 


Years of satisfactory service in the logging indus- 
try have proven Pyle-National’s suitability for this 
work—service that accounts for its wide preference 
and application in the logging field today. 


The Pyle-National Company 
1334-1358 No. Koctner Ave., Chicago, Illinois, U. S. A. 
Canadian Agents: Export Department 


The Holden Company, Ltd. International Railway Supply Co. 
Montreal, Winnipeg, Toronto, Vancouver 30 Church St., New York City 
Branch Offices: 
3509 Grand Central Terminal, New i City 
818 Boatmen’s Bank Bidg.. St Louis, M 


311 Builders Exchange Bidg., St. Pook Minn, AL 5-26-Gray 
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with interest the news of the formation of the National 

Millwork Institute, announced in the news columns of the 
AMERICAN LUMBERMAN last week. The millwork industry, although 
quite thoroughly organized into regional associations, has heretofore 
lacked a national organization qualified to function as the voice of 
the whole industry, except in certain limited fields, notably that 
of cost accounting. 

Some of the leaders in the millwork industry have long felt the 
need for a national association qualified to act on behalf of the 
industry in important matters of nationwide scope, such as the 
working out of the program for American Lumber Standards; trade 
extension and the scientific merchandising of millwork products; 


C) ] win intareet all branches of the lumber industry greeted 








A New National Millwork Organization 














cooperative advertising for the purpose of creating greater appre- 
ciation of the beauty and convenience of architectural woodwork, 
including built-in furniture and all the newer developments in that 
field, and other matters that affect the interest of all millwork 
producers and distributers. 

While the plans of the new organization at this stage necessarily 
are embryonic, the committee appointed to work out the details 
includes in its membership some of the most forward looking repre- 
sentatives of the industry, who may be depended upon to act wisely 
and constructively. Another encouraging fact is the broad basis 
upon which the institute is formed, its declared purpose being that 
of “acting as the national representative of the millwork industry 
in all of its branches.” That of course implies a broad and con- 
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structive program, such as will justify the existence of the new 
organization. Certain specific activities contemplated also are named 
in the resolutions adopted by the manufacturers and jobbers of 
sash, doors and millwork gathered at the organization meeting 
recently held in Chicago. 

Another interesting development of that meeting was the adoption 
of a series of resolutions setting up high commercial standards for 
the industry, and defining as unfair certain practices held to be 
detrimental to the best interests of those engaged therein. These 
resolutions, which were printed in full in last week’s issue, were 
placed in the hands of the representatives of the Federal trade com- 
mission present at the conference, and the commission will report 
its findings thereon within the next sixty days. 





Credit and Construction Trade Practices 


T IS WELL known that for some years conditions in the 
J construction industry have not been healthful, and that the 
situation has been growing worse instead of better. Despite 
the fact that the volume of construction during recent years has 
reached record-breaking levels, there have been practices within 
the industry that have militated against the best interests of the 
reputable and responsible persons engaged in it as well as operating 
to cast discredit upon and lessen the prestige of the industry as a 
whole. It was in recognition of these facts and with the hope of 
bringing about a more satisfactory situation that the Allied Con- 
struction Industries Committee was formed and has been func- 
tioning. 

This committee, which is composed of representatives of sub- 
contractors and general contractors, recently held a meeting in 
Washington, D. C. The purpose of the committee, which includes 
representatives of thirteen national associations, is to correct im- 
proper practices and to stabilize credit conditions in the construc- 





tion industry. At the Washington meeting it was shown that lax 
credit methods had brought into the industry an extraordinary 
number of sub-contractors. In plastering, for example, it was said 
that, whereas a few years ago there were about four thousang 
plastering contractors, there are today in the same territory about 
fourteen thousand. 

A resolution adopted by the executive board of the Associate 
General Contractors both sets out the situation and endorses th. 
activities of the committee as follows: 

WHEREAS, the construction industry has become seriously de. 


moralized through loose credits and over-expansion in its various 
branches; and 


Wuereas, this condition has generated trade practices which 
are injurious to the building public and the related industries 
of construction; and 


WHEREAS, these industries, through the Allied Construction 
Industries Committee, are seeking to correct improper practices 
and stabilize credit conditions; therefore, be it 


Resolved, that the executive board of the Associated General 
Contractors of America endorses the work of this national com- 
mittee and commends its activities to the local units of the 
industry. ; 

While lax credit methods in the construction industry in them. 
selves were shown to have brought loss to both owners and to 
suppliers of material, they have brought in their train a multitude 
of evils. The injury to the industry as a whole has been great 
owing to the loss of pride in good work and to the practices of 
skimping and jerry building. In fact in the long run injury of this 
sort promises to be even more far reaching than that directly due 
to losses from extending credit to irresponsible parties. The efforts 
of the committee to maintain high standards of construction must 
have the approval of the lumber industry, which itself is engaged 
in a campaign to promote the same end where wood is the principal 
material used. 





General Strengthening in Lumber Markets 


regions as well as from the major wholesale distributing 

centers indicate a strength in both demand and prices that 
evidently reflects fundamental conditions favorable to continued 
improvement. It is well known that for many months buying has 
been in volume adequate to meet immediate requirements only. 
During a considerable period also the mills have been striving to 
adjust their production schedules to this new buying policy. The 
ultimate result must be, of course, that mill stocks will be just 
large enough to meet current demand. In fact, advances in price 
on a considerable number of items of various stocks indicate that 
that balance already has been struck, and evidence producers’ confi- 
dence in the strength of their position. 

For a rather long time, while distributers and users of lumber 
generally have been establishing their policy of buying only as 
needed, buyers have been practically the dictators of the market. 
During this period they have owed their dominant position in part 
to the fact that they could draw upon their own reserves built up 
under a different buying policy and upon reserves in the yards of 
the mills. Not only so, but the speeding up of rail deliveries has 
practically eliminated the apparent necessity for advance ordering, 
and has so far reduced the volume of lumber in transit as to make 
it a negligible resource as a distributers’ or users’ reserve. That 
is to say, the so-called hand-to-mouth buying policy has worked a 
reduction of reserve stocks, not only in distributers’ and users’ 
hands, but it has wrought a reduction in the total reserves of the 
industry. 

While overproduction has been the term commonly applied to a 
policy or situation that has worked to the benefit of buyers and 
to the disadvantage of producers, that situation may doubtless be 
more appropriately charged to faulty merchandising on the part of 
producers. In the past the practice of carrying large reserve stocks 
in distributers’ and users’ hands has enabled buyers to withhold 
their orders until producers showed a willingness to meet their 
views with respect to values, At the same time the slowness and 
delays of transportation induced producers to keep a considerable 


C]Q zion COMING from practically all lumber producing 


volume of unsold stock on the rails, This not only added to the 
available reserve stocks but it offered opportunities for purchases 
at bargain prices. Now, however, there can be little inducement 
to mills to put unsold lumber in transit when cars reach their 
destinations ahead of documents. The time is so short that there is 
no opportunity to make sales. 

When distributer and consumer buying was designed to antici- 
pate requirements, there was of course less necessity for mixed car 
orders. With the present policy, however, it may almost be said 
that mixed cars are the rule. This means that delivery is predicated 
upon the availability of all the items in each mixed car order, and 
that shortage of a single item may delay shipment of all. This 
factor already is making itself felt in the market. If the necessities 


of the buyer always would permit delay of shipment until every 


item was ready, the’ solution of the problem would be simple. But 
it already has been demonstrated that a solution is more than 
likely to be found in the shipment of stock not yet “shipping dry.” 

A comprehensive survey of the lumber situation must convince 
the experienced lumberman that there are already evidences of a 
shifting from a buyers’ to a sellers’ market. Already buyers are 
experiencing delay in the shipment of their orders. Already scarce 
items have been advanced in price, and the number of these items 
has increased until the whole market is affected. There is an 
evident determination on the part of producers to produce “hand-to- 
mouth” to meet the similar policy of buyers. In fact, stern necessity 
has forced this policy upon a considerable number of lumber manu- 
facturers. Moreover, the fundamental soundness of general condi- 
tions affords a basis for continued prosperity that is certain to be 
reflected in a demand for lumber. With improvement in weather 
conditions early expansion in outdoor construction is certain. It 
is to be hoped that a buying policy will be adopted that will make 
available for this construction and for other needs an ample supply 
of dry lumber. In this connection it may not be amiss to note that, 
save for minor fluctuations, there has been a steady increase in car 
loadings since Jan. 1, and that the total for the latest week exceeded 
one million for the first time since the year’s beginning. 
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Death of Veteran Retailer 


[Special telegram to Amertcan LumBEeRMAN] 

Lonc BeacH, CA.iF., May 23.—William K. 
Hall, past president of the Southern Retail 
Lumber Dealers’ Association, and also past 
president of the Kentucky Retail Lumber Deal- 
ers’ Association, died at his home in Long 
Beach on May 17 at the age of 71. Mr. Hall 
had made his home in Long Beach during the 
last four years. He organized and was presi- 
dent of the William K. Hall Lumber Co., of 
Fulton, Ky., for ten years, and most of his life 
had been spent in the lumber trade. Four 
years ago he sold out the Fulton business and 
moved to Long Beach, retiring from active 
work. Mr. Hall was widely known in the 
southern lumber trade and highly regarded. 
He was active in association work and was a 
director in his State association as well as the 
Southern association for many years. 


Coast Lumber for Sugar House 


Cuarpon, Onto, May 21.—Lumber shipped 
to Chardon from Silverton, Ore., built what is 
believed to be the largest “sugar house” in 
the world, which was erected on the public 
square here for the third annual maple festival 
recently held. The building, 38x100 feet, was 
a greatly enlarged replica of the hundreds of 
sugar houses that dot the maple forests of 
Geauga County. All of the lumber used in this 
building was supplied by the Chardon Lumber 
Co. of which J. M. 
Johnston is proprietor. 


building industry. At this gathering a com- 
mittee of thirty men was chosen to lay plans 
for the organization and this committee se- 
lected the executive committee, which made 
its report at the last meeting. 

Mr. Sanborn was in New York several weeks 
ago attending the convention of the New York 
congress. Mr. Neeves, in explaining the pur- 
pose of the organization, said it will bring 
together a cross-section of the building indus- 
try of Indianapolis and make it possible to 
promote any worth-while program. 


Lumbermen Hurt in Auto Accident 


Mempuis, TENN., May 22.—A. B. Turner, 
general manager for the Poinsett Lumber & 
Manufacturing Co., of this city, is in a critical 
condition at the Methodist Hospital as the 
result of an automobile accident this after- 
noon near Simsboro, Ark. Bruce Neeley, as- 
sistant manager, was slightly hurt. He was 
accompanying Mr. Turner to inspect a tract of 
timber in Arkansas when the automobile in 
which they were riding skidded off a bridge 
over Fifteen Mile Bayou, about two miles 
from Simsboro, Ark. The car plunged twelve 
feet into the bayou below. Mr. Neeley is said 
to have saved Mr. Turner’s life when he 
pulled him from the water.. 

The two were rushed to Simsboro and 
thence to Memphis to the hospital. Examina- 
tion shows that Mr. Neeley’s injuries are not 
serious. Mr. Turner, however, is suffering 





Finding it necessary to 
secure 2x6-24s for the 
rafters, Mr. Johnston 
placed an order with 
the Silver Falls Tim- 
ber Co., of Silverton, 
Ore, for a car of di- 
mension, with a special 
request for quick de- 
livery. This order was 
placed on Feb. 9, the 
car was loaded on Feb. 
10, shipped Feb. 11, 
and arrived in Chardon 
on March 6. 

This building housed 
many concessions and 
every visitor to Char- 
don received free a dish 
of Geauga County ma- 
ple syrup. Wooden paddles were given to the 
visitors with which to stir into sugar the maple 
syrup produced by old-time methods from sap 
from maple trees in the public park. Carrying 
out the early day theme, all of this sap was 
During 
the festival 20,000 people visited this town of 
1,750 population, and 12,500 dishes of free 


» maple syrup were dispensed in the big sugar 


house made from “good lumber” shipped from 
far away Oregon by one of the mills affiliated 
with the famous “Wausau group.” 


Organize Building Congress 


INDIANAPOLIS, IND., May 21.—Perfection of 
the organization of the Indianapolis Builders’ 
Congress got off to a flying start the night of 
May 19 when a big meeting was held at the 
Columbia Club attended by more than 400 
business men interested in the building indus- 
try. Membership in the congress includes 
building material dealers, lumbermen, contrac- 
tors, brick dealers, architects, speculative 
builders, financial and allied interests. 

Three well known New York architects, who 
are officers of the New York congress, spoke. 
They were Robert D. Kon, William O. Ludlow 
and R. G. Wagnet. The executive committee 
members of the local congress are Gerry M. 
Sanborn, Allan V. Stackhouse and H. W. 
Neeves. 

The Indianapolis Building Congress -was 
conceived several months ago at a meeting at- 
tended hy representatives of all phases of the 
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Big sugar house in public square at Chardon, Ohio 


from a large cut by glass that penetrated his 
abdomen and his condition was reported as 
critical late tonight. 

Both men are well known in hardwood 
circles. The Poinsett Lumber & Manufactur- 
ing Co. is a branch of the Singer Sewing Ma- 
chine Co. and has a large plant at Truman, 
Ark. 


German Here Making Connections 


JACKSONVILLE, FLa., May 21.—Heinrich 
Gradenau, head of H. & A. Gradenau, Bremen, 
Germany, is in Jacksonville visiting several 
of the larger lumber manufacturers and 
naval stores producers, making arrangements 
for supplying his firm’s trade in both of these 
commodities. Among the Jacksonville lum- 
ber concerns on which Mr. Gradenau has called 
are the Brooks-Scanlon Corporation and the 
Putnam Lumber Co. He will later visit sev- 
eral of the south and west Florida plants. 
H. & A. Gradenau have been doing business 
since 1874 and have offices located in all the 
principal cities of Germany. Mr. Gradenau 
advises that although Germany used only 12,- 
000,000 feet of lumber last year, exported from 
the United States, it is his opinion that it will 
soon again reach the pre-war volume of 50,- 
000,000 feet a year, and it is with this view 
of the future that he is getting lined up with 
the Florida manufacturers. 





Oklahoma Yard Destroyed by Fire 


[Special telegram to AMERICAN LuMBERMAN] 


OKLAHOMA City, OKLA., May 22.—The en- 
tire stock of lumber and building materials, 
six motor trucks, and the office buildings at 
Grand and Francis Streets, of the Long-Bell 
Lumber Co. here, were destroyed Monday eve- 
ning by fire from an undetermined source, 
though it is suspected that the motor on a 
saw left’ running in a warehouse at the rear 
became overheated. Two hundred and sixty- 
six carloads of lumber, high quality seasoned 
hardwood predominating, were stored in the 
yards, and 5,300,000 board feet was burned. 
R. R. McBride, an official, conservatively esti- 
mates the loss at $250,000, which is covered 
by insurance. 

The Long-Bell yard, of which Floyd Bro- 
derson has been manager for several years, is 
the largest in the city. A great deal of new 
stock had just been received and practically all 
of this, including various building materials, 
much hardware, wallboard and some frame- 
work, were destroyed. While present orders 
for lumber are large, city building is moderate 
and unofficially it is stated that orders will be 
filled from some of the Long-Bell yards within 
a 30-mile radius of Oklahoma City. The full 
Long-Bell force has been working up to the 
present, and on Tuesday the employees were 
put to work clearing away the ruins, as it is 
planned to rebuild immediately, though the de- 
cision will wait upon the arrival of J. H. 
Foresman, vice president, and other officials 
from Kansas City. A temporary office has been 
established at the company’s planing mill at 
Twenty-third and Santa Fe Streets. 





National Bookings 10 Percent Above Cut 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINsSTon, D. C., 


May 24.—Four hundred. and eight softwood mills with normal pro- 


duction of 298,611,000 feet, gave actual production during week ended May 19 as 91 percent, 


shipments 99 percent and orders 103 percent ofnormal production. 
percent and their orders 110 percent of actual production. 
actual production, shipments and orders follow: 


Their shipments were 108 
The week’s figures for normal and 








No.of Normal Actual 

SorTrwoops— mills Output Output Shipments Orders 
Southern Pine Association .............00. 113 72,475,000 66,092,000 69,634,000 68,765,000 
West Coast Lumbermen’s Association...... 112 108,091,000 117,149,000 135,651,000 *150,946,000 
Western Pine Mfrs. Association............ 35 37,160,000 32,734,000 31,119,000 34,421,000 
Calif. White & Sugar Pine Mfrs. Assn...... 20 28,058,000 26,806,000 21,561,000 24,635,000 
California Redwood Association............ 15 9,639,000 7,047,090 11,503,000 7,239,000 
North Carolina Pine Association........... 54 10,560,000 9,311,000 9,771,000 8,019,000 
Northern Pine Mfrs. Association........... 8 10,880,000 7,807,000 9,319,000 7,334,000 
Northern Hemlock & Hardwood Mfrs. Assn. 103.5+ 21,748,000 5,801,000 5,873,000 5,912,000 

ET CT PTC Te. eee 298,611,000 272,747,000 294,431,000 307,271,000 

HarRDWwoops— 
Northern Hemlock & Hardwood Mfrs. Assn.. 77+ 16,183,000 12,851,000 9,960,000 7,167,000 
Hardwood Manufacturers’ Institute......... 413+ 86,657,000 59,336,000 57,031,000 51,859,000 

re, SI 5 09 6 66 8S o seen Se Seeban 490+ 102,840,000 72,187,000 66,991,000 59,026,000 


TUnits of daily capacity of 35,000 feet. 


*Of West Coast bookings, 36 percent was for domestic cargo delivery, 14 percent for ex- 
port cargo delivery, 46 percent for rail delivery, and 4 percent was local business. 
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Fink hate 


Bonus for Millworkers 


We are writing to ask if you know of any 
concern in the special millwork line that is 
successfully operating under a bonus system, 
whereby labor receives extra pay for efficiency. 

We can readily understand how a system 
of this kind can be operated where stock mill- 
work is being manufactured, as it would be 
a question of quantity production. 

The question in our mind is, is there a way 
to install such a system where special mill- 
work and cabinet work are being manufac- 
tured in small quantities such as it common 
with special orders.—INQuIRY No. 2,151. 


[This inquiry comes from a Michigan manu- 
facturer of special interior woodwork. In re- 
sponse the names of a number of concerns 
that are operating under some sort of bonus 
system have been sent. Some of these are 
manufacturers of stock millwork, but it is not 
clear that they operate on stock products ex- 
clusively. The inquiry is published with the 
hope that it will come to the attention of other 
concerns manufacturing special millwork and 
giving bonuses to increase the efficiency of em- 
ployees. The name of the inquirer will be 
furnished on request.—Eprtor. ] 





Territory Included in Inland Empire 


We wish you would kindly advise what ter- 
ritory the Inland Empire embraces. We know 
that it includes Idaho but do not recall ever 
noticing any circumscribed area called the 
Inland Empire.—INnquiry No. 2,152. 


[This inquiry comes from a Missouri lumber 
concern. It is the custom of the AMERICAN 
LUMBERMAN, and it is believed to be the custom 
of the lumber trade generally, to include east- 
ern Oregon, eastern Washington. all of Idaho, 
and western Montana in the Inland Empire. 
Whether a different mapping is made outside 
the lumber industry can not be stated with 
certainty at this time.—Eprtor.] 


Wood Cores for Block Making 


On behalf of one of our large customers in 
this city, we would like to have you inquire 
for us through your publication where we 
might secure a supply of cores made of any 
kind of lumber, yellow pine, gum, hardwood, 
etc. These cores are used in making cement 
blocks and are tapered from 4% inches at the 
top to 4% inches at the bottom, cut 11% 
inches long; surfaced round and_ tapered 
gradually from 4% at the bottom to 4% 
inches at the top. They are also used in 
halves, each part being just one-half the size 
of the full core. 

Our customer has requirements for approxi- 
mately 5,000 full cores and half cores imme- 
diately and the annual requirements will ap- 
proximate 60,000 each full and half cores. 

Blue prints will be furnished to any mills 
that are interested in getting these out.— 
Inquiry No. 2,149. 


[This inquiry is made by a Pennsylvania 
wholesale commission lumber company. The 
name of the inquirer will be supplied on re- 
quest.—Enrror. | 


Durable Wood for Special Use 


I am writing to ask you a few questions. I 
want to put out a great many machines for 
working placer gold. What kind of wood 
could I use that would give the best service 
run continuously in water, as to durability? 
It should not be easily checked and must be 
a tough wood. I can not saturate this wood 
with any kind of oil as the quicksilver in the 
copper plates will not stand the use of oil of 
any kind. If oil is used the gold will not 
adhere to the plates.—INQuiRy No. 2,147. 


{This inquiry comes from California. It 
is assumed that the inquirer is aware of the 
fact that redwood, fir and other woods are 


used in the manufacture of flumes and water 
pipes, a service that is similar to the one that 
he has in mind. While some of these woods 
would not be considered tough, yet they pos- 
sess some of the qualities that he mentions. 

This inquirer does not say how important 


the matter of cost is. It is possible that some 
of the hardwoods would be suitable for his 
purpose. Doubtless further particulars that he 
may supply to producers of other woods would 
enable them to answer his inquiry more spe- 
cifically. The name of the inquirer will be 
furnished on request.—EniTor. ] 


Outside Roofing Competition 
We would be glad to get information con- 
cerning methods that have been effectively 
used by lumber dealers for combating inroads 
of out-of-town roofers.—INQuIrRY No. 2,146. 


[This inquiry comes from a Kansas re- 
tailer who. in codperation with the other deal- 
ers of his town and with the local contractors, 
is engaged in a campaign of publicity and 
education to demonstrate to householders that 
they will save money and secure better re- 
roofing jobs by dealing with the local lumber- 
men. This inquirer has been sent information 
concerning campaigns that have been success- 
fully waged by lumber dealers against itinerant 
roofing crews. As this is a perennial problem, 
the AMERICAN LUMBERMAN will be glad to 
hear from any dealers who have met this 
problem and whose activities in this field have 
not already been reported in this paper. 
Samples of printed matter, circulars, news- 
paper advertisements etc. that have been used 
by dealers to convince home owners of the 
desirability of dealing with the local lumber 
merchant will be particularly acceptable.— 
Eprror. } 


Loading Out Old Stock First 

We should be glad if you would give us the 
latest and best method of stacking lumber jp 
a shed. We have under construction a new 
yard and are under the impression that there 
is a method of stacking lumber whereby the 
old stock is loaded out first so as to keep the 
new stock in the shed.—INqQuiry No. 2,153, 


[This inquiry comes from a Texas retaj] 
concern. In response a number of clippings 
from the AMERICAN LUMBERMAN showing 
various methods of stacking lumber in retail 
sheds have been sent. One of these shows the 
French method by which the oldest stock js 
loaded out first. Readers who have devised 
methods of stacking that permit the loading 
out of the old stock first are invited to respond 
to this inquiry. The name of the inquirer will 
be furnished on request.—Ep1ror. ] 


“Walker Lath,” a Wood Product 

Can you inform us who makes “Walker 
Lath’? As we understand it, this is a prod- 
uct used extensively in the South for stucco 
houses and is similar to another product ex- 
cept that it is all wood. We should appre- 
ciate any information you can give us on this 
and would like to know as soon as possible.— 
Inquiry No. 2,148. 

[“Walker Lath” is a combination storm 
sheathing and stucco lath made from cypress 
about 5% inches thick, 6 inches wide, and in 
length from 2 feet up to 16 feet. For keys 
holes or slots running parallel, lengthwise the 
board, but staggered, are used. It is claimed 
that this arrangement of the keys provides for 
the expansion and contraction and that this 
storm sheathing and stucco base strengthens 
the frame work of the house. The name of 
the inquirer will be supplied on request.— 
Epitor. | 
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Col. C. Clay of Ronceverte, | 


W. Va., is cutting a quantity of 
walnut logs on the Greenbrier 
River to be manufactured at 
the mills of the St. Lawrence 
Boom & Manufacturing Co. 


* . + 


Some of the lumbermen on 
the Chippewa River are en- 
deavoring to raise money by 
subscription to build flooding 
dams at Little Falls, Brunet 
Falls and other points on that 
stream. 

s 8 & 


Murphy Bros. of Guerne- 
ville, Cal., have twenty men 
employed in the woods. They 
are constructing a tramway to 
facilitate the transportation of 
logs to their mill. 

* 8 & 

Lumbermen are more cranky 
than they have been for sev- 
eral years. It is within the re- 
cent memory of all of us that 
Tom, Dick and Harry could 
come into the Saginaw market 
and purchase lumber on three, 
six or even nine months’ time: 
but today about forty or sixty 
days is all the time that can 
be obtained, while the majority 





of transactions are for cash as 
soon as the sale is made. 


oa + - 


Minneapolis reports that 
“our wholesale dealers have at 
last become tired of their ab- 
surd methods of grading lum- 
ber, and at a recent meeting 
of the trade a committee was 
appointed to determine upon 
some feasible plan to bring 
about the needed change. The 
system proposed is essentially 
the same as that which has so 
long been in vogue in Chicago.” 

os = a 

A sawmill operator in Juneau 
County, Wis., has cut a canal 
two and one-half miles long 
through a swamp to float logs 
to his mill. 

* * + 


The sawmill operators at Ot- 
tawa, Ont., are again discuss- 
ing different methods of dis- 
posing of their sawdust and 
mill waste, and endeavoring to 
decide upon the best. A Gov- 
ernment official has also been 
inquiring into the matter and, 
in his report, recommends the 
erection of furnaces for burn- 
ing it. At present the refuse 





from the mills is thrown into 
the river, but as it is found 
that the accumulations or rub- 
bish obstruct navigation and 
prove a serious hindrance to 
the operations of fishermen, it 
has been decided that some 
other plan of disposing of it 
must be adopted. 


* * * 


A statement of the secretary 
of the Lumbermen’s Exchange, 
Chicago, shows that the stock 
on hand May 1 in Chicago 
yards was 196,891,000 feet as 
against 189,886,000 on the same 
date last year. 

. * * 


Everybody who has occasion 
to use shingles or to live under 
a roof covered therewith will 
be glad to learn that a process 
has been invented by which fire 
danger may be avoided. It 
consists of treating shingles of 
any ordinary wood with certain 
chemicals, which operate to 
make them practically incom- 
bustible. In addition to this, 


it is claimed by eminent chem- 
ists that the process renders 
them more durable than when 
left in their ordinary condition. 
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Southern Pine Output Curtailed; Prices Very Firm 


The May 1 stocks of 109 identical southern pine mills 
were 3.55 percent less than those of the same date last 
year, though 9.29 percent larger than those of May 1, 1926. 
April production of 121 mills was almost 5 percent below 
the 3-year average, and in the week ended May 18 was just 
about equal to 60-hour capacity. Average bookings per 
unit have tapered off a little in the last few weeks, but are 
in excess of the current production, while shipments have 
been running ahead of production and effecting a further 
reduction in stocks. Southwest trade is possibly a little 
less active, but more demand is coming from the North, 
the mills adhering very firmly to their lists. 


Carolina Pine and Georgia Roofers Tend to Strength 


North Carolina pine mills are doing a volume of business 
that is considered rather good for this season. Output 
seems to be expanding a little with improvement in the 
weather, now making a higher percentage of normal than 
it averages for the year to date. Large Carolina kiln dry- 
ing mills had been getting the bulk of the orders while the 
Georgia air drying plants were inactive because of heavy 
rains and floods, and have been asking higher prices. These 
the buyers are reluctant to pay, as they are hopeful of being 
able to get air dried stock for less. Demand is running 
strongly to dressed items, such as flooring, which move 
mostly in mixed cars. Mill shipments to date this year have 
exceeded the cut by 6 percent, and with stocks depleted 
and the most active buying season just ahead, producers 
are expecting a stronger market. 

Georgia roofers prices seem to be firmly established on a 
basis of $19 for the 6-inch, buyers readily paying this fig- 
ure. Sales prospects are improving, there being an active 
inquiry from all buying sections. Better weather is per- 
mitting an expansion in the output, but the mills are ship- 
ping more than their cut. 


Coast Bookings About a Third Larger Than Output 


In the week ended May 19, West Coast bookings were 
29 percent in excess of the cut, which was only 9 percent 
above normal, and as sales for the preceding 19 weeks of 
the year were 9 percent larger than output, mills are in 
strong position, having well filled order files and no ac- 
cumulation of stocks. Rail business gained to 46 percent 
of the total, and domestic cargo trade also made a gain, 
while the offshore movement was well maintained. As 
mills are holding down output, and summer curtailment is 
to be reckoned with, while good weather is livefling up all 
domestic markets, producers are counting on an advance 
to at least the price level that prevailed last year. 


Northern Piners Revise Prices; Hemlock Remains Firm 


Northern pine manufacturers have issued a new price 
list that incorporates a reduction of $1 on No. 1 boards and 
No. 1 dimension in 14- and 16-foot lengths, while 2x10- and 
12-inch in 10-foot are down $2. On the other hand, a num- 
ber of items in high grades have been advanced $1 to $3. 
The larger mills to date this year have booked orders for 
18 percent more than their cut, but have shipped only 10 
percent more than their cut, so that they have good order 
files. Their general policy is reported to be the keeping 
of mill output strictly in line with demand. Building de- 
mand both in East and Middle West has improved. The 
industrial market in the East is helped by a little more 
firmness in competitive western pines. Foundrymen are 
becoming more liberal in their purchases. 

Northern hemlock bookings are well up to production 


Lumber Statistics Appear on Pages 42 and 43; 


for the year to date, though the mills are a little behind on 
shipments. They have unfilled orders equivalent to about 
four weeks’ cutting. Stocks are low, the May 1 holdings 
of 28 identical mills showing a decrease of 26 percent com- 
pared with those for the same date last year. Business 
from Wisconsin and Michigan country yards tapered off a 
little recently, as they have bought some spring stock and 
now await better weather to move it out. Prices are firm 
on a basis of $3.50 to $4 off list. 


Southern Cypress Bookings Make Encouraging Gain 


Demand for southern red cypress has been widening out 
to cover practically all items in the list, there having been 
considerable improvement in demand from the retail trade. 
Mixed cars are still the rule. Stocks of Nos. 2 and 3 sheath- 
ing are reported very low, as recently they have been mov- 
ing in straight cars. C finish is also becoming scarce in the 
wider widths, and some of the buyers are taking B instead. 
Stocks are still a little heavy in some items, but continu- 
ance of the present trend in buying should soon enable 
mills to even up their assortments. Total bookings are re- 
ported to be larger than at any time during the last year. 


California Redwood Output Lower; Trade Expanding 


California redwood mills have evened up their assort- 
ments and are now easing up in production. The cut for 
the first 19 weeks of the year was 2 percent above normal, 
but in the week ended May 12 was 26 percent below. A fine 
volume of business is now coming from the middle West 
and East, for rail and cargo delivery, and business with 
Australia has shown expansion. California trade has im- 
proved also, with the northern part of the State leading 
in the buying, though the southern part is taking more. 
Heavy shipments had reduced files of unfilled orders, but 
these are being built up again by current bookings. 


Northern Hardwood Output Is Well Below Capacity 


Northern hardwood production was down to about 80 
percent of capacity in recent weeks, which shows that the 
mills are not finding trade very active and are regulating 
their output accordingly. Competition from southern pro- 
ducers is reported to be keen, though the tone of the mar- 
ket as a whole is showing distinct betterment. The auto- 
motive industry is still the best buyer, with the furniture 
and musical instrument industries taking only small 
amounts. The way in which building trades demand has 
been retarded is indicated by the April report of the maple 
flooring makers. Orders were 41 percent less than in April 
of 1927, shipments 26 percent less and output 16 percent 
less. May 1 unfilled orders were 36.6 percent less than on 
May 1 of last year, but stocks had decreased only 5.4 per- 
cent. Nevertheless, the outlook in the building line is en- 
couraging, and warm weather should cause an early in- 
crease in call for both flooring and millwork. 


Southern Hardwood Output for Week Shows Increase 


Production of southern hardwoods appears to have 
gained during the week ended May 19, reaching almost 
seventy percent of normal. New business, however, 
amounted to only 87 percent of the actual cut, while ship- 
ments were a good deal larger than orders, amounting to 
96 percent of the cut. The week therefore saw an addition 
to stocks and a decrease in unfilled order files. Many mills 
are curtailing, and others have announced their intention 
to decrease their cut. Demand is largely hand to mouth 
and consumers are operating on very low stocks, so that 
prospects are favorable and sellers taking a firmer stand 


Market Prices and Reports on Pages 73 to 78 





eee nF w. 


ey SNe paiies a cet DEA te 


oes eae 


a Nel ee ena Pe 


tran Ciera 





32 AMERICAN LUMBERMAN 


MAy 26, 1928 





——— 


Lumber Sales Follow Lumber’s Story 


Extension Workers Find That Information and Advice on Wood Uses 
Are Increasing Old Outlets and Opening New Ones 


WasHincton, D. C., May 22.—The Na- 
tional Lumber Manufacturers’ Association to- 
day announced the selection of the J. Walter 
Thompson Advertising Agency to handle the 
trade extension advertising campaign. The 
choice narrowed down to two agencies and 
the New York concern was finally selected. 
The Thompson Agency is generally admitted 
to be the largest in the United States, meas- 
ured by the volume of money represented in 
the accounts it handles. 

The new advertising agency will tackle the 
problems of the lumber industry scientifically, 
which will require some time. Headquarters 
officials hope to be able to allow it all the 
time required to make the most thorough 
survey. They are acting on the theory that 
as advertising counsel for the National asso- 
ciation the new agency naturally first desires 
to ascertain the facts—all the information 
that bears on the present condition of the lum- 
ber industry. 

This means the compilation of a great many 
records, most of which are probably already 
available in the hands of regional associations. 
The agency will take quite a long time in 
classifying these facts according to its meth- 
ods and arriving at conclusions. 

For example, the agency officials will want 
to determine what has happened to the lumber 
industry during the last few years, on the 
theory that something has happened to every 
industry in that time, with industry generally 
more or less in a state of flux. 

Another question to be answered is just 
what the lumber industry wants—just what 
the trade extension campaign means. 

A third question to be answered by the 
agency is, in effect, what, in the light of the 
facts, is the best thing to do for the industry, 
and how can the desired result best be accom- 
plished. 

It is possible that advertising plans now in 
view at headquarters will be held up because 
of the employment of a new agency and the 
desire of the trade extension committee and 
the National association to get all they can out 
of the new advertising arrangement. To this 
end it seems advisable to give the agency all 
the time its officials consider necessary to 
make a thorough study of the industry and 
its problems, which are new to it. 

The advertising in the farm and technical 
publications is running along. Present plans, 
already approved by the trade extension com- 
mittee, however, contemplated an expenditure 
of $140,000 this year on general advertising. 
Under the new arrangement this fund may not 
be tapped this year. On the other hand the 
decision may be to go ahead with some of the 
general advertising after canvassing the 
situation with the Thompson Agency. 


Wasuincton, D. C., May 21.—On June 15 
two new district offices of the trade extension 
department of the National Lumber Manufac- 
turers’ Association will be opened to help take 
care of increasing activities. One will be lo- 
cated in Pittsburgh, Pa., and the other in At- 
lanta, Ga. The expanding activities of the 
organization are bringing increasing demands 
on the technical and other staff members. The 
two new district offices will bring the services 
offered by the TX organization closer to the 
people of the regions in which they are located. 
Additional district offices will be established 
from time to time. 

In addition to the headquarters office here 
and the division offices in New York, Chicago 
and San Francisco, district offices are now 


operating in Indianapolis, Minneapolis, Kansas 
City, Dallas, Los Angeles and Portland. 
+s 8 6-0 


Research Work at Laboratory 


Frank P. Cartwright, chief engineer of the 
National Lumber Manufacturers’ Association, 
is leaving for Madison, Wis., tomorrow to 
make detailed arrangements with C. P. Win- 
slow, director of the United States Forest 
Products Laboratory, for the extensive research 











“Trees Without Number, 
Make It With Lumber” 


The above slogan won for Milton C. Arm- 
strong the State prize for California in the 
recent National Lumber Slogan Contest. In 
response to the AMERICAN LUMBERMAN’S 
invitation to the prize winners to tell their 
plans regarding use of the prize money, Mr. 
Armstrong contributes this: 


Many things beneath the sun 

I could do with money won, 

So I hardly know just what to do, 
With slogan money now in view, 

But with so many different ways 
To place real money where it pays, 
It’s hard to spend it at this time, 
But waste it, that would be a crime. 


I wish to build a spacious store 
Upon a lot I bought before, 

In L. A., Florence Avenue, 

A plan I long have had in view; 
So Ill put this money in the bank 
To help buy oil and fill the tank, 
And add it to the credit side, 

And for a while there let it ride; 
*Twill come in handy when in need 
And if by chance it goes to seed, 


It may a crop of interest raise, 

And interest in things always pays. 
So with best wishes without number, 
For my slogan for your lumber, 

And with success for the lumber trade, 
Its prices, quality and grade, 

And many thanks for my success. 

I hereby tender my address: 


Milton C. Armstrong, 
1613 West 56th Street, 
Los Angeles, Calif. 











work that has been authorized by the trade 
extension committee. The codperative research 
work is to begin in July. The trade extension 
committee voted to authorize the expenditure 
of a very considerable sum in this activity, 
which is considered by many as the most im- 
portant move made in the TX campaign in the 
last six months, and of the greatest interest 
and significance to the lumber industry. 

The research enterprise will include investi- 
gations of paints and painting methods; range 
of moisture content in structural assemblies; 
decay hazards; improvements in the strength, 
rigidity and economy of frame construction; 
fire retardant treatments; preservative treat- 
ments, and transportation hazards for shipping 
containers. 

The results of the scientific investigations 
and tests will be made available to all trade 


extension subscribers and later will probably 
be disseminated in the form of bulletins, sales- 
men's letters, pamphlets and advertising copy. 

The trade extension committee is thoroughly 
convinced of the value of technical research of 
this character, and particularly of having the 
results of the work bear the impartial stamp 
of the Forest Products Laboratory. It feels 
that the staff of the laboratory will find the 
facts and that a clear statement of the facts 
is all that is necessary so far as lumber js 
concerned. 

* * * * + 


The Story of Wood Still Going Strong 


“The Story of Wood,” around which cen- 
tered the national wood slogan contest, is still 
in great demand. Some time ago “National 
Lumber News,” published by the TX depart- 
ment, ran a special edition relating to this 
booklet, which was sent to 20,000 retail lum- 
ber dealers and approximately 4,000 libraries, 
This started a fresh demand for the booklet. 
Schools throughout the country that learned of 
the booklet through libraries are sending in 
requests for copies for class work. Retailers 
are asking for it in quantities. 

The booklet is furnished free of charge in 
small lots, but the demand is so great that the 
association is finding it necessary to charge the 
printing cost for large quantities. A retailer 
in South Dakota sent in the following: “We 
would like to put one copy of this booklet in 
the home of every child in our town and coun- 
try neighborhood and we desire it particularly 
to present to our friendly customers. This 
would take perhaps from 2,000 to 5,000 copies.” 

A number of organizations have requested 
copies to present to guests at luncheon clubs. 
During April 5,785 copies were sent out chiefly 
in response to individual requests and requests 
for small numbers in bulk. 


x* * * * * 
Remodeling Film to Feature Campaign 


The 1928-29 rural trade extension publicity 
campaign will center around a farm remodeling 
motion picture. The film will be produced by 
the American Farm Bureau Federation in co- 
Operation with the National Lumber Manufac- 
turers’ Association. Advertising copy to be 
published in 25 to 30 farm publications will tie 
up with the motion picture. 

As a part of the campaign it is also proposed 
to conduct a national contest open to farm 
families, in which prizes will be offered for 
the best letters on plans for an ideal farm home 
and for remodeling an old farm house. The 
plan is to award prizes in the form of orders 
for lumber, instead of cash. 

Filming of the picture will be begun in the 
near future. A real farm home, probably not 
far distant from Chicago, will be selected. The 
picture will show the actual process of the 
exterior remodeling. Studio sets will be used 
for the interior remodeling scenes. 

S. A. Van Petten, of the motion picture 
division of the Farm Bureau Federation, was 
here last week conferring with headquarters 
officials concerning details of the campaign. 

In general, the picture will center around a 
farmer’s family living in an old house, struc- 
turally sound but drab and unattractive. The 
mother, through lack of modern conveniences, 
is always worn out and tired and the children 
dissatisfied and hankering for the city. The 
father in desperation determines that the best 
thing to do is to sell his place and become a 
city dweller, But right there he runs into diffi- 
culties. A real estate dealer makes a survey 
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of the farm home and frankly tells the owner 
that his place is so run down that it can be 
sold only at a big sacrifice. So the father 
decides to remodel the house and improve the 
place in general in order to sell it for a fair 
price. ] . 

The upshot of it all is that when the re- 
modeling is completed everybody is more than 
delighted and nobody wants to leave it. The 
mother is 20 years younger, working happily 
in a modern kitchen. The men folks think the 
“new” home is fine, and the daughter has an 
attractive place in which to entertain her 
friends. When the real estate man shows up 
again he finds a modern miracle has been 
worked, not only on the house and surround- 


ings, but on the family as well, and the place’ 


is NOT for sale. 

Fifty prints will be made and the picture 
shown under the auspices of the 1,800 county 
farm bureaus to from 5,000 to 15,000 farm 
communities. 

* * *& * * 


Newspaper Publishers Commend TX 


At its recent annual meeting here the Ameri- 
can Newspaper Publishers’ Association, on 
recommendation of its committee on forest 
resources, adopted the following: 

It is also interesting to note that the feder- 
ated organization of the lumber industry, the 
National Lumber Manufacturers’ Association, 
has just begun a five-year trade extension 
program, which involves a great deal of 
newspaper and periodical advertising and 
also much effort along engineering and archi- 
tectural lines better to fit the product to 
the needs of the user. In the United States 


we must always depend upon privately-owned 
timber lands for the bulk of our wood sup- 
plies, and it is obvious that land will not 
be kept growing timber unless there is an 
adequate market for the product. We there- 
fore welcome this campaign of the National 
Lumber Manufacturers’ Association as another 
aid in the cause of forest conservation. 


* * * * * 
Salesmen Get Points on Wood Signs 


“Comparative Merits of Wood and Metal 
Signs and Highway Markers,” a new sales- 
men’s letter prepared in tentative form by 
engineers at headquarters, gives ten good 
points in favor of wood signs as compared 
with metal signs. Additional information is 
being sought before the letter is published in 
final form and field men and others interested 
in trade extension are requested to report as 
many instances as possible in which wood signs 
have given satisfactory service. A summary 
of the ten points follows: 

(1) Wood signs are stiffer than sheet 
metal signs and not as readily bent, bulged 
or dented; they are less brittle than cast 
metal signs and not as easily cracked or 
broken. 

(2) Wood signs are more rigid than sheet 
metal signs, the cellular structure and greater 
thickness of the wood tending to keep it flat 
and straight and permitting a more solid and 
rigid attachment to supports. 

(3) Wood signs are not as subject as are 
metal signs to mechanical injury from bullets 
and rocks or from bending and removal of 
bolts. 

(4) Wood signs made of suitable woods 
are more durable than commonly used types 





Busi in Brief 
General conditions in industry and trade during the latest week have shown only slight 


changes from those of recent weeks. While as in the recent past there have been minor 
fluctuations in individual industries, these changes are of so evidently a 








GENERAL >aphazard character as to indicate nothing that could be interpreted as a 

trend. Improvement in the weather over a large part of the country has 
been reflected in increased employment, which is evidenced also by sustained retail buying. 
Bank clearings for the latest week totaled $12,649,725,000, compared with $11,705,762,000 for the 
week before. Revenue freight loadings for the week ended May 12 amounted to 1,001,983 car- 
loads, compared with 979,662 cars the week before. Dun’s Review recorded 442 commercial 
failures for the latest week, compared with 444 for the same week of 1927. 


Transactions on the Stock Exchange during last week exceeded in both number and volume 

those of any previous week, but these transactions showed wider fluctuations in prices than 

during any previous week since the present spectacular rise in the stock 

PRICES market began. During the last week also, for the first time since February, 

the Federal Reserve Bank of New York changed its redi t rate, from 

4 to 44% percent. Harvard Economic Society’s wholesale price index, after a slight decline the 

week before, following a steady though slight advance for six weeks in succession, again rose, 
to 98.1. 





During the last seven days prices of farm products on the Chicago market have been quite 

well sustained, holding close to the rather high levels recently reached. Wheat, however, 

dropped to $2.125g a bushel for the latest week, compared with $2.171, for 

PROVISIONS a week before; corn dropped to $1.25, a decline of one cent 4 bushel from 

week before. Beef steers, however, rose 25 cents a hundred for the 

later week, Por... ne $14.50. Hogs lost another 5 cents a hundred, closing at $9.65. Creamery 
butter gained 114 cents a pound the price being 46 cents at the latest week end. 


Continued production of steel at the major centers on a scale well up toward capacity 
evidences a fundamental soundness that is a reassuring factor in the current situation. Auto- 
mobile manufacturers and construction interests are still the larger pur- 
STEEL chasers of steel, and their demands have kept production of mills at from 
80 to 95 percent of capacity through a month that commonly sees severe 
reductions of output. The price situation is not of the strongest, however, and when changes 
have occurred they have been for the buyers’ benefit. 
Average daily production of crude oil during the week just ended totaled 2,355,400 barrels, 
compared with 2,403,000 barrels for the week before and with 2,486,700 barrels during the cor- 
responding week of 1927; the latter figure exceeding any reached since Feb- 
FUELS ruary of the current year. Output of bituminous coal for the week ended 
May 12 amounted to 8,382,000 net tons, including lignite and coal coked at 
the mines, this compared with 8,174,000 tons for the week immediately before. During the 
latest week anthracite output amounted to 1,888,000 tons, compared with 1,826,000 tons the week 
before and 1,989,000 tons the corresponding week of 1927. 








of metal signs, when exposed to the weather. 


(5) Wood signs, when properly fabricated 
and painted, will hold paint as long or longer 
than metal signs. 

(6) Wood signs because of their stiffness 
and flat surface are easier to read than 
bulging sheet metal signs and are more 
easily provided with permanent depressed 
or raised lettering when desired for greater 
contrast and legibility. 

(7) Wood signs, being thicker than metal 
signs, are more _ substantial looking and 
present a more dignified and attractive ap- 
pearance. 

(8) Material for wood signs is more 
readily available in many instances than is 
material for metal signs. 

(9) Wood signs can often be erected more 
easily and cheaply than metal signs because 
of requiring fewer bolts and screws and no 
frame or backing. They are more easily 
maintained in a horizontal position, facing 
in the right direction, because of their 
greater stiffness and more rigid attachment 
to supports. 

(10) Wood signs when well made are 
usually a more economical investment than 
metal signs, because of their low first cost 
and low maintenance cost. 

x* * * *k * 
Advisory Service to Be Offered Oil Men 


A. C. Horner, manager of the western divi- 
sion, will attend the meeting of the American 
Petroleum Institute in Colorado Springs June 
12-15 and explain the advisory service which 
the National Lumber Manufacturers’ Associa- 
tion proposes to furnish the oil industry. Mr. 
Horner will also submit a progress report on 
the oil derrick investigation which his office 
is conducting and ask the institute to recom- 
mend that types and sizes of wood derricks be 
standardized, 

R. Y. Hanlon, oil derrick engineer, is now 
making a more detailed investigation of oil 
derricks in southern California with a view 
to designing an all-wood derrick. R. R. Fen- 
ska, field man of the West Coast Lumber Bu- 
reau, is cooperating in this work. 

** * * * 
Aids Work of Home Modernizing Bureau 


With a view to stimulating the remodeling 
and improvement of homes, the National Lum- 
ber Manufacturers’ Association is urging active 
participation by lumber dealers in the home 
modernization movement which is beifig con- 
ducted by the Home Modernizing Bureau. 
This organization is backed by thirty or more 
industrial groups connected with building. It 
has as its principal object the encouragement 
of home beautification and improvement. The 
National association sees in this enterprise a 
movement supplemental to its own trade exten- 
sion campaign and urging dealers to get be- 
hind it in the interest of wider markets for 
lumber. 

In a letter to the secretaries of State and 
regional retail lumber groups, John M. Gibbs, 
trade extension manager, explains the objec- 
tives and plan of the home modernization 
movement and impresses upon them the impor- 
tance of interesting local dealers. The National 
association is lending financial assistance to the 
Home Modernizing Bureau, along with the 
other supporting groups. 

Among other things, Mr. Gibbs points out 
that this movement means the preservation of 
property values. 

It means the rehabilitation of individual 
homes and also of cities all of which have 
allowed some sections to become, through 
deterioration, not only drab and dull, but 
actually sordid and undesirable as residential 
districts, he says. It means a vast consump- 
tion of lumber and other building materials 
—a market that no amount of new building 
can supply. It is a movement for the gen- 
eral good of all connected with the building 
industries. 

The movement is only about a month old, 
but has gained considerable headway. Already 
a number of cities are planning to establish 
local bureaus to codperate with the Chicago 


(Concluded on page 60) 
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Selling Lumber Where Rice Is King 


Southern Stability and Leadership Combined with Northern Enterprise Bring About 
Expansion and Development of Southern Loutstana 


In Crowley, La., we met H. E. Lewis, a 
progressive retailer who was born in Wis- 
consin and who got his first lumber experi- 
ence in Nebraska. For quite a while he 
has been operating a yard in this attractive 
and growing city in southern Louisiana. 
Mr. Lewis has been a reader of the AMERI- 
CAN LUMBERMAN and its predecessors almost 
a lifetime. He began reading the Northwest- 
ern Lumberman in 1892, and he remembers 
well the work of Met L. Saley, the Old Mas- 
ter who wrote this department so brilliantly 
in the early years of the present century. 

Crowley, so Mr. Lewis tells us, is a com- 
paratively new city. That is to say, it is 
youthful as compared with the river and 
bayou towns farther eastward along the 
Southern Pacific. Crowley numbers quite 
a group of northerners in its 
population. The opening oppor- 


Occasionally we are told that northern 
leadership accounts for the commercial and 
industrial drive that seems to be revolu- 
tionizing this country. Some southern men 
give this credit freely to the people who 
came from the North. While there are 
northern men who are prominent in the 
newer developments, this statement seems 
to us hardly fair to the southern people. 
The old southern stock, so far as we can 
tell, has contributed a full share of business 
and civic leadership. We are thinking not 
only of the rice industry but also of general 
development; fine roads, school development, 
banks, factories, exports and so on through 
the long list. 

Crowley’s lumber retailing follows gen- 
erally accepted lines. It is rather conserva- 


no desire to own homes. In fact, dealing 
with the colored population calls for some 
knowledge of racial characteristics and of 
individual traits. 


Farmers Are Busy 
The spring and early summer are slack 
seasons in building. To be sure, town build- 
ing was jogging along as usual, but farmers 
are too busy in the fields to think much 
about adding to or replacing their homes 
and other buildings. In the fall, after crops 
have been harvested and sold, these country 
customers will know what they have made 
and how much they can spend, and they 
will then have time to help in the build- 
ing. About the time a Corn Belt retailer is 
finishing up his season, sending out the last 
stuff for the late corn cribs or 





tunities of the South and the 
Southwest have attracted a good 
many northern men. In fact, if 
this statement is properly under- 
stood, the South and the South- 
west seem to offer many of the 
inducements that attracted pop- 
ulation into the middle West in 
the old-days. Of course the op- 
portunities are not precisely the 
same; and equally of course the 
conditions of pioneer life are not 
present here. Your southwest- 
erner would smile at the idea 
of pioneer dangers and priva- 
tions being present in his opu- 








the finish for the houses, these 
southern Louisiana dealers are 
just getting started on the big 
rush of building. 

E. G. Keller, of the Central 
Lumber Co., in addition to his 
big yard, which of course is his 
chief business, operates a dairy 
farm that is stocked with high 
grade Jersey cows. He told 
some remarkable stories of 
the production and profits of 
the small dairy farms that 
are located hereabouts. Seem- 
ingly it is but a matter of 
time when the dairy industry 
will take on commercial magni- 








lent country. The gear and trap- 
pings of modern life and modern 
comfort are quite as present and 
pestiferous here as anywhere. 
But events move rapidly, new 
ideas have room to expand, new conquests 
are in the making and new industries are 
developing. Mention of Mr. Saley recalls 
the statement he used to make, to the effect 
that he advised young men seeking lumber 
retailing opportunities to go eastward in- 
stead of westward. But while the eastern 
sections undoubtedly do offer splendid 
chances, the march of the years is open- 
ing great chances in this section. 


Center of Rice Industry 

Crowley, as has been mentioned before in 
these articles, is one of the centers and 
perhaps the capital city of the rice indus- 
try. Rice is the high trump. Some four 
mills are located here, and their product 
travels the seven seas. Due to the fact 
that the American per capita consumption 
of rice is small, being less than five pounds 
per person per year, this vast agricultural 
product must seek foreign markets. The 
fact that domestic consumption is so small 
gives promise of success for the great na- 
tional rice advertising effort that has re 
cently been launched by the southern States. 


Managan Lumber Co. at Lake Charles, La. 
attractive display windows which are utilized to great advantage 





The headquarters office for the seven line yards of the Krause ¢ 


tive in the best meaning of that word. Deal- 
ers are near the mills and can get replace- 
ments for stocks promptly. Building turns 
largely on farm structures and town dwell- 
ings; though larger buildings are in prog- 
ress or contemplated. Financing is largely 
through bank and private loans or through 
building and loan associations. Not much 
second-mortgage business is done by any 
agencies. Blaborate financing schemes, such 
as make possible the building of homes for 
people with little or no savings, have few 
advocates. These schemes work best in gen- 
eral in those places where skilled industrial 
workers draw high wages. We've been in- 
terested in the negro population as lumber 
yard customers; and Mr. Lewis tells us 
that the negro population of Crowley has 
its fair share of home owners. Apparently 
this part of the lumber business requires 
experience and local knowledge. These 
southern dealers appear to know which col- 
ored families are reliable and will carry 
through the business of paying out on 
homes. Some colored people seem to have 


This office has several 


tude. The dairy business seems 
to start in this way. First, peo- 
ple keep cows to assure them- 
selves of pure milk. Then they 
begin supplying a few neighbors. 
Later someone starts a genuine dairy on a 
systematic basis. And eventually these dair- 
ies grow as the possibility of getting profes- 
sionally handled milk and butter increases 
the consumption and demand. Mr. Keller says 
the building business is jogging along. He 
asked me in mock seriousness how I man- 
aged to escape from Chicago without stop- 
ping a bomb or encountering a sawed-off 
shotgun. This department hears its share of 
jokes about Chicago’s gin grenadiers and po- 
litical machine-gun details. Our village on the 
southern shores of Lake Michigan seems 
to have the name of being a hard-boiled 
gal. But really, most of us do manage to 
get down to the office in the morning with- 
out being ambuscaded or “taken for a ride.” 
The newspapers of late have succeeded in 
putting Chicago’s worst foot forward. Per- 
haps better days are ahead. 

In Lake Charles we called at the new 
and attractive retail plant of the Krause 
& Managan Lumber Co. This well known 
company used to be prominent in manufac- 
turing; but it cut out its timber some seven 
years ago and shortly afterwards started 
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retailing. The company, or perhaps the 
individual members, are still extensive 
stockholders in other lumber manufacturing 
operations, but its own active interests seem 
now to be centered upon retailing. There 
are seven yards in the line, and the Lake 
Charles yard is headquarters. We met Mf. 
Krause and Mr. Managan and also their 
sons. Mr. Krause is a thirty-third degree 
Mason and at the 





Lumber comes first in volume of sales and 
roofing materials stand second. We heard 
from other sources that when this company 
surveyed its field and decided that the roofing 
business could be made a big-volume seller, 
it began looking about for a good line. It 
picked out one that seems to have a high 
record in the matter of quality and satis- 
faction only to discover that another con- 









hoped it would be a source of pride and 
if it isn’t he is going to be sore. More 
than that he is going to talk. You can’t 
blame him; for a floor is right or it isn’t 
right. So we take all necessary pains to 
see that it is right; dry when it goes down, 

properly finished.” 
Cement is another big seller; and this 
company supplies some big jobs. There is 
a j\special storage 





time of our visit was 
spending much of his 
time attending the lo- 
cal consistory reun- 
ion. The sovereign 
grand commander of 
the southern juris- 
diction was present 
at the reunion, and 
all consistory Masons 
were helping make 
the memorable occa- 
sion a success. Mr. 
Krause was well ac- 
quainted with J. E. 
Defebaugh, founder 
of the AMERICAN 
LUMBERMAN, 











At the big yard we 
talked chiefly with 
C. M. Managan, one 
of the second genera- 
tion of this prominent corporation. This 
plant is highly attractive. There are sev- 
eral display windows, and in the main 
sales room are attractive stocks of paints 
and a line of building hardware. 


Re-roofing a Big Item 


Mr. Managan told us that trade in Lake 
Charles is good and looks to be still bet- 
ter. One of the big items of the local yard, 
as well as of the line, is re-roofing. Roof- 
ing new buildings must be included; but 
the big increase in this business is accounted 
for in the main by the efforts to put new 
hats on old buildings. A tremendous stock 
of roofing of many different kinds and pat- 
terns is carried. Presumably this Lake 
Charles stock serves as a pool from which 
the branch yards can draw. 


Sheds and office of the Louisiana Western Lumber Co. at Lake Charles, La., which are 


attractively painted and kept shipshape 


cern had exclusive rights to its distribution 
in this general territory. So sure were these 
dealers that roofing offered a big oppor- 
tunity and that the line would suit, that 
they paid a round sum to these distributers 
for the agency. Subsequent events have 
proved this a profitable deal. 


The various big warehouses have the lum- 
ber stock so divided according to sizes and 
grades that loading out for a given job 
has been made simple and certain. Wall- 
board is another big seller, and this item 
is stored in closed bins constructed especially 
to hold the various sizes. Oak flooring is 
kept in closed bins that are lined through- 
out with building paper. The shipping clerk, 
who showed us through the plant, remarked 
that hardwood flooring is something that 
in this climate especially must be carefully 


room for the surplus 
stocks of paint and 
building hardware. 
The branch yards are 
supplied with these 
items from this Lake 
Charles plant. 

The city is an 
ocean port, though it 
isn’t on the seacoast. 
I don’t know if Hous- 
ton’s ship channel 
was the inspiration 
for the Lake Charles 
enterprise or whether 
it was the other way 
around. In any event, 
the city has spent al- 
together some five 
millions on its chan- 
nel and docks. One re- 
sult that a few years 
ago would have seemed incredible is the 
bringing of fir to the city by way of Panama. 





Saturday Is Clean-up Day 


This yard has a habit that might well be 
recommended to some other yards. Each Sat- 
urday is clean-up day. An effort is made at 
all times to keep things in order, but in the 
rush of business in a big plant some things 
get out of place. Deliveries on Saturday 
are usually lighter than on other days, so 
it is a regular thing at the end of the week 
to collect and remove all trash, straighten 
piles and in other ways give the plant a 
thorough and housewifely cleaning. 

C. M. Managan told us that he gives a 
large part of his time to watching credits. 
Line yards as a rule are good collectors. 
They must be; for if this important item 

were allowed to get lax the ac- 





Wood shingles of course are car- 
ried and have a good sale. These 
shingles are not sold applied; 
but all other kinds of roofs are 
put on by the yard’s own roofing 
crew. The company has recently 
furnished some large industrial 
roofing jobs, such as the big new 
dock warehouses. 

“We have found it rather nec- 
essary to apply all these 
roofs, other than wood shin- 
gles,” Mr. Managan said. “In 
the first place it is a service 
which our customers appreciate. 
Laying many of these composi- 
tion and manufactured roofing 
materials is an expert job and 
requires specially trained men. 
It is more simple when buying 
the materials to buy their ap- 
plication in the same deal. Then, 
from our point of view, it is 
the only satisfactory way of doing. We put 
a guaranty on every roof of this kind, and we 
must know that it is properly applied. 
Otherwise, good materials might easily turn 
out to be a poor job, and we’d have to make 
them good through no fault’ 6f our own or of 
the roofing materials.” 
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counts would swamp the busi- 
ness. Few of us by nature are 
good collectors. It’s much more 
fun to handle stock and make 
sales. Most of our customers are 
uneasy and in an unhappy frame 
of mind when reminded that 
they haven’t paid what they owe. 
So most line yards, realizing 
that branch managers need 
to be held to a sound standard 
in collecting, give considerable 
thought to practical policies and 
methods of getting paid. Few 
functions of the general office 
are more immediately important 
than this watching of credits. 
All accounts of course are listed 
in the general office, and these 








The Louisiana Western Lumber Co., of Lake Charles, La., main- 
tains a number of big signs along the highways 


kept and properly applied. “If an oak floor 
goes bad,” he said, “we have a customer 
who is hard to pacify. He’ll cuss out the 
manufacturer, the dealer, the carpenter and 
the finisher impartially. He’s spent quite 
a bit of money on the project, he sees it 
every time he comes into the house, he 


are checked over with the daily 
reports. Any accounts showing 
signs of age get special, and if 
necessary personal, attention. 
Lyle Peters, the widely known manager of 
the Louisiana Western Lumber Co., was 
away from the office; so we were disap- 
pointed in our efforts to become acquainted 
with him. A young man in the office said 
that this yard and Krause & Managan fol- 
low about the same general retailing policies. 
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He said these were the two retail yardsin the 
town but added with a smile that this did not 
cover the competitive situation. It seems to 
be the old story of mills that continue the 
practice of selling at retail without taking 
the trouble to organize the retail departments 
earefully according to recognized retailing 
principles. There are also, we believe, some 


other institutions that handle second-hand 
lumber. We don’t know who these dealers 
are. Our friend added that one or more 
of these dealers had entered the financing 
business without complete success. In the 
two yards mentioned, the building and loan 
is considered the most generally useful form 
of home financing. It fits the largest num- 





ber of customers and offers reasonable loans 
at reasonable cost. 

The Louisiana Western plant is nicely 
painted and kept. The company believes 
in advertising signs, and it not only has 
these signs on the warehouses but also main. 
tains a number of big signs distributed at 
strategic points along the highways. 

















Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit. 














“Shiplap Shower” for Newlyweds 


De.pui, INp., May 21.--There may be “noth- 
ing new under the sun” but here at least is 
a new and unique way to promote the lumber 
business. Mrs. Henry B. Wilson, the “& Wife” 
part of the Metzger Lumber Co., of Delphi, 
originated the idea, and her husband, part 
owner and local manager of the company, 
helped carry it out. It is a “shiplap shower” 
for a newly wedded couple. You have heard 
of “handkerchief showers,” “kitchen showers,” 
and “miscellaneous showers,” but, to be honest 
with yourself, did you ever hear of a “ship- 
lap shower?” 

It took place in Delphi, with the result that 
the happiest couple in the town are Mr. and 
Mrs. Edwin McGuire, newlyweds. “Eddie” is 
foreman of a local newspaper office and just 
finished building, on the edge of town, a 
bungalow for himself and bride. The Metzger 
Lumber Co. furnished the plans and the lum- 
ber. Eddie had spent all his ‘money, but he 
needed a garage. He built the frame, and 
there it stood, “against the day” that money 
would be available to buy lumber to enclose 
it. Mr. and Mrs. Wilson had kept in touch 
with the building of the “love-nest,” and they 
regretted the skeleton of the garage which 
stood so gaunt and yet expectant in the rear 
of the lot. “Let’s give them a house-warming, 
and each take a board as a gift,” said the 
“& Wife.” 

“A shiplap shower,” said the lumber dealer, 
and thus the idea was born and given a name. 
So on May 10 a group of friends of the 
McGuires climbed on the Metzger Lumber Co. 
truck, each taking a part of the menu for a 
cooperative supper, and 12-foot board. The 
whistle on the truck made plenty of noise 
enroute to the new bungalow, and the towns- 
people who rushed to their windows saw the 
Metzger Lumber Co. in action. 

At the McGuire home the surprise was com- 
plete. When the boards were unloaded Eddie’s 
happiness was beyond expression, because then 
and there he saw the vision of the completed 
garage. Several of the nice, clean boards—all 
of which, needless to say, had been purchased 
from the Metzger Lumber Co—were taken 
into the home for use as a dining table for the 
self-invited guests. The place cards, which 
Mrs. Wilson had made, were scraps of wood 
on which were written the name of each guest 
and the date of the “shiplap shower.” At 
Eddie’s request, one of the boards was used 
for registration, and in the enthusiasm of the 
moment, he vowed that board should remain 
unpainted that he might always see the names 
of the good friends who made the garage 
possible. 

It was a “good-will” stunt, a helpful con- 
tribution, a friendly act, a social event which 
received much local publicity, and incidentally, 
if you want to look at it that way, a splendid 


advertisement for the Metzger Lumber Co. and 
the interest they take in “homes for newly- 
weds.” 


Attractive Out-of-door Display 


LaFayette, La., May 21.—One of the clever- 
est out-of-door advertisements of a lumber 
company observed in a long time was noted 
by an editorial representative of the AMERICAN 
LUMBERMAN upon a recent visit to this city, 
and being equipped with a camera, he took 
the snapshot which appears herewith. 

This display, maintained by the Lafayette 
Lumber Co., consists of an attractively de- 








Unique out-of-door display of the Lafayette 
Lumber Co., Lafayette, La., consisting of a 
model bungalow, sheltered in a pavilion of 
attractive design. The sign at the top reads 
“The Home Complete” and the one at the 
bottom “Own Your Own Home” 


signed pavilion which shelters a model of a 
modern bungalow, built on a scale of 1 inch 
to the foot and representing a structure 30 
feet wide by 53 feet long over all. The house 
includes a living room, dining room, breakfast 
room, kitchen, two bed rooms, bath room, a 
large porch in front and a small service porch 
in the rear. It is equipped with miniature 
bungalow furniture in each room, wired for 
electricity, and is in fact complete in every 
respect. The display is illuminated at night. 

The outside walls of the building are cov- 
ered with novelty siding. The roof is of con- 
crete tile, of the company’s own production. 
The windows and doors are also the company’s 
own products, having been manufactured in 
its sash and door plant, of Louisiana tidewater 
cypress. 

The floors are of hardwood strips, and the 
walls are finished in wallboard, all partitions 
being collapsible. so that they may be changed 
from time to time. 





The foundation of the building is of con- 
crete blocks, also of the company’s own manu- 
facture; in fact, so far as possible the entire 
structure is built with the home products of 
the Layafette Lumber Co., most of the ma- 
terial being used having been made by the 
various departments of the company and put 
up in its own factory, or by its labor, the 
idea of the entire display being to feature two 
distinct ideas; the first, “Own Your Own 
Home,” and the other “Buy at Home.” The 
company wanted to emphasize the fact that 
however good a product a Lafayette builder 
might want he can always be satisfied by deal- 
ing at home. 

Located in the heart of the business district 
and near the railway station, this unique out- 
door display naturally has attracted a great 
deal of attention and proven to be an excellent 
publicity medium. 

“Our idea in putting this out,” said P. J. 
Voorhies, of the Lafayette Lumber Co., “was 
to arouse the curiosity of the public, and to 
keep our name before it in a striking way. 
We consider that this display has been of con- 
siderable benefit to us, as might also be 
said of all other advertisements that we have 
used in the past in connection with our busi- 
ness. Of course it is not expected that the 
average person who after having inspected 
this little bungalow makes inquiries will neces- 
sarily adopt the same design, but it is a start- 
ing point for negotiations and, sizing the propo- 
sition up from all sides, we have found it to 
be fairly profitable.” 

Mr. Voorhies stated that the total cost of 
the exhibit, complete except for the electric 
fixtures and the collapsible partitions, was 


$275. 


Making Out-of-Hours Sales 


On page 51 of the May 19 issue of the 
AMERICAN LUMBERMAN, under the caption, 
“How Would You Handle This Proposition?” 
the following actual occurrence was told: 

A retail lumber dealer in a small town had 
closed his yard for the day, but was still in 
his office when a man came in and said, “I 
want to get a piece of 2x4x16 and a sack of 
cement.” The dealer replied, “I would be 
mighty glad to accommodate you but the 
shed is closed for the night, we have no elec- 
tric lights in it and we never permit the 
doors to be opened after night. We do this 
as a precaution against fire, and it will 
not be possible for me to wait on you this 
evening.” 


Publication of this incident and query has 
brought from an Illinois lumber retailer, who 
prefers that his name be not printed, the fol- 
lowing very interesting and practical response: 

“Answering the inquiry appearing in last 
week’s issue headed, ‘How Would You Handle 
This Proposition?’ the customer should have 
been satisfied, regardless of how much incon- 
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venience was caused the dealer. If the dealer 
was not well enough acquainted with his stock 
to be able to get the articles wanted, regardless 
of how dark his warerooms were, he should 
have procured a flash light and got the cus- 
tomer his 2x4-16 and his sack of cement. 
“Some time ago the daughter of a farmer 
drove up to my house and asked for the man- 
ager of the lumber yard. I was out to a din- 
ner, something no real lumberman will ever 
miss, and my young son, a lad of 16, asked her 
what she wanted of Dad? She told him that 
her father had sent her to town for a sack 
of plaster, that she had punctured a tire, 
thereby being so late that she found the yard 
closed. Said young son told the young lady 
to just wait until he could pull his overalls on 
and he would get her the plaster. This lad, 
having worked last summer in the yard as 
well as numerous Saturdays and evenings 
after school, didn’t worry about there being 
no electric lights, though it was quite dark 
by the time they reached the yard. He knew 
where to find the plaster, for he had helped 
ile it. 
’ “The writer felt that his son had learned 
the meaning of service to the customer. The 
above is not an unusual case. It is quite often 
that the yard man or teamster reports a sale 
made after they had gone home, or on a holi- 
day, or at an unearthly hour in the morning. 
“These out-of-hours sales seldom pay for 
the time of the man waiting on the customer, 
but you can just bet that they pay in repeat 
business, in good will, and as advertisements. 
Is it necessary to say we meet these occasions 
with a smile? We do, for we consider that 
the most essential part of the service.” 


Glass Edgers and Tools for Retail Use 


Retailers and others who have occasion to 
cut glass of any kind will be interested in a 
new catalog and circular issued by the Henry 
G. Lange Machine Works, 166 North May 
Street, Chicago. The catalog, which contains 
48 pages devoted to Lange supplies, tools and 
machinery for the glass, automobile trimming 
and body shop, and other users of automobile 
glass supplies, is one of the most complete 
ever issued by any glass machinery house, and 
in its pages will be found scores of new items 
never before catalogued. 

The circular deals with three of the most 
popular glass edgers manufactured by the 
Lange concern, and known as the “Little,” 
“Junior” and “Simplex,” thousands of which 
are in use today giving splendid service and 
satisfaction. These machines are the result of 
nearly forty years’ experience in the glass 
edger business. These edgers are built for 
easily and quickly grinding, smoothing and 
polishing the edges and bevels of plate glass 
doors for all kinds of cabinet work, show 
chases, shelves, furniture tops, automobile 
bodies etc., and for this purpose are used ex- 
tensively by retail lumber companies, planing 
mills, sash and door factories and other wood- 
working interests. The “Little” edger is com- 
pact, self-contained, and large enough for any 
plant where there is only a limited demand 
for glass edging. It has an adjustable motor 
base and uses less current than a 60-watt lamp. 
The “Junior” edger is heavier than the “Little,” 
and is equipped with a one-piece pedestal base 
and countershaft drive. The “Simplex” edger 
is larger than the other two, having a 20-inch 
cast-iron roughing wheel using abrasive grains, 
and 14-inch vertical smoothing and polishing 
wheels. In addition, the “Simplex” carries a 
10-inch special wheel for grinding incurves on 
one-piece windshields. A copy of the catalog 
and circular will be sent by the Henry G. 
Lange Machine Works to interested parties 

THe Pope & Corttte Co., Chelsea, Mass., 
keeps its yard clean and its stock in orderly 
condition by demanding of employees, not 
merely requesting, that its orders to that effect 
be carried out. Employees disregarding these 
instructions are dismissed. 





This Week's 
AD-IDEA 


A CLOSET FOR CANNED FRUITS 


The canning season is not far away. Now 
is the time to call the housewives’ attention to 
the convenience and economy of a nice fruit 
closet in the cellar. Appeal also to the hus- 
band’s sense of thrift and desire to “get the 
worth of his money” by showing at how small 
cost a suitable closet can be built. An Indiana 
dealer last year sold a number of fruit closet 
orders by advertising that he would furnish 
all needed materials, including shelving and 
door for $15.50. The advertisement pointed 
out that it would not take much spoilage of 
fruits and vegetables—for lack of suitable 
storage—to exceed that amount and leave noth- 
ing to show for the money. 


The advertisement was embellished by a 
small cut. 

















Two Retail Concerns Are Merged 


CHAMPAIGN, ILL., May 21.—Two of the four 
yards at Champaign have within the last few 
days been consolidated, W. W. Walls & Co. 
(Inc.), having bought the lumber yard and 
planing mill of the Home Lumber Co., taking 
over all ground, buildings, stock and equip- 
ment. The Walls concern, which has occupied 
its present site downtown for forty years, will 
dismantle its yard and move the business to 
the newly acquired property. The office will 
be moved within the near future, but as the 
yard wili be extensively remodeled into a 
typically modern establishment, it will not be 
before September or October that the removal 
will be completed. 

The’ Home Lumber Co. was established 
about five years ago. It is locaetd at John 
and Oak streets and is served by the Illinois 
Central railroad. Raymond Block, former part 
owner and manager, expects to enter the auto- 
mobile business in Danville, Ill. 

A. T. Walls, son of the founder of the busi- 
ness, is president and manager of W. W. Walls 
& Co. (Inc.), and C. M. Walker is secretary. 


THE YARD of the F. D. Sterritt Lumber Co., 
Cambridge, Mass., is often called “the kid 
slipper yard,” because it is kept so clean that 
a lady might walk through it without soiling 
her shoes. That’s a reputation worth having. 





This Week’s 


Timely Tip 


Handy Rack for Storing Window Glass 


The accompanying sketch shows details of a glass storage rack used by the 
H. & H. Lumber & Coal Co., Rochester, Ind., with great satisfaction. In trans- 
mitting the “Tip,” the above company writes: 

“We use this in the center of our space and store glass in both sides. A large 
stock and variety of sizes may be thus handled in very small space, and any 
size may be located instantly. The sections may be floored at any height where 


there is a cross member in the section. 


. If used against the wall, the section 


need not be as wide. The vertical sections are numbered in 2-inch steps, in- 
dicating the height of the glass, while the numbers on horizontal strips indicate 


the width.” 
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Home Modernization Offers Rich Field 7 


Building and Loan Executives, in Close Touch With Opportunities for Increased Business, 
Urge Closer Co-operation W ith and by Lumber Dealers 


Addressing the annual meeting of the United 
States League of Local Building & Loan As- 
sociations, held in Dallas, Tex., this week, H. S. 
Rosenthal, chairman of the Better Relations 
Commission of the League, said: 


“The solution to most of our prob- 
lems lies in extension of markets. More 
people must be persuaded to build 
homes; more must be induced to mod- 
ernize existing homes.” 


Mr. Rosenthal also advocated a working 
alliance with all construction interests, calling 
attention to a plan worked out by the commis- 
sion for cooperation with such interests. It 
was suggested that local leagues take the initia- 
tive in codrdinating the activities of builders, 
contractors, architects, realtors and building 
material dealers, in a concerted effort to stimu- 
late local building and remodeling. 

The prominence given at the Dallas meeting 
to the subject of home modernization and of 
closer codperation between the local associa- 
tions and lumber and building material dealers 


and loans that would be very attractive. We 
endorse what you are trying to do, and hope 
that you can put it over, for your interest, 
in a large measure, is identical with ours.— 
J. H. Pritcuett, secretary Reserve Savings & 
Loan Association, 


ToLepo, Oxnto.—We believe that both the 
lumber dealers and the loaning institutions 
should be closer together in every phase of 
our business. We would like to know on each 
construction loan just how much the lumber 
and material bills will run so that we may 
make sure of holding enough money to cover 
every item. This can only be done through 
the lumber dealers giving us their estimate on 
each job—Harotp S. Myers, assistant secre- 
tary Home Building & Savings Co. 


Topeka, Kan.—In our community, and I be- 
lieve in most communities, there is an over- 
abundance of old houses, in poor condition, 
that need remodeling and modernizing. This 
plan would be of material assistance to the 
community, as well as to the owners, and be 


ing, reroofing and repainting, especially the 
residences, in every section of our country, 
There is nothing that will improve the appear- 
ance of the community ‘more than attractive 
and livable houses. Therefore, a well planned 
repair campaign put over by the building in- 
dustry and the building and loan associations 
would not only be mutually profitable, but it 
would also result in living, financial and eco- 
nomic values.—Grorce E. McKInnis, presi- 
dent-manager Fidelity Building & Loan Asso- 
ciation. 


Wicuita Fairs, Tex.—If lumbermen would 
refer inquiries about home ownership to the 
building and loan associations, no doubt sales 
of.lumber and negotiation of loans would re- 
sult. We refer inquirers to the lumbermen 
and with our combined efforts a house js 
usually built. Again, where regular companies 
for the purpose do not exist, lumbermen can 
aid in the accomplishment of home ownership 
by carrying a small amount of second lien be- 
hind the building and loan’s first, in order to 
accomplish a sale and make a loan. On several 








not cooperate. 





From a Texas Association: 


“It has always been a matter of regret that we 
have not had greater cooperation from the lumber 
yards, but we have never had it. 
has had to confine its new business to refinancing 
homes, and the building end has been the smallest 
part of our business. There is no ill feeling be- 
tween us and the lumber dealers, but we just do 
It would be fine if we could.” 


Our company 


From a Louisiana Association: 


“We have three lumber yards in our town, and 
the growth of our association is due to the coopera- 
tion and friendship which exists between the lum- 
ber yards and the building and loan association. 
Financing homes enables the lumberman to get his 
money for the building as soon as it is completed, 
and he can operate on a smaller capital than if there 
were no building and loan association in his town.” 




















is distinctly in line with recent efforts of the 
AMERICAN LUMBERMAN to awaken interest and 
initiate action in these matters. Readers of this 
paper hardly need to be told of the enthusiastic 
response which these efforts have aroused, as 
evidenced by the numerous communications 
from building and loan executives that have 
appeared in these columns during the last few 
weeks, 


From letters received by the AMERICAN 
LUMBERMAN since this movement was inaugu- 
rated the following additional excerpts are 
taken : 


Kansas City, Mo.—In reference to making 
loans for remodeling, reroofing and repair 
work on old homes, it is our candid opinion 
that this phase of the loan business has been 
overlooked, and in all of our cities remodeling 
could advantageously be done. The persons 
having this done would have uptodate, mod- 
ern homes at a very small cost, and would not 
be burdened with heavy mortgages. While it 
is true that many people desire new homes in 
new districts, yet many of our cities are so 
large that remodeling should be emphasized, 
and in this way hold the property up to the 
proper standard. The lumber people have been 
very liberal in many ways in assisting the 
building and loan associations in financing and 
being responsible for many loans that come 
to us; and the lumber interests over the coun- 
try could, as suggested by you, be of vital 
help to all of us in securing additional loans 


the means of the sale of a great amount of 
material in all the different lines. If a property 
is not encumbered and an association can stay 
within its conservative values and make loans 
for the full amount of the remodeling cost, I 
am sure it will do so most heartily, but it will 
not be able to accomplish best results unless 
it has the full codperation and assistance of 
the building trades and material dealers, and 
their organizations—J. L. Hersu, president 
Postal Building & Loan Association. 


Muskocee, OkLA.—A campaign by the local 
lumber companies for the purpose of remodel- 
ing would be beneficial. Our own advertising 
at this time is almost entirely on that line— 
that it is just as important to preserve, im- 
prove and make modern a home as to own one. 
We offer to loan the money, which can be paid 
back by the month, just like a loan to buy or 
build a home.—R. P. Harrison, vice president- 
manager Victor Building & Loan Association. 


SHAwneE, Oxta—I am strongly of the 
opinion that much mutual good can be accom- 
plished by a closer codperative effort on the 
part of the building and loan and the building 
material men. There is no question in my 
mind but that there ought to be a state-wide 
and nation-wide building improvement cam- 
paign. It has been my good fortune to visit 
all parts of our country in the last few years 
and I have observed the great need of repair- 


occasions we have inaugurated advertising 
campaigns over a period usually of about six 
weeks in which the building and loans and the- 
lumbermen codperate equally on the expenses. 
These are just a few of the practical ways we 
have found in which the building and loans 
and the lumbermen can work together toward! 
the accomplishment of home ownership.—J. 
WILkie TALBERT, vice president Wichita Falls. 
Building and Loan Association. 


Kansas City, Mo.—We have found the re- 
tail lumbermen of this territory ready and’ 


willing to codperate in every respect. The- 


greatest necessity, I believe, lies in the credit 
question of the material dealer and the loan: 
company, and anything that will foster in- 


creased cooperation along this line I believe-‘ 


will be found to be an advantage to all.— 
W. Kurr Miter, secretary Metropolitan sav- 
ings & Loan Association. 


AxKron, Oxn10.—We feel that close codpera- 
tion between dealers in lumber and all other 
building materials, and the building and loan: 
associations, will be very beneficial. 
territory we are attempting to work out ex- 
change of credit information which will aid’ 
in ferreting out dishonest and incompetent con- 
tractors and builders. 


and material dealers. 


In this- 


We have found this- 
helpful to both building and loan associations. 
As you know, the me-- 
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chanics’ lien law in Ohio is very favorable to 
the material interests and there has at times 
been a feeling that dealers in material were 
not exercising care in their sales and were 
relying entirely upon the mechanics’ lien. Co- 
operation between material dealers and our 
associations, as mentioned above, is having 
some effect toward correcting that situation.— 
A. E. ALpriGHT, secretary Akron Savings & 
Loan Co. 


Beatrice, Nes.—Our suggestion for codpera- 
tion is that the building material dealers give 
the prospective builders detailed and complete 
estimates of the cost of furnishing all the 
material that is necessary to fully complete a 
dwelling, with the cost estimate based on a 
reasonable profit, then referring the prospect 
to the savings, building and loan association as 
the best medium for assisting in financing the 
building. In rendering this service, the mate- 
rial dealer should not make up his estimates 
on a basis of seeing how much or what kind 
of material he can sell to the prospect, often 
building up an idea of a dwelling far beyond 
the ability of the prospect to finance; but 
rather, he should take into account the location 
of the prospective home, the ability of the 
prospect to pay for the completed dwelling and 
his ability to complete his financing by taking 
care of his building and loan payments, along 
with taxes, insurance and upkeep.—E. L. Heve- 
LONE, secretary-treasurer State Savings & Loan 
Association. 


Woopwarp, Oxta.—I have long been of 
the opinion that there should be the closest 
codperation between lumber dealers and build- 
ing and loan associations. Suppose, for ex- 
ample, that an organization were formed 
which, for want of a better name, could be 
called the City Improvement Association, to 
be composed of building and loan men, lum- 
ber and building material dealers, realtors, con- 
tractors, plumbers, painters, and the heads of 
a few of the leading civic organizations of 
the city. Suppose that an organization of this 
kind should meet regularly and plan for bet- 
ter homes, city beautification, more new build- 
ings, better sanitation, better zoning and other 
things to the advantage of all concerned. 
Something along this line could be worked out 
in a practical way in any ordinary sized town.— 
A. W. ANDERSON, secretary Woodward Build- 
ing & Loan Association. 


Opens Attractive 


Newark, On10, May 21.—Backing up the 
claim expressed in its slogan “Famous for 
Service,” the R. B. White Lumber Co., of this 
city, recently has opened an especially attrac- 
tive and well arranged downtown store, office 
and display room. The formal opening, held 
on a recent Saturday, brought between 600 and 








Downtown Store 


cabinets, ironing boards, medicine and telephone 
cabinets etc. 

“We are also using a much more extensive 
plan book service than formerly,” said C. E. 
Fortney, general manager, to the AMERICAN 
LUMBERMAN; “with the idea in view of getting 
people to give more attention to the planning 








“Close-up” of the display of built-in and movable woodwork in new downtown store of R. B. 


White Lumber Co., Newark, Ohio. 
Morrison, yard foreman; W. L. 


Left to right—C. E. Fortney, general manager; Taylor 
Hobbs, store salesman; Norris Taylor, bookkeeper and local 


manager, Miss Maudie Varner, auditor 


700 visitors, and it has been noticed that since 
that time a number of the same people have 
been back for information regarding some par- 
ticular item observed on first visit, with a view 
to working it into their own homes. 

This downtown office and store was opened 
for the chief purpose of showing the public 
the many attractive built-in and movable pieces 
that can be incorporated into the modern home, 
thereby adding greatly to its convenience and 
comfort, such as_ breakfast nooks, kitchen 





t 


——— . 


View of new downtown store of R. B, White Lumber Co., Newark, Ohio. Iw right fore- 
ground is the paint department; at left a glimpse of the builders’ hardware, and in rear the 





display of built-in conveniences, porch chairs etc. 


of their homes before construction starts, 
thereby eliminating many costly changes. 
“What we really are trying to do is to 
maintain a builders’ bureau along educational 
lines, as practically every prospective home 


‘ builder is anxious to get new ideas, and in 


many cases we are able to assist them in 
planning their homes in such a way as to 
enable them to have many of the new con- 
veniences without materially increasing the 
cost of their homes as a whole.” 


Mr. Fortney added that from the number 
of inquiries received at the new store regard- 
ing building problems he felt satisfied that 
the company had made no mistake in taking 
its display room downtown. 


Ships Show Durability of Wood 


From a recent issue of the Timber Trades 
Journal (London, England) is taken this item 
concerning the durability of wood as a ship 
building material: 

The remarkable durability of wood as a ma- 
terial for ships has recently been brought home 
to Bristol folk in a striking manner. Lying side 
by side at Welsh Back, Bristol city docks, were 
three small sailing craft whose combined ages 
are 195 years. Two of them—Brothers (81 
years) and Jonadab (80 years)—account for 
161 years of the total. Brothers was built at 
Brimscombe in 1847, Jonadab at Newport in the 
following year, and the third vessel, Emily Pris- 
cilla, was launched at Chepstow in 1894. Jona- 
dab was rebuilt 33 years ago. All three are 
well-kept, sturdy little craft and are in active 
service in Bristol channel waters. At the same 
time there arrived at the docks the wooden 
brigantine Tarragona, which was built at White- 
haven in 1863. Between them, these four ves- 
sels have sailed the seas for 260 years. 


THE MOST rigorous scrutiny of the costs and 
wastes of distribution and the fullest possible 
exploitation of foreign markets are held by 
the Bureau of Foreign and Domestic Com- 
merce as essentials in preserving prosperity. 
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Retailer's Float Wins Grand Sweepstakes 


Benton Harsor, Micu., May 21.—In the re- 
cent southwestern Michigan 1928 Blossom 
Week parade, in which 125 floats took part, and 
which 100,000 people witnessed, the Preston 
Lumber Co., of this city, walked away with 
the grand sweepstakes prize. 

For several years the twin cities of Benton 
Harbor and St. Joseph, together with the sur- 
rounding communities, have joined in celebrat- 
ing the advent of the fruit blossoms that make 
southwestern Michigan a fairyland of beauty 
every May. First they elect a Queen of Blos- 
soms after a spirited contest in which the 
beauties from every community compete. This 
year the fortunate girl was 19-year-old Elsie 
Lemke, of St. Joseph. 

After consultation with a floral decoration 
company the lumber company officials, headed 
by Arthur Preston, decided upon the design 
that finally won the prize. It consisted of a 
huge peach, about six feet in diameter, split 
in the middle and opened so as to make a seat 
for a pretty, titian-haired girl. 

The peach, tinted in natural and beautiful 
colors, rested on a big white plate, and the 
whole float was mounted on a motor truck 
hidden by vari-colored blossoms. 

The victory was by no means an easy one. 
The minds of a hundred various firms, munici- 
palities, clubs and fraternal organizations had 
been busied in designing and building the vari- 
ous floats entered in the parade, and the long 
procession that wended its way through the 
twin cities surpassed in beauty and variety any 
this locality had ever before witnessed. 

Year by year the Blossom Week festival 
that centers about the fruit belt has grown in 
scope and attractiveness. It is estimated that 
half a million people visited the fruit belt dur- 
ing Blossom Week this year, traversing its miles 
of paved roads through the luxurious blossom 


growth of apples, peaches, pears and cherries 
in full bloom during the greater part of the 
week. Michigan in blossom time is a sight that 


and bearing the words, “Grand Sweepstakes 
Prize, Blossom Week Parade, 1928.” It js the 


silver cup engraved with the company’s name 








once witnessed is not easily forgotten. The 
feathery white blossoms of the apples mingle 
with the deep pink tints of the peaches. The 
birds, returning from an absence that they too 
apparently feel, make up for lost time with 
their music, and the air is burdened with the 
scent of growing blossoms and budding leaves. 

In the Preston lumber office stands a tall 
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Lumber company’s float which won Grand Sweepstakes prize in Blossom Week parade 


first time in the history of the festival that a 
lumber concern has won the cup—but it won't 
be the last, says Arthur Preston, and unless 
the splendid effort of the 1928 prize float ex- 
hausted all. its talents, the Preston company 
will be likely to repeat its victory next spring 
when southwestern Michigan will stage a bigger 
Blossom Week than ever before. 


A Cottage Like This Adds to Summer’s Joys 


Here is an attractive and roomy summer cottage that 
will appeal to people in moderate circumstances who want 
The spacious screened front 


the most for their money. 


porch on rear. 























porch is a pleasing feature, as is also the glazed dining 
This illustration and floor plan is offered 
as a sales suggestion at this season when a great many 


people are thinking of 
building a summer home 
at some nearby lake or 
.bit of woodland where 
the family, and especially 
the children, can revel in 
the out-of-doors during 
the hot months. There’s 


summer joy in a cottage 
like this. 


<———_—__— 26-O° ——_——_— 

















| U GLAZED DINING ik 
: PORCH K 
7-O X16-O 
I 
j 
Living— 9 
‘ROOM ) 
I5S-Oxig-O || 
| 
SMO t 
SCREENED PorRcH ? 
26°0x8-O 
é‘ Y 


























a 


Cor 


CINCIN! 
lieved to 
concern t 
ing is loc 
manufactt 
ing suc 
for a nu 
been in ¢ 
cials of 1 
instituted 
conducte¢ 
the mill, 
of atten 
ployees | 
lege, and 
anys Si 
c freshe 
turing 1 
spectors, 
a the h 
these g! 
lowed in 
inspector! 
Durin, 
and lay’ 
them co 
person 
provides 
the left 
He ther 


Ever 
throug! 
reduces 
smaller 
which 
poveris 
the cut 





Class of 


logs 


Fire 
dar 
age 
log 

Sou 
log 


& N 








26, 1928 


3 Name, 
‘Pstakes 
t 1s the 





that a 

won't 
unless 
at ex- 
mpany 
spring 
bigger 


ys 


ning 
‘ered 
nany 
r of 
ome 
e or 
here 
ially 
2] in 
ring 
are’s 
tage 








i<x-8-o >< 





AMERICAN LUMBERMAN 


41 








Conducts Grading Classes 


CINCINNATI, OHIO, May 21.—What is be- 
lieved to be the only lumber manufacturing 
concern that conducts regular classes in grad- 
ing is located in Ohio. This concern, a large 
manufacturer of hardwoods, has been conduct- 
ing such classes with more or less regularity 
fer a number of years, and the results have 
been in excess of the expectation of the offi- 
cials of the company when these classes were 
instituted. These classes in lumber grading, 
conducted by the chief inspector, are held at 
the mill, and every employee has the privilege 
of attending. A large number of the em- 
ployees have availed themselves of this privi- 
lege, and it often occurs that one of the com- 
pany’s salesmen will come in from the road 
to freshen up on grading rules and. manufac- 
turing methods. Many of the salesmen, in- 
spectors, graders, superintendents, and some 
of the higher officials, have come up through 
these grading schools. The procedure fol- 
lowed in the schools, as described by the chief 
inspector, is as follows: 

During the week our mill grader selects 
and lays out a number of boards, numbering 
them consecutively, starting with No. 1. Each 
person desiring to participate in the class 
provides himself with paper and enters on 
the lefthand margin numbers from 1 to 20. 
He then goes over the list of boards, grading 


them according to his judgment, entering the 
grade mark opposite the number correspond- 
ing to the number on the board. When all 
of the members have finished, the mill grader 
or chief inspector goes over the boards in 
the presence of the class, placing on each 
board the correct grade mark. Members 
of the class then exchange papers and enter 
the correct grade marks on the _ sheets. 
Differences of opinion often arise, questions 
are asked, and explanations made. Each 
paper is then compared with the correct 
marks and the standing of each of the stu- 
dents is determined by the number of boards 
correctly graded. 


In the process of grading, a difference of 
opinion may arise over a line board, and to 
settle the argument it is often necessary to 
mark off cuttings and calculate it to make 
sure that the board will fall within a certain 
class. Commenting on the benefits derived 
from these classes, the superintendent of the 
company said: “This gives the ambitious em- 
ployee the advantage of learning the proper 
method of manufacturing and grading lumber, 
making him better fitted to fill a responsible 
position and the company benefits from having 
an organization whose members are striving 
to improve methods and more thoroughly un- 
derstand grading rules, and thus is insured a 
uniformly manufactured and uniformly graded 
lumber from its operation.” 


Discuss Salesmanship Problem 


BIRMINGHAM, ALa., May 21.—Thirty sales- 
men from nine retail concerns in this district 
gathered here at the Axis Club last Tuesday 
and discussed the problem of salesmanship, 
particularly as it had to do with the fifteen 
points of safe construction in southern pine 
wing built homes, one of which is being erected 

ere. 

Allen G. Loehr, executive secretary of the 
local retail lumber dealers’ association as well 
as for the Alabama State association, addressed 
the salesmen along the line of selling under 
adverse circumstances and stressed particularly 
the budgeting of a salesman’s time as well as 
his efforts while on the job and after hours. 

Following a general discussion, the question 
of using end-matched lumber came up and it 
was decided to call upon W. M. Nichols, resi- 
dent manager of the Pioneer Lumber Co., 
Elrod, Ala., a pioneer in manufacturing end- 
matched lumber, to address the salesmen at 
their next meeting, May 29, and tell them some- 
thing of end-matched lumber especially for 
coverage and for floorings without sub-floors. 
Invitation was also to be extended to archi- 
tects, contractors, city building inspectors and 
building and local inspection and appraisement 
officials to be present and participate in the 
discussions. 


The Price of Fires in Shortleaf Pine 


[By R. D. Garver, Forester, U. S. Forest Products Laboratory, Madison, Wis.] 


Everyone knows that when fire sweeps 
through a forest it damages the mature trees, 
reduces growth by killing or injuring the 
smaller trees, lays open wounds through 
which fungus may enter all the trees, and im- 
poverishes the soil. But no one knows exactly 
the cumulative effect of forest fires expressed 











Splinter loss due to fire injury 


in dollars. An attempt was made by the For- 
est Products Laboratory to answer this ques- 
tion in part by determining the extent to which 
fire had reduced the value of the mature tim- 
ber. 


From fire scars on stumps and from the age 
of sprouts it was determined that fires had 
ravaged the areas in which the study was 
made every few years for the last century. 
Practically one-fifth of all the trees in the 
stand showed evidence of serious fire damage. 

To measure this loss the lumber from 218 
shortleaf pine fire damaged logs of varying 
sizes was tallied. The amount and quality of 
lumber which they yielded were then compared 
to the amount and quality obtained from sound 
logs of the same size, position in tree, and 
gross volume. The results are shown in the 
table at the bottom of this page. 


The figures show that the fire damaged logs 
sawed out less lumber and of a poorer quality 
than the sound logs. The damaged logs con- 
tained only 32.7 percent B&better lumber, while 
the sound logs yielded 46.2 percent; the dam- 
aged logs cut out only 25,973 feet of lumber 
as compared to 30,560 feet from sound logs. 
The average value of the lumber from fire 
damaged logs was only $36.79 a thousand or 
$4.41 less than that from the sound logs. On 
a gross log scale basis they were worth only 
$32.11 a thousand as compared to $42.31 for 
the sound logs, or a difference of $10.20, which 
must be charged to fire. But this is only part 
of the loss, since no attempt has been made 
to measure the damage to reproduction, the 
loss in volume due to a retardation of growth, 
or the reduction of soil fertility. 


Fire damage reduces the value of shortleaf pine logs 


ae 
Dp v © —— Grades of lumber in green condition SSF°, gs ms 
S cs 2 wee sx B& C&_ No. No. No. No. No ZEn- ri} me. 
Og OSs HS Btr. No.1C 2C cs I 2 3D 5 eas >2osh 
Feet : Dollars Dollars 
Fi Bd Ft. b. m. Per cent of lumber in each grade 
ire 
dam- 
aged 
logs 29,760 25,973 32.7 16.5 18.3 6.1 16.5 i 2.8 36.79 32.11 
Sound 
logs 29,760 30,560 46.2 15.5 12.6 2.4 20.2 2.3 38 41.20 42.31 
Loss per M due to fire damage 4.41 1°.20 


*Value of finished lumber on basis of green grades and following prices: 
& Na. 1C $37.51; No. 2C $25.35; No. 3C $23.51; No. 1D $26.00; No. 2D $21.58; 


B&btr. $55.73; C. 
No. 3D $17.08. 


If one-third of the total volume of a stand 
showed evidence of fire injury, then the value 
of all logs (both sound and defective) would 

33.3 
= $3.40 a thou- 


be reduced < $10.20 





100 


sand gross log scale. If the cut per acre were 





Typical fire injury on shortleaf pine 


3,000 feet then the total loss due to fire would 
be $10.20. 

At an annual charge of 5 cents an acre for 
fire protection, which is twice the amount now 
being spent in the South, the total cost for a 
hundred-year rotation would be only $5. Sub- 
tracting this from the loss of $10.20 under past 
conditions leaves a balance of $5.20. Will for- 
est fire protection pay? It certainly will! 





en pee 


ee 


OTR eek yes, 


CNS ae aS 


Nbtan PS i Sao CUR 





Sa - 











AMERICAN LUMBERMAN Mar 26, 1923 
bd a . a Tr, 
National Production, Shipmeats and Orders 
Wasuincron, D. C., May 21.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: No. of Mills Prod pme: 
a a: — ele deeeet i ae ne a, —— asa eit 
a : Meccccccccccoceccces 104 64,780,932 58,043,303 73,605,644 61,985,876 65,119, 
West Coast Lumbermen’s Association. -......114 71 116,492,952 74,265,525 132,917,633 82,600,778 134,214,845 eet 
estern Pine Manufacturers’ Association.... 24 36 19,961,000 30,820,000 19,341,000 28,780,000 16,481,000 26'726'0n, 
California Redwood Association............. 13 16 793,000 7'569,000 5, 10,383,000 7,080,000 a73 On 
North Carolina Pine Association............ 71 42 13,030,000 7,319,001 14,114,000 8,136,591 12,114,000 64g 
Northern Pine Manufacturers’ Association... 8 8 8,120,500 9,174,000 7,158,100 8,108,400 8,190,000 9°844" ” 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 30 14 490,000 1,920,000 3;971,000 2°735,000 3,803,000 220700, 
a Br softwoods, one week.......++++e++++e369 451 231,668,384 189,110,829 256,727,377 202,729,645 247,001,899 199,293 058 
alifornia White & Sugar Pine Mfrs.’ Assn... 20 17 De:  vacstenuaee twas 0 agen we 
ene eteen weeks ended Ry ee 7 J ,;000 20,445 18,553,000 ov sendeel, 
outhern me Association........... betbewee oa ies 1,268,849,087 1,244,010,337 1,328,656,718 1,207,984,936  1,362,425,619 1,25 
West Coast Lumbermen’s Association.......... 2. «© 2,202'440,961 1/3915205,688  2,197,258,455  1,4315226,333  2,397,914,481 ratte 
Western Pine Manufacturers’ Association....... pe 316,445,000 445,211,000 376,304,000 554,576,000 391,986. 566,445,009 
California Redwood Association.......sseseeses- “a 1 130,387,000 137,249,000 156,668,000 146,159,000 174,697,009 
North Carolina Pine Association...... seseseres eee 137 146,425,160 146,096,000 147,680,943 140,460,000 131,041,757 
Northern Pine Manufacturers’ Association... ... ate 124,027,600 132,889,900 136,393,100 140,653,500 146,097,000 147,235 009 
Northern Hemlock & Hardwood Mfrs.’ Assn..... nha 697,000 60,301,000 50,860,000 64,910,000 64,029,009 
Total softwoods, nineteen weeks......... ead eee 4,260,112,648 3,550,430,085  4,372,817,273 3,703,699,712  4,641,068,100 3,8 1 
California White & Sugar Pine Mfrs. Assn..... < “nn  ocesuceees "405'344°000 naiaeenend "463,473,000 — 
Hardwoods: ; 
Northern Hemlock & Hardwood Mfrs.’ Assn— 
IE WEEles pocccccsesecccosesceve -. 481 14 8,078,000 4,132,000 5,810,000 3,255,000 3,819,000 3,931,000 
ST ccabeasheaunoauvekessebeces cerns sree “on 141,550,000 121,661,000 06,703,000 81,406,000 106,441,000 80,526,000 
Hardwood Manufacturers’ Institute— 
DE ticodendcvevdne ovsscecvereesead 3487 160t 39,867,000 13,985,000 49,886,000 20,953,000 50,179,000 22,335,000 
Pn Cc crceehcenthernreadedecenesev’ pee 702,521,000 418,013,000 763,858,000 495,210,000 793,162,000 524,804,000 


tUnits. 





National Analysis 


Wasuincton, D. C, May 21—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 
ended May 12—orders and shipments being 
shown as percentages of production: 

One Week 19 Weeks 


Noof Ship- Or- Ship- Or- 





Association— mills ments ders ments ders 
Southern Pine....109 114 101 105 107 
West Coast ...... 114 114 115 100 109 
Western Pine ... 24 97 83 119 124 


California Pines*. 20 88 80 140 139 
California Redwd. 13 97 122 89 95 
N. Carolina Pine.. 71 108 93 106 102 
Northern Pine ... 8 88 101 110 118 
N. Hem. & Hdw.. 30 114 109 90 99 
All softwoods. .389 109 105 105 111 
N. Hem. & Hdw.. 48+ 72 47 75 75 
Hdw. Mfrs. Inst..348f 125 126 109 113 
All hardwoods.. .. 116 113 103 107 
All woods ..... =e 110 106 105 110 
*Fifty-four percent of cut in region. 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 





1928 1927* 
a *~ ‘ rs — s 
No. 1 19 No. a 639 
Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South. Pine...A 109 94 97 104 89 88 
West Coast....A 114 107 109 71 #118 109 
Western Pine.A 24 88 92 36 92 64 
Calif. Pines...A 20 101 109 we - ns 
Calif Redwd..A 13 74 102 16 81 85 
CS 


N. Car. Pine... 71 75 73 42 72 73 
North. Pine...A 8 75 93 oe ma ee 
N. Hem.&Hdw.A 30 25 a 


All softwoods. 389 94 100 269 
Harpwoops— 
N. Hem.&Hdw.C 48¢ 80 





“O8# .. 


Hdw. Mfrs. 
Sr C 348t 55 65 1607 52 74 
All hardwoods... 57 68 me 
All woods.... . 85 93 ‘ 


*Normal production had been established by 
only six associations for 1927. #Five groups. 


A—Normal based on actual output for pe- 
tiods of two to five years. 


C—Normal based on estimated mill capacity. 


¢Units of production, having daily produc- 
tive capacity of 35,000 feet. 





West Coast Review 


_ SEATTLE, WasuH., May 21.—For the week 
ended May 12, 114 mills report as follows to 
the West Coast Lumbermen’s Association : 


Production .116,492,952 


Shipments .132,917,633 14% above production 


California Redwood 


San Francisco, Cauir., May 18.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended May 12: 








Orders ....134,214,845 15% above production nN r meee - White- 
0. 0 ercent of wood 
n 
eet Gelivery: Feet Feet Mills Feet production Feet 
pecan 40,916,864 Production ... 13 5,793,000 100.0 1,001,000 
a om Co seccccccecs 18°731'435 Shipments ... 13 5,620,000 97.0 1,332,000 
POTUT cece eevesvees ’ ’ Orders— 

Total water (45%).....cscecee 59,648,299 Received ... 13 7,080,000 122.5 2,040,000 
Rail (47%) ....... " aeeenebeaud 63,147,233 On hand ... 12 33,913,000. 7,705,000 
GD ward wewweneaenewesd os 10,122,101 Detailed Distribution of Redwood 

Total shipments .............. 132,917,633 vs paw > a a -++.- 2,268,000 2,851,000 

outhern California* 1,320,000 1,335,000 
ea WOSGGERT cn cccvccccccscc 23,000 34,000 

oh : 44.726.268 Hasterng .......c.cceeee 1,257,000 1,637,000 

a. dete eecenedl 16°811.140 WONTON cicccccctecvocee 752,000 1,223,000 

Total water (46%).. eta dase 61,537,408 IE | pccane en taekenss 5,620,000 7,080,000 
Rall (47%) on. cccccccccccecccecs 62,555,336 *North and south of line running through 
SS, 3 ee ere 10,122,101 San Luis Obispo and Bakersfield. 


Total new business............ 132,214,845 


Unfilled orders— 
Water delivery: 


Domestic cargo ..... 193,816,520 


Serre ree 139,315,410 
rere ere 333,131,930 
| ee ee eer errs 163,511,682 


Total unfilled orders........... 496,643,612 


North Carolina Pine 


NorFotk, VA., May 21.—The North Caro- 





Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western Pine Summary 


PorTLAND, Ore., May 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 12 from 
24 member mills: Per- 


cent 
Percent Ship- 


: J Dae : Production— Carst Feet ofcut ments 
lina Pine Association makes the following N * 

. 7 ermal? ....66 20,600,000 jaan 
analysis of figures from fifty-one mills for Actual ........ ... 19,961,000 am 
the week ended Mav 12: Shipments (car). 716 18,616,000 ouee 

; “ Per Local deliveries ... 725,000 eee 
Percen r cen’ ee ee ee 
ee ee a. Total Shipments ... 19,341,000 96.89 .... 

Production— Feet output output ments Orders— 
Normal* ..... 9,930,000 gia oa wave Cancelled ..... 13 338,000 
rer 8,566,000 87 ciate ‘ Booked (car).. 606 15,756,000 
Shipments ..... 9,162,000 93 106 ‘asia ME -addaw ook oom 725,000 
OE rs 7,759,000 78 91 85 —S— hl Oe -lC - 
Unfilled orders .61,813,000 aaa . Total orders... 16,481,000 82.56 85.21 


As compared with preceding week, there is 
a decrease in orders of 9 percent, but that 
week sixty mills reported. 

*“Normal” is based on the amount of lum- 
per > = mills would produce in a normal work- 
ng day. 





Southern Pine Barometer 


New Oreans, La., May 21.—For the week ended May 18, Friday, 113 mills of total 
capacity of 170 units (a unit representing monthly output of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1924, and Oct. 31, 1927), report as follow’ to the Southern Pine Association : 


Percent Percent 


3-Year Actual 
Production— Carst Feet Av. Prod. Output 
Average 3 yrs. 72,475,744 aka er 
i ates cone, Geeeaente 81.19 occ 
Shipments* . 3,364 69,634,800 96.08 105.36 
Orders— 
Received* . 3,322 68,765,400 94.88 104.04 
On hand end 
Week$ ....11,370 235,259,000 


*Orders were 98.75 percent of shipments. 

tOrders on hand showed a decrease of 0.37 
percent, or 869,400 feet, during the week. 

*Basis of car loadings is April average, 
20,700 feet. 

One hundred and ten mills reported net 
overtime of 24 hours, which is 0.36 percent 
more than full 60-hour week basis. 





On hand end 
WE. 865 oan 2237 658,162,000 .... coe 
Bookings for the week by twenty-four iden- 
tical mills were 97.27 percent of those for 
the previous week, showing a decrease of 
442,000 feet. 


tCars basis is 26,000 feet. 


*Normal takes into consideration mill ¢a- 
pacity, number of months usually operated 
and usual number of shifts—reduced to 4 
weekly basis which is constant throughout 

e year. 


During the week production was 97 percent 
of normal; shipments, 94 percent of normal, 
and orders 80 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 106 percent; ship- 
ments, 87 percent, and orders, 87 percent 0 
normal. 

Production 
two winter 


is so seasonable that, during 
months, actual production 


amounted to only 53 percent of normal, while 
during two peak summer months the produc 
tion increased to 114 percent of normal. 
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Hemlock and Hardwood 


OsuxosuH, Wis. May 21—The Northern 


Hemlock & Hardwop@: Manufacturers’ Associa- 
tion makes the. following report for the week 
ended May 127 ~ 
he Es Hardwoods Hemlock 
Units of 35,000. t daily 
capacity .f6Fhs.--.+.. 77.0 103.5 
Productive ‘eapacity..... 16,183,000 21,748,000 
Actual production....... 12,851,000 5,801,000 
Percentage “of capacity 79.0 27.0 
GhipMents. gi ooccccecccee 9,960,000 5,873,000 
Percentage actual cut.. 83.0 27.0 
Orders received ......... 7,167,000 5,912,000 
Percentage actual cut.. 65.0 0.0 
Orders on hand end week.67,789,000 21,595,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for April, 1928 and 1927, based on re- 
ports of the same twenty-one member mills: 


April, April, Percent 
1928 1927 decreas 
Production ..... 7,331,000 8,716,600 15.9 
‘Shipments ..... 7,545,00 10,224,000 26.2 
CE. csvcceens 7,036,000 11,907,000 40.9 
End Month— 
Orders unfilled... 9,963,000 15,707,000 36.6 
Re 28,326,000 29,930,000 fae 
Average Value, 25/32x2%4”, First, Second and 
Third Maple f.o.b. Michigan and Wisconsin 
Mills 

April, April, Percent 
1928 1927 increase 

POO. iccond $63.12 $60.95 6 


The following are percentages of sold stock 
May 1: 


Maple-Beech- 
Birch Maple Maple, 24” 
WE: a cueaa nemo nici 42 54 126 
TS PP ee 31 33 43 
TRIE ccccccceccces 27 29 42 
Be Ge ssvcctuns 35 41 71 
WitHIn the last few years town and 


county forests have been established in many 
parts of the country. 





Seuthuare Pine Stocks 


New ORLEANS, La., May 22.—The statistical statement of the Southern Pine Association for 
April is on the unit of production basis, such unit representing a monthly output averaging 
1,500,000 to 2,000,000 feet between Nov. 1, 1924, and Oct. 31, '1927: 


April Report, 121 Mills (17114 Units) 


Percent 
3-year 
Average Percent 
or TO- 
Feet Relativey duction 
Stocks April 1 838,400,320 PGF owne 
April Cut .... 301,768,967 95.19 ones 
1,140,169,287 
April shpmts. -__ 319,792,250 100.87 105.97 
Stocks May 1. 820,377,037 102.80 
OrGers® ..cecc 332,537,313 104.89 110.20 


*Prorated from reports of 116 mills. Orders 
computed on basis of average carload shipped 
in April, 20,700 feet. 

tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5173 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on hand increased 2.15 percent, or 
18,023,283 feet, during April. 


Of the above 121 mills, 4 did not report on 
running time. Standard running time of the 
remaining 117 mills (168% units) was 29,250 
hours, and standard output, 288,036,762 feet, 
or a monthly average of about one and 
two-thirds million feet a unit. Actual run- 
ning time of these 117 mills was 29,059 hours, 
and actual output 298,870,962 feet. Of the 117 
mills, 2 were shut down, and others reported 
lost time, total lost time being 2,615 hours, 
which represents a capacity of 18,580,100 feet. 
But to offset this loss, there was overtime 
operation by 21 mills, of which 10 worked 
double shifts, gain by this means being 2,424 
hours, representing a capacity of 29,414,300 
feet. Although there was a net loss of 191 
hours, or 0.65 percent of standard 60-hour 
time, there was a net gain in output of 288,- 
036,762, feet, or 3.76 percent of standard 60- 
hour capacity. The gain in production more 
than offset the loss in time because of the 
heavy hourly production rate of the mills 
reporting overtime. 


Percentages of Kinds of Exports 


Percentages of kinds making up the export 
totals were as follows: 


Jan. 1, to 
April, March Oct. 1, to 
1928 31,1928 Dec. 31, 1928 
Southern pine— 
Lumber . 62.0 59.7 56.8 
Timbers . 17.1 14.9 18.5 
Other woods 20.9 25.4 24.7 


Reports of Same 112 Mills (165%4 Units) 

A statement of 112 identical mills, whose 3- 
year average production was 306,860,955 feet, 
and whose 3-year ‘relative stocks amounted to 
772,461,082 feet, compares operations in April, 


1928 with those in April, 1927: 1928 as 
percent- 

age 
1928 1927 of 1927 
Stocks Apr.1 817,463,411 844,825,709 96.76 
April cut 292,367,649 299,490,552 97.62 





1,109,831,060 
Apr. shpmts. 309,405,317. 314,048,552 98.52 


Stks, May 1 800,425,743 830,267,709 96.41 


Three-Year Reports of 109 Same Mills 
(162 Units), Four Months 


Comparative figures for production and ship- 
ments reported by 109 identical mills, whose 3- 
year average production was 300,344,527 feet, 
and whose relative stocks amounted to 756,- 
057,278 feet, during the first four months of 
1928, 1927 and 1926, are as follows: 


Produc- 
tion 


1,144,316,261 





1928 1927 1926 
-1,198,539,658 1,170,286,679 1,176,930,010 


ip- 

ments 1,207,284,198 1,121,210,395 1,208,864,354 
Shipments as percentage of production— 
e 102.71 95.81 


100.73 
Stock 
Apr.1 .742,403,629 833,850,937 807,787,388 
May 1. 724,343,353 820,729,469 791,601,744 


Stocks on hand May 1 were 3.55 percent less 
than those of May 1, 1927, though 9.29 per. 
cent larger than those of May 1, 1926. e 
May 1 stocks were 3.88 percent lower than 
those of Jan. 1 this year. 


April Exports Through Séuthern Ports 

Exports through southern ports for the last 
quarter of 1927, the first quarter of 1928, and 
for April, 1928, are as follows: 





Jan. 1 to Oct. 1 to 
April, March 31, Dec, 31, 
1928 1928 1928 
Southern pine— 

Lumber .53,806,279 135,488,954 111,819,934 
. Jw» - 14,849,016 33,739,298 36,361,371 
ther { 
woods ...18,098,016 57,510,552 48,766,988 

86,753,311 226,738,804 196,948,293 


Sugar Pine Lumber at Foundry Exhibit 


PHILADELPHIA, Pa., May 21.—An interesting 
feature of the American foundrymen’s thirty- 
second annual convention, held in the Com- 
mercial Museum here, from May 14-18, was a 
cooperative exhibit sponsored and backed by 
several of the leading sugar pine producers of 


California. 

The producers represented included the 
California Door Co., Diamond Springs, Calif. ; 
the Madera Sugar Pine Co., Madera, Calif; the 
Michigan-California Lumber Co., Camino, 
Calif.; the Charles Nelson Co., San Francisco, 
Calif.; the Pickering Lumber Co., Standard, 
Calif.; the Red River Lumber Co., Westwood, 
Calif., and the Sugar Pine Lumber Co., Pine- 
dale, Calif. Realizing that the first requisite 
for good patterns is the proper kind of lumber, 
these producers made the display not as a 
sales exhibit, but merely to show the lumber, 
so that the people who buy from wholesalers 
can see what it looks like. The exhibit was in 
charge of Emanuel Fritz, wood technologist, 
and all visitors were cordially invited to study 
and inspect the texture and grades of sugar 
pine and California white pine. 

The exhibit was in some respects similar 
to the ones held at the retailers’ conventions, 
but in this case lumber suitable for patterns 
was concentrated upon. The display consisted 
of one or two typical boards of each grade, 
and as an additional feature some especially 
large boards to show the layman how big 
the logs run. Notable in this respect were 
some 4-inch planks 33 to 39 inches wide and 
16 feet long, all. clear. These are not com- 


mercial sizes, but were put in to illustrate the 


advantages of cutting pattern lumber from 
large trees. The booth also contained a pattern 
maker’s bench, with a hired pattern maker 
working there, to show how the sugar pine 
is actually cut. Also, for the first time, some 
sugar pine plywood was added to the exhibit. 
The booth was festooned with large sugar pine 
cones, which attracted a considerable amount 
of favorable attention. The passerby’s atten- 
tion was held by a cross section of a 48-inch 
log, on which a guessing contest as to age was 
being held. Various pieces of literature illus- 
trating the uses and users of California white 
and sugar pine were distributed, and many 
people left with considerably more knowledge 
of the wood than when they entered the con- 
vention hall. 
Interest in Exhibit Created 

Mr. Fritz reported a tremendous interest in 
the exhibit. “The interest, however,’ he ex- 
plained, “was: all specialized, being mostly by 
pattern makers and purchasing agents of pat- 
tern lumber, flask lumber, crate material etc.” 

The exhibit ran five days and was visited by 
about twenty thousand people. The visitors 
and conventioneers came from all parts of the 
country, and from Mr. Fritz’s standpoint, the 
interesting part from the lumber end was that 
most of the companies sent their pattern makers 
and pattern foremen to the convention, with 
the view of learning whatever they could for 
their employers. He cited several examples of 
the larger corporations who showed an active 
interest in the display, including the Westing- 
house Electric & Manufacturing Co., the Penn- 
sylvania Railroad, the American Engineering 


Co., the Newport News Shipbuilding Co., the 
Singer Manufacturing Co., the Studebaker Co. 
and many others. 

In talking to the visitors, Mr. Fritz empha- 
sized the fact that sugar pine is genuine white 
pine, and possesses all the qualifications of a 
good pattern lumber. Through the work of 
the pattern maker at his bench the exhibitors 
showed that the uniform texture and soft fiber 
make it easy to work with and that there is 
practically absent any tendency to split ahead 
of the chisel or gouge; showed how easily it 
holds sharp corners, and gave-visitors a chance 
to find out that it is light in weight as well as 
in color, permitting of a strong glue joint, and 
what is most important, that it has a very low 
shrinkage and swelling factor, and holds its 
shape perfectly. 

Mr. Fritz also stressed the point that it is to 
the advantage of the pattern worker, when 
ordering pattern lumber, that he not only specify 
it as such, but buy from representative dealers, 
because there are so many instances of sub- 
stitutions for sugar pine and white pine, which 
are not only detrimental to these two woods, 
but to lumber in general. 

At the close of the convention, Mr. Fritz 
stated, all the lumber on exhibition was to be 
donated to the Philadelphia Commercial Mu- 
seum, where it will be kept on permanent dis- 
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play. Directors have evinced great interest in © 


the size and quality of sugar pine, and for this 
reason Mr. Fritz feels that the lumber industry 
should take greater interest in museums of 


this kind, and see how its products are actually ~ 


distributed. 
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Model Home Contest Winners 


BirMINGHAM, ALA., May 21.—Attracting the 
attention and interest of the boys of today, the 
home owners and builders of tomorrow, to the 
possibilities and correct use of lumber as a part 
of the better home building campaign which 
the Southern Pine Association is conducting 
here came to a climax today. Prize winners 
from among 300 elementary and high school 
students competing in the model better built 
lumber home contest in the city schools were 
announced. 

Bruce Morris, aged 13, of the Minor school 
elementary classes, was awarded first prize for 
a typically all southern pine better built house 
erected according to fifteen points of safe and 
permanent frame construction which are now 
on demonstration in a full sized structure in 
Redmont Park under the auspices of the retail 
lumber dealers of this territory and the South- 
ern Pine Association. Ross Antonio, aged 14, 
of Bush school, won second prize, and San 





All southern pine prize winning better built house model constructed in 
contest among 300 students of the Birmingham public schools 


Scalo, aged 15, also of Bush school, carried 
away third honors. 

The boys will be awarded first, second and 
third prizes of $25, $15 and $10 made available 
on behalf of the retail lumber interests of 
Birmingham by Thornton Estes, of the Estes 
Lumber Co. Judges selected by V. J. Douglas, 
director of manual training for the Birming- 
ham public schools, the retail lumber interests 
and the Southern Pine Association were 
Thomas G. Wingo, of Warren, Knight & Davis, 
architects for the Southern Pine Association 
better built demonstration home; J. H. Swaf- 
ford, architect, and C. A. Frickhoeffer, Evans 
Brothers Construction Co. 

The better built house model contest was 
started in the city schools the middle of Janu- 
ary with practically every student in the manual 
training classes entered. Allen G. Loehr, 


secretary-manager of the Alabama Lumber & 
Building Material 


Association, arranged for 
the contest in connec- 
tion with the present 
activity of the Southern 
Pine Association in 
constructing the demon- 
stration better built 
home in Redmont Park. 


It was the aim of the 
school authorities and 
the retail lumber inter- 
ests in stimulating the 
building idea in the 
minds of the boys to 
cooperate with the gen- 
eral better building 
movement now running 
at a high pitch through- 
out the city. The boys 
were given as few rules 
to follow as possible. 
The fifteen points of 
| safe and _ permanent 
lumber _ construction 
used by the Southern 
Pine Association were 


“stucco exterior. 








Bruce Morris, aged 13, winner of first prize; 
Ross Antonio, second, and Sam Scalo, third 


their only regulations. It was thus felt that 
each boy would be given a wide scope for 
imagination in design. 

All three prize winning structures were of 
Southern Pine frame construction, although 
the second and third winners were finished in 
The first prize winner was 
lumber throughout, framing and siding, with 
wood shingles. It was built to a scale of 1 
inch to a foot by young Morris and was a 
replica of the house in which he resides.’ 


ensana 


Record Price for Walnut Tree 


GREENVILLE, Ou10, May 21.—A walnut tree 
which timber experts say was the finest ever 
cut in this section was recently sold by Marvin 
Jefferis, of this city, to a firm of timber buy- 
ers for $225, which is believed to be the record 
price for this county. The tree was grown on 
the old Jefferis farm, near Palestine. It meas- 
ured 40 inches in diameter at the butt and 40 
feet to the first limb. The stump of the tree 
was grubbed out and will be cut into veneer, 
probably for furniture manufacture, the wood 
being beautifully figured. 





Stories of Lumber Happenings in South 


Slogan Contest Prize Presented 


SANATORIUM, Miss., May 21.—A check for 
$5,000, first prize in the slogan contest recently 
conducted by the National Lumber Manufac- 
turers’ Association, was received by the winner, 
James E. Noble, jr., from the hands of Frank 
G. Wisner, of Eastman, Gardiner & Co., 
Laurel, Miss., at a special ceremony held here 
a few evenings ago. The ceremony was made 
part of the National hospital week program, 
under the direction of Dr. Boswell, superin- 
tendent of the State tuberculosis hospital, 
where Mr. Noble is a patient. 

In an able address preliminary to the presen- 
tation ceremonies, delivered by Mims Williams, 
of Magee, Miss., he recalled the early history 
of the institution and the fact that the stock- 
holders of Eastman, Gardiner & Co., of which 
Mr. Wisner is treasurer, had given the land, 
located in the heart of the healthful longleaf 
southern pine belt, for the hospital buildings. 

Among those attending the ceremony were 
a number of Mr. Noble’s associates in the 
Jackson (Miss.) offices of the Southern Bell 
Telephone & Telegraph Co. As soon as Mr. 
Noble’s cure is completed, within the next few 
months, he expects to resume his telephone 
engineering duties with this company. 

In presenting the prize, Mr. Wisner told of 
the trade extension movement of the National 
Lumber Manufacturers’ Association, its aims 
and achievements so far, and referred in par- 
ticular to the appropriateness of Mr. Nohle’s 
slogan, “Certified by Centuries of Service,” 


which, with the second prize slogan “Use It, 
Nature Renews It,” and with the word “Wood” 
in the middle, forms a happy combination 
which tells the whole story of lumber. 

Mr. Noble, in accepting the check, expressed 
his determination to help in every way pos- 
sible to bring to the public the message of 
the lumber industry. 


To Erect Lumber Assembling Plant 


Port ArtHuR, TeEx., May 21.—Construction 
will be started here soon of a lumber assem- 
bling plant to cost $250,000, according to 
Harvey W. Gilbert, of Beaumont, who, with 
a group of Pacific coast lumbermen, will com- 
prise the company that is to be organized to 
operate the proposed plant. Mr. Gilbert said 
that the lumber will be brought to Port Arthur 
by water through the Panama Canal from 
the Pacific Northwest. The material will be 
concentrated in warehouses which will be 
erected on land adjacent to the deepwater 
channel here. Terminals will be constructed 
and a slip dredged for ships which will trans- 
port the lumber cargoes. Mr. Gilbert and 
associates also plan to construct a planing mill 
here for cutting the lumber according to or- 
ders that may be received. While no estimate 
was made as to the probable quantity of lum- 
ber that will be handled, it is expected that it 
will be very large. due to the increase of 
building activities throughout Texas and the 
growing demand for certain kinds of Pacific 
coast lumber. 


Views Outlook Hopefully 


ALBUQUERQUE, N. M., May 21.—Having re- 
turned from a visit of a month to southern 
and eastern points, a week of which was spent 
in Washington, D. C., James G. McNary is 
again at his desk at the offices of the Cady 
Lumber Corporation having apparently re- 
gained his former weight and vigor after hav- 
ing been dangerously shot by accident re- 
cently. Except for a slight and temporary 
limp results of the injury and the consequent 
long days in the hospital seem to have quite 
disappeared. Lumbermen he met on the trip 
appeared in a hopeful frame of mind con- 
cerning the trend of the industry, and it was 
the general opinion that the usual and expected 
disturbance in the stability of business and 
building due to a presidential election year is 
not going to materialize; that the ensuing 
months of 1928 will see some improvement in 
lumber prices, and that, regardless of the out- 
come of the election the outlook for business 
is exceedingly favorable for 1929. All feel 
that the lumber business, along with all other 
basic industries, is due for a reasonable de- 
gree of increased prosperity. : 

Mr. McNary believes that the presidential 
nominees will be Hoover and Smith, and that 
the business interests of the country have 
nothing to fear from either one, since both 
have proved themselves safe and conservative 
public officials. He is a Republican and is an 
enthusiastic supporter of Secretary Hoover 
for President, and his present belief is that 
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Mr. Hoover will be nominated and elected; 
and that under his guiding hand both capital 
and labor and the farmer as well will be 
given a square deal. 


Sees Good Business Era Ahead 


New Orveans, La., May 21.—There seems to 
be an air of restored confidence in the building 
industry throughout the country, according to 
a statement by O. N. Cloud, secretary-manager 
of the Long Leaf Yellow Pine Manufacturers’ 
Association, who has just returned from a 
trip through the Mississippi Valley. This con- 
fidence, he said, was largely due to the feeling 
that the Flood Control bill would become an 
actuality. One of the results will be the going 
ahead with plans for investment in new indus- 
trial plants, which have been deterred by fear 
of repetition of floods if located within endan- 
gered areas. Business, continued Mr. Cloud, is 
now normal or above normal practically every- 
where, and little importance seems to be at- 
tached to the possible effect on business gener- 
ally of the presidential election. 

In discussing the work of his association, 
Mr. Cloud further stated that there is a de- 
cided reaction from architects and builders in 
response to the activities of the Long Leaf Yel- 
low Pine Manufacturers’ Association in pro- 
moting the use of good, properly dried lumber 
for the foundation and framing of buildings. 

A number of architects with whom contacts 
have lately been’ made state that the use of 
good longleaf lumber has made work easier 
for the plasterers, and also for the makers of 
millwork. 


Looks for a Stronger Market 


Exectric Muirts, Miss., May 21.—Lumber 
buyers, who in a determined effort to hold the 
market to lower levels have persistently re- 
fused to place orders, are beginning to realize 
their mistake, is the belief of E. H. McGill, 
sales manager of the Sumter Lumber Co., as 
expressed in a letter sent out to the salesmen 
of that organization today. Although there has 
been clear, sunshiny weather for the last 
twenty days, prices have not sagged, despite the 
statement made by some dealers and prospec- 
tive buyers that as soon as the South had ten 
days of bright, sunshiny weather there would 
be “a billion feet of :umber dumped on the 
market and prices would be all shot to pieces.” 
In this connection, Mr. McGill said: 


The decline did not come and in our opin- 
ion those who feel that it is only a little way 
ahead of them will continue to make the same 
mistake as in the past, because we firmly be- 
lieve that instead of a weaker market we are 
going to have a stronger one. We believe 
that the man who expects to run his lumber 
business this year on a “hand-to-mouth” 
policy, relying on transit pick-ups to help 
him out in a pinch, is going to find that his 
competitors who were a little more far- 
sighted are going to get the business because 
they have the stock. 


Discussing the stock situation, Mr. McGill 
said 

While the mills of the South did have a 
carry-over of their stock manufactured dur- 
ing the winter, this stock is rapidly being 
cleaned up without any appreciable decline 
in prices, and within another thirty to forty- 
five days, the entire winter’s accumulation of 


common stock will have been put through the 
mills and out in the hands of the consumers. 

Every mill in the South today is booked 
from thirty to sixty days ahead of its ship- 
ments, which naturally means that a great 
percentage of the orders now on the books 
can not be shipped before thirty to forty-five 
days, and it is this condition that is causing 
the man who has not had foresight enough to 
place his orders ahead of his actual require- 
ments to run wild in his demand for ship- 
ment on orders just placed. 

An interesting statement in this letter to the 
salesmen that is significant of the condition at 
probably a majority of the mills in the South, 
is this: “We have had to refuse several cars 
last week on account of just one single item 
that we did not have, and we can not afford 
to put orders on the books, that we know are 
going to be delayed on account of stock con- 
ditions.” This applies to mixed car orders, and 
many mills are finding that while their total 
stocks seemingly were adequate, they often find 
them lacking in one or two items that are nec- 
essary to fill out these mixed car orders. 





. To Make Lacquered Wooden Heels 


Bristot, N. H., May 22.—The General Heel 
Corporation has purchased large tracts of 
timberland in this vicinity in connection with 
announced plans for beginning the manufac- 
ture of lacquered wooden heels for women’s 
shoes. It is stated that the entire output of 
the Bristol plant has been contracted for for 
some time to come, making necessary over- 
time production with two shifts of workmen. 


Birmingham's Better Building Campaign 


BIRMINGHAM, ALaA., May 21.—L. R. Putman, 
merchandising counsel for the Southern Pine 
Association, was the principal speaker at a 





Members of the executive committee of the 
Birmingham Business and Professional Women’s 
Club inspecting with Mrs. F. H. Stone the 
fifteen points of safe and permanent frame 
construction on demonstration in the Southern 
Pine A ociation Birmingham better built home. 
J.W. 1ddock, field representative, is explain- 
ing the construction details 


banquet Friday night which was held as a part 
of the better building activities which have 
been under way here in codperation with retail 
lumber interests for the last three weeks. 
More than a hundred lumbermen, contractors, 
atchitects, city officials and civic leaders were 
in attendance. 

“Getting a Bigger Safety Margin in Home 
Building” was the subject of Mr. Putman’s 


address. He reviewed the activities of his 
association in behalf of better building and the 
correct use of lumber. Mr. Putman said that 
the Southern Pine Association had spent ap- 
proximately $7,000,000 in. advertising, trade 
promotion and educational activities and that 
it was one of the outstanding leaders in carry- 
ing the message of lumber building to the 
public. 

Grade-marking and trade-marking was dealt 
with at length by the speaker. He said that 
the action of the National Lumber Manufac- 
turers’ Association and the recent lumber 
standardization conference with Secretary 
Hoover in Washington in endorsing grade- 
marking will add great stimulus to the move- 
ment adopted by the Southern Pine Associa- 
tion more than three years ago. 

The Birmingham better built demonstration 
house, which is now being visited by hundreds 
of interested persons each day, was called to 
the attention of the building interests. Mr. 
Putman said that it was the eighth to be spon- 
sored by his organization in coOperation with 
retail lumber dealers in various parts of the 
country. “This is a national better home build- 
ing movement and we are reaching thousands 
of prospective home builders and telling them 
in the ‘most convincing way possible the story 
of sound lumber construction,” Mr. Putman 
said. 

Howard I. Parish, president of the Birm- 
ingham Real Estate Board, presided. Others 
on the better building dinner program were: 
W. E. Dickson, city commissioner; Jerome 
Tucker, appraiser; William T. Warren, archi- 
tect for the Southern Pine Association better 
built home; J. Hudson Barker, president, 
Bankers Mortgage Co.; J. E. Spencer, city 
building inspector; Allen G. Loehr, secretary- 
manager, Alabama Lumber & Building Mate- 
rial Association, and Dr. Frank Willis Barnett 
of the Birmingham News. 

The general better building movement here 
has been extended to every branch of the pub- 
lic. Mrs. F. H. Stone, chief accountant of 
the Southern Pine Association, addressed more 
than 200 members of the Birmingham Business 


and Professional Women’s Club. She spoke 
on better building and the Southern Pine As- 
sociation’s fifteen points of safe and permanent 








Showing the end-matched diagonal sheathing 
used in the better built home, and the method 
of calling the public attention to the fifteen 
points by a large sign on the building. The 
better built home is lighted at night 


construction. All women of the city were 
urged to inspect the better built home now on 
demonstration. 

Mr. Loehr, as secretary-manager of the Ala- 
bama Lumber & Building Material Association, 
and representative of the local retail lumber- 
men, spoke on the better built house from 
radio station WBRC Monday, Wednesday and 
Friday nights. He will continue his addresses 
on the same days this week, the final period 
of demonstration for the better built house. 
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Reports Show Hardwoods Are Perking Up 


Sales Exceed Low Output 


Mempuis, TENN., May 21.—Southern hard- 
wood prices are unchanged, and demand con- 
tinues fair, exceeding the output. The best 
demand continues to come from the automobile 
trade, but there has been a marked improve- 
ment in consumption by the building trades. 
A large building program is now getting well 
under way. The demand has not yet reached 
flooring and interior trim. The poorest de- 
mand is from furniture manufacturers. This 
business, however, is sure to increase when the 
building program gets a good start. The ex- 
port market is not as good as during the 
previous week, but shipments are holding up 
well, and exporters have enough business on 
their books to maintain heavy shipments for 
several months. 

Production remains low, and many mills are 
down and will not operate until conditions 
change materially. Many mills are running 
only 45 hours a week, and many more have 
signified their intention of adopting that 
schedule within a very short time. Logs are 
plentiful and their prices are low. 


Surplus Is Being Reduced 

Jacxson, Miss., May 21.—Some of the mills 
of this immediate territory were down three 
days last week. Orders have been received in 
fair volume, and while prices are not what the 
millmen think they should be, they are glad 
to be able to sell their surplus stock. There 
is not a large amount of hardwood lumber 
reported on hand at any of the mills, and those 
well informed believe that the market is sure 
to show signs of strengthening very soon. The 
automobile industry is now coming into the 
market. 


Buffalo Busy Remodeling 


Burrao, N. Y., May 23.—While retail lum- 
ber trade in this city is not as active as 
the dealers would like to see it, they find 
that business is beginning to pick up in a 
satisfactory way with the arrival of pleasant 
weather. It is noticeable that a large amount 
of remodeling work is being done by the 
owners of homes, and this work offsets to 
quite an extent the curtailment in new dwell- 
ing construction. The number of building 
permits has increased largely this month, many, 
being taken out by home owners who desire 
to improve their dwellings. Retailers are 
giving a good deal of attention to the op- 
portunities in this line of trade, which prom- 
ises to provide them with a large volume of 
business. A local home modernizing bureau 
is expected to be established here soon in 
connection with the movement started by the 
Home Modernizing Bureau of the National 
Building Industries. Franklin A. Hofheins, 
president of the Weatherbest Stained Shingle 
Co. (Inc.), North Tonawanda, is a member 
of the board of governors and chairman of 
the home financing committee of the National 
Building Industries. 

Excellent time is being made by air mail 
nowadays between Buffalo and the Pacific 
coast. The Betts Lumber Co., reports that 
a letter than left Buffalo on May 2 at 12:30 
p. m., was received in Oakland, Calif., where 
its representative, Edward T. Betts is located, 
at 7:30 p. m. May 4. Ordinary train mail 
formerly took six days to reach the Coast. 

The Empire State Association of Whole- 
sale Lumber & Sash & Door Salesmen’ will 
hold a picnic at Newport, on Lake Ontario, 
near Rochester, on June 17. Many salesmen 
and retailers of the State are expected to 
attend. 

The baseball nine of T. Sullivan & Co. 


is entered in the Riverside Industrial League, 
which began playing a series of games this 
week. The same company’s bowling team won 
the Riverside championship during the winter. 

Ganson Depew is attending the congress of 
the National Society of Sons of the Ameri- 
can Revolution in Washington this week, and 
is slated for unanimous election to the office 
of president general. For the last two years 
he has been president of the Empire State 
Society of the organization. 


Many Buyers Increase Takings 


ATLANTA, Ga., May 21.—With automobile 
and body manufacturers placing larger advance 
orders than at any time this season, and fur- 
niture factories in the Southeast increasing 
their advance takings steadily, the hardwood 
market again showed improvement last week 
with most mills sold farther ahead than at 
any time this year. Bookings of Georgia mills 
are. now 25 to 30 percent larger than output, 
with logging conditions bad and production 


curtailed. Shipments exceed output but are 
less than bookings. Mills have little or no 
surplus. 


Automotive takings are primarily of No. 1 
and select ash, 12/ to 16/4, but demand for 
FAS has been picking up. No. 1 and select 
hard maple, 12/ to 16/4, and FAS maple and 
elm are also active. Furniture plants in Geor- 
gia, east Tennessee and the Carolinas are plac- 
ing larger orders for red and sap gum, pri- 
mary takings being of common, although more 
FAS is being taken. A few orders for im- 
mediate wants are reported from northern 
furniture factories. Southeastern box man- 
ufacturers are placing fair orders. Orders 
for oak flooring continue fair from south- 
eastern retailers. Northern inquiry is good 
but orders are few. Flooring plants are run- 
ning considerably below normal and have lit- 
tle surplus stock. Textile mill orders for 
maple flooring are very good, while some come 
from other industrial and for school con- 
struction. Oak and maple flooring prices are 
unchanged, and generally considered too low. 
Millwork call for shop continues to improve 
steadily. 


Buying Is Hand-to-Mouth 


Cincinnati, Onto, May 21.—Hardwood 
buying in Cincinnati territory is still largely 
confined to small lots for prompt delivery. 
Orders are fairly frequent, and are mostly 
from automobile factories. The opening of 
the building season has given a slight im- 
petus to the demand for oak and maple for 
flooring, and there is beginning to be a de- 
mand for chestnut and cypress for interior 
trim and wainscotting. The building season 
is opening thirty days later than it normally 
does, as a result of continued bad weather. 
Furniture factory orders are still scarce. Piano 
factories are taking on small lots again. Piano 
sales are very poor and many plants have 
shut down. The Cincinnati piano factories 
are making a drive for business by direct 
mail and by a flood of solicitors. Export 
trade is very dull. Prices offered are unsat- 
isfactory and inquiries are few. Hardwood 
wholesalers for a while had a fair run of 
ae from retail yards, but this has tapered 
off. 

Southern pine is becoming more active as 
the building season advances. Mill prices are 
being advanced $1 on finish and flooring, as 
well as on common board and building lum- 
ber. Spot prices are also very firmly held, 
with premiums being paid for scarce items. 
Cypress demand is also improving, with stocks 
firmly held and mill agents receiving many 
inquiries. 


* aspect upon things. 


Foreign Situation Improving 

BaLtimorE, Mp., May 21.—According to re- 
ports received by Harvey M. Dickson, secre- 
tary National Lumber Exporters’ Association, 
conditions in foreign markets are not materially 
different from what they have been of late 
though somewhat more hopeful. Stocks on 
the other side of the Atlantic, especially of 
American hardwoods, are still larger than re- 
gard for adequate returns would make desir- 
able, but the slack is being to some extent 
taken up, and buyers manifest a greater in- 
clination to enter into new commitments than 
was in evidence for a long time. As an in- 
dication of the freedom of the offerings it is 
to be stated that the Surry dock facilities 
available for the storage of lumber have be- 
come so crowded that shipments are being 
transferred to the East and West docks, but 
in spite of this state of affairs a change for 
the better has begun to manifest itself. The 
reports regarding the state of trade continue 
very divergent, with some of the correspond- 
ents representing the situation as unfavorable, 
while others put a definitely more encouraging 
But it seems to be ac- 
cepted as a fact that the furniture trade pros- 
pects are good, with a more optimistic feeling 
being shown in other divisions of the business. 


New Export Rates Aid Market 


BEAUMONT, TeEx., May 21.—The hardwood 
market shows a slightly better tone than it 
did last week, due largely to the new rates 
on export shipments. The automobile body 
factories are taking gum and magnolia in con- 
siderable quantities; while the millwork people 
are taking gum and magnolia on a more 
limited scale. Tidewater red cypress con- 
tinues in fair demand. 


Less Cheap Lumber Offered 

LourisviteE, Ky., May 21.—Fair inquiries 
and orders were reported by local hardwood 
houses last week. There is a feeling that less 
cheap lumber is being offered, and that the 
market is due to show some improvement in 
both price and demand. Buyers of flooring 
oak are not finding it quite so easy to pick 
up bargains. In Appalachian oak, demand has 
been fair for common as well as FAS in 
white, while red has been a little quiet and stocks 
have not been reduced. While there has been 
fair export demand for quartered oak, and 
a little domestic movement, the item as a 
whole is not especially active. Gum items con- 
tinue a trifle dull. Automotive woods are 
selling much better than anything else. Com- 
mon grades of poplar, such as No. 1, and 2-A 
and 2-B, have been active. Magnolia con- 
tinues in excellent movement, while hard and 
soft maple and elm are active. Beach com- 
mon and better have been in better inquiry. 
Ash is slow. Walnut still moves to the 
cabinet and furniture trade. 

Prices at Louisville on inch stocks read: 
Walnut, FAS, $240; selects, $160; No. 1, 
$90@95; No. 2, $40@45. Ash, FAS, $80@85; 
common, $50@55. Quartered red gum, FAS, 
$95@100; common, $52@55; plain red, $90@- 
95; common, $49@50; quartered sap gum, 
$57@60; and common, $43@45; plain sap, 
$50@52; and common, $39@40. Southern 
poplar, FAS, $87; saps and selects, $70; com- 
mon, $48@50. Appalachian poplar, FAS, 
$100; saps and selects, $75; No. 1 common, 
$55. Southern plain oak, red, FAS, $68@70; 
white, $73@75; common, red, $50; common 
white, $53. Appalachian red, FAS, $80@85; 


white, $90@95; common, $57@62; quartered 
white, $115@130; common quartered white, 
$60@65. Chestnut, FAS, $80; common, $55. 


For Current Market Prices on Hardwoods See Pages 74 and 75 
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The Louisville Hardwood Club expects to 
meet this week after having passed up the 
jast two meetings, one on account of a death 
in a member’s family, and the second because 
the Louisville Country Club was having a 
big meeting which several members desired 
to attend. 


One of Best Weeks of Year 


Macon, Ga., May 21.—All along the line 
last week, the hardwood market showed im- 
provement, according to reports from manu- 
facturers and wholesalers in this territory. It 
was one of the best weeks, if not the best, 
of the year. Manufacturers report that prac- 
tically all their stocks of soft maple, elm and 
magnolia have been cleaned up by automobile 


when the mill stopped running. It is under- 

stood a lumber company in Louisiana has a 
a interest in the Southern Hardwood 
0. 


Mills Operating Only Five Days 


BrooOKHAVEN, Muiss., May 21.—Hardwood 
production has been around 70 percent of nor- 
mal for some months, with prospects of hav- 
ing to go lower. Orders have been rather 
spotted this week, while shipments are hold- 
ing up quite well and are in fact about equal 
to production. The mills around here are 
operating on a 5-day basis, both cutting and 
shipping. Poplar items appear exceptionally 
strong, especially in No. 1, 2-A and 2-B com- 
mon grades. Magnolia remains fairly strong, 








Lumber for Terminal Construction 








Cincinnati, Ohio, May 21.—First intimation of the amount of 
lumber which will be required for the construction of concrete forms 
for the new $35,000,000 union passenger terminals here was given 
to the AMERICAN LUMBERMAN correspondent this week by Col. 
Henry M. Waite, chief engineer of the construction forces of the Cin- 
cinnati Union Terminal Co. Col. Waite said that the figures given 
were merely an estimate, but as the lumber trade here and elsewhere 
has been eager for some information for weeks he has given this first 
tangible data upon which it can work. 


There will be about 5,000,000 board feet of yellow pine sheathing 
¥%,-inch in thickness and 6 to 10 inches wide. This will be Nos. 1 
and 2 common lumber which will be used in making the forms for 
the concrete piling and other parts of the foundations. There will 
be no white oak piling used as was first thought, the concrete piling 
being used as a substitute. 


Lumbermen here estimate that this order for 5,000,000 feet of 
common sheeting will amount to about 240 cars of yellow pine or 
other softwood lumber, though it is understood the preference will 
be given to southern pine, all things being equal. 


There will be a great deal of additional trestle work and other 
falsework in the foundations for which yellow pine timbers and 
stringers will be required. Col. Waite estimates that these timbers 
will make an order aggregating about 3,000,000 board feet, or 
approximately 150 cars. The timbers will be 2x4, 4x6, 6x8, and 
larger sizes. 


Col. Waite says that the entire amounts will not be ordered at 
once but the sheathing and timbers will be contracted for as needed. 
Draftsmen are working now on the station plans and they will be 
completed early next month in time to allow the engineers to pre- 
pare their specifications so that they can be bid upon about July 1. 

















body manufacturers. And now the automo- 
bile trade has come back to gum, causing 
a strong demand for that wood. Poplar is 
still selling well. In fact the demand for all 


woods is much better than normal. Export - 


business is good. Trim mills are very busy. 
Production was 12 percent below actual sales 
last week. 


Operations were suspended last week at the 
plant of the Southern Hardwood Co., oper- 
ating a sawmill at Dennett, Fla., about thirty 
miles south of Thomasville, Ga. The timber 
this company was sawing was acquired on 
a stumpage contract from the Kirby Planing 
Mill Co., of this city. There were several 
million feet of stacked lumber on the yards 


with inquiry very heavy. Oak is dull. Gum 
is fairly active, with prices rather low. 


Flooring Prices Remain Low 


Boston, Mass., May 22.—The hardwood 
flooring market continues to be featured by 
erratic prices. The current volume of north- 
eastern business in plain white oak flooring is 
more satisfactory than the irregular quotations. 
The first grade has been offered by one of the 
best known companies at $80, but sales also are 
reported at $81@81.50. The second grade is 
more easily sold here and there are chances 
to buy very desirable stock at $70. The third 
grade is quoted $48.50 and up. 


Maple flooring is offered at prices that ought 
to prove attractive but local retailers are plac- 
ing few orders even at $78@s80 for the first 
grade of +#x2%-inch. Birch flooring, offered 
down to $72 for first grade, also is quiet. 


There is a fair demand for mixed cars of 
hardwood lumber, but sellers regard present 
prices as too low. 


Palmer & Parker Co. have been unloading 
a cargo of 1514 African mahogany logs from 
Axim, which arrived a few days ago. 


Hoo-Hoo Entertains Wood Users 


Kansas City, Mo., May 23.—The smoker 
given at the Armory last night to bring to- 
gether the carpenters, contractors and other 
workers and users of lumber and the producers 
and distributers, was the largest gathering of 
the kind ever held here, and the general opin- 
ion was that great good would result from 
the better understanding by both sides of the 
problems of mutual interest. 

More than 3,000 tickets were given out and 
the crowd in attendance was estimated in 


- excess of 2,000. The meeting was under the 


auspices of the Kansas City Hoo-Hoo Club, 
which not only originated the idea, but col- 
lected the money to pay the expenses. Manu- 
facturers, wholesalers, commission men and 
local retailers contributed $700 to the expense, 
and it was considered money well spent. The 
Hoo-Hoo, which since its reorganization in 
Kansas City has been the medium for organ- 
ized effort among the lumbermen, saw that no 
one who might be interested was left unin- 
formed about the smoker. The affair was 


‘ advertised in the daily papers, and posters were 


distributed at every yard, woodworking plant, 
or other place where carpenters and contrac- 
tors could see them. 

The first part of the program was the show- 
ing of a 4-reel film depicting logging and 
manufacturing operations, and the utilization 
of the finished lumber in the building of homes. 
This was followed by several rounds of box- 
ing and a battle royal. Interspersed was music 
by an orchestra. 

The main event of the evening was a talk 
by L. R. Putman, merchandising counselor of 
the Southern Pine Association. His subject 
was “Who Butters Your Bread,” and he 
stressed the point that codperation between the 
users of lumber and the manufacturers and 
distributers was to the benefit of all interests. 
The woodworking industries, the contractors 
and the carpenters, he said, were dependent 
for their prosperity on a continued and widen- 
ing use of lumber in the building of homes, 
and it was to their interest to advocate and 
to promote the use of lumber to the greatest 
extent. The manufacturers and distributers of 
lumber, he said, were spending large sums of 
money to promote and to protect their industry 
and would stand behind the efforts of the con- 
tractors, carpenters and woodworkers to assist 
in the work. He told how his association was 
promoting the greater use of lumber and 
fighting the propaganda of substitute manu- 
facturers. He said that this was a matter 
which hit directly at the workers in the build- 
ing industry as well as the producers. Mr. 
Putman’s talk was largely a good-will mes- 
sage from one side of the lumber industry to 
the other and it was frequently applauded. 

One feature of the meeting was a prize 
drawing. Every person who attended placed 
his name and address on his admission ticket. 
These tickets were placed in a barrel and the 
first four tickets drawn were awarded cash 
prizes of $10 and $5. These tickets are to be 
filed away for use as a mailing list for liter- 
ature from the manufacturers and distribu- 
ters. ‘@e@eaaaaaaaaaeaaeaeaa 

“NoTHING is prettier than wood,” declares 
a writer in a furniture manufacturer’s maga- 
zine. “Nothing helps a wood more than a 
pleasing shade of finish, and a well-done job 
in wood is going to win favor.” 
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Chips From Coast Lumber Centers 


Outlook for Healthy Market 


SPOKANE, WasuH., May 19.—Something of 
the general situation in the lumber industry is 
covered by I. N. Tate, general manager of the 
Weyerhaeuser Sales Co., in a recent interview 
in which he said: 

The decks are cleared, the surplus of rolling 
stocks has been liquidated, retailers’ unab- 
sorbed normal requirements have been dis- 
posed of and it is now up to the industry 
itself whether it makes money from now on. 

There is no reason why the lumber indus- 
try should make a mystery of its condition 
or its future. The public is entitled to know 
what is what, and the millmen, if they do 
not know what they confront, should by this 
time. 

For the last three or four years the lum- 
ber industry has been favored by building 
programs running from five to six billions 
of dollars annually in the United States. Yet 
we have not been good enough salesmen to 
sell our lumber at a real profit—to get a new 
dollar for an old one. It is vital that our 
labor understand this and when it is said in 
the public press that the market is taking a 
sharp upturn, all of the facts should be known 
and carefully considered. 

Our labor has been told that we were los- 
ing money and that increases now are out of 
the question. Labor should be well paid or 
it can not take its share of products of other 
industries; but the situation is such that 
it can not get an increase until the mills are 
solidly enough in touch with their own best 
interests to keep their market healthy. 

Just now the outlook for a healthy market 
is excellent. This year both production and 
orders to date are well above the five-year 
average. This sounds like prosperity. As a 
matter of fact it isn’t, if the mills do not 
adhere to a program of sane production. So 
far I must say that the present restriction 
of production has not produced any appreci- 


able rise—not enough to see the industry 
out of the woods. Spokane millmen and 
lumber producers of the entire Northwest 


know this and know why. 
know also. 

There must be a lot of curtailing in vol- 
ume, from one to one and a half days a week, 
as there has been with some of the mills 
but, unfortunately not with some others, 
which have been going right ahead selfishly 
disregarding the welfare of the entire indus- 
try. This is understandable from the purely 
selfish viewpoint. Lumber can be cut at 
from $2.50 to $4 a thousand less, operating 


The public should 


on three shifts, than when operating on 
only one. 
Overhead charges, taxes, depreciation 


charges, insurance, plant expense, run pretty 
much the same whether you cut night and 
day or only eight hours. This is the answer 
to this lack of solidarity in facing the mat- 
ter of overproduction. 

But here is what is going to happen, I am 
afraid, unless the situation is taken in hand 
for all it is worth. With the decks cleared, 
whatever demand comes will be healthy and 
will require and receive delivery in half 
or less than half the time which was for- 
merly required for lumber shipments. But 
if the history of the past is not heeded, the 
mills will rush into cutting again, just as 
they have done before; they will glut their 
market and all will soon lose, employer and 
employee. 

This shortened industrial week which has 
caused such forebodings may well have its 
tryout in the lumber industry now, because 
the capital account will have to bear the 
brunt of the loss by shortened production, 
as I have pointed out. One-shift cutting is 
not economical, but it will save the price 
situation and protect the entire industry 
against a slump. A four-day week, because 
of the great capacity of the industry, is not 
unthinkable and in the long run it will be 
far healthier for the Inland Empire than 
a rush in production which can only be 
short-lived. 

The industry has completely absorbed sur- 
plus production equivalent to about six weeks’ 
normal output, which used to be rolling In 
the days of big retail stocks and slow de- 
liveries. Also we have wiped out the surplus 


thrown on the market when retailers, de- 
manding quicker service and lowered costs 
of doing business themselves, cut down their 
stocks. The fatal thing now that this is in 
effect—a seller's market—will be to go ahead 
and cut as fast as we can the remainder of 
the country’s final stand of timber. 


@Saeeaeaaaeaaaa: 
To Survey Forest Resources 

SEATTLE, WaASH., May 19.—At a meeting of 
the forest inventories committee of the Wash- 
ington State Forestry Conference, held here 
yesterday, an active subcommittee was formed 
to gather data to determine the present timber 
stand; the total forest land area; the rate of 
depletion; the rate of forest growth and yield, 
besides other general information concerning 
the forests. The survey will include the num- 
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Photo by C. D. Sinkey, M-G-M Newsreel 


This giant fir tree was 12 feet through at the 
butt, and contained 60,000 board feet of lum- 
ber—enough for several homes. It was cut 
by the Crescent Logging Co., near Twin, Wash. 
—on the Olymptc Peninsula—and required 
eight flat cars to transport it to the mill. 





ber of men employed in the mills and woods; 
the percentage of such employment as com- 
pared with the total industrial payroll, and the 
relation of forest resources and industries to 
investments and banking. 

Members of the subcommittee are: 
Goodyear, assistant supervisor of forestry, 
Olympia, Wash.; Norman Porteus , forest en- 
gineer of Porteus & Co., Seattle, Wash.; M. N. 
Deggeller, forest engineer of James D. Lacey 
& Co., Seattle, Wash.; John Shaughnessey, of 
Industrial Insurance Board, Olympia, Wash.. 
and Maj. C. S. Cowan, chief fire warden of 
nr aa Forest Fire Association, Seattle, 

ash. 

The meeting was presided over by Dean 
Hugo Winkenwerder, of the college of for- 
estry, University of Washington, Seattle. 


7. &. 





Pioneer Air Mail Achievement 


SeatrLe, Wasu., May 19.—A pioneer air 
mail achievement is credited to Clarence 
Martin, of Seattle, an ex-lumberman. He has 
succeeded in sending a letter containing a 
piece of Northwest spruce entirely around the 
world by air mail, where air mail routes are 
available, other wise by train and steamer. Mr 
Martin is now with the firm of Clarence 
Martin (Inc.), Oriental rug importers of 
Seattle. 

Although there is a Post Office Department 
ban on such mail, it was accomplished through 
the influence of the Robert Dollar Co. in the 
Orient, and at other ports the envelope was 
destined to touch, as the Seattle manager of 
the Robert Dollar Co., G. A. Ganahl, who has 
served his company in the Orient, wrote on 
the envelope a request to “please expedite.” 
signing the name of the company in English 
and Chinese. 

Of three letters mailed from Seattle the 
same day, with the object of encircling the 
globe by air mail, Mr. Martin’s letter is the 


only one which has been successful. One let- 
ter mailed eastbound was returned to the 
sender by the postal authorities. Another 


mailed westbound has not been heard from. 
Martin’s letter, traveling westbound, made the 
circuit in 77 ‘days. 

[The piece of northwest spruce that com- 
pleted this notable journey around the world 
has been sent to the AMERICAN LUMBERMAN 
and now reposes on the desk of the managing 
editor. Facsimiles of the front and back of 
the envelope that made the journey, showing 
the various post marks and international stamps 
also were received, but, unfortunately can not 
be reproduced here with sufficient clearness.— 
Epiror. } 


Plans for West Coast Wood 


SEATTLE, WASH., May 19.—Col. W. B. Gree- 
ley, formerly chief forester of the United 
States, who was recently elected secretary- 
manager of the West Coast Lumbermen’s 
Association, and West Coast Lumber Bureau, 
reached Longview this week in company with 
C. J. Hogue, manager of the bureau field 
staff. Col. Greeley’s first task will be to com- 
plete the merger between the two West Coast 
lumber bodies of which he is secretary-man- 
ager. He will then inaugurate a determined 
campaign to bring into these organizations 
the major portion of Northwest lumbermen 
and then enlarge the program of trade exten- 
sion now being carried on. 

Col: Greeley feels that West Coast woods, 
with better merchandising methods and a per- 
sistent and aggressive trade extension cam- 
paign can, within a reasonable time, dominate 
the soft wood market. He is in favor of 
grade-marking and trade-marking. He be- 
lieves the amount of well seasoned lumber 
should be increased, although he says there 
is a definite market for green lumber. He 
has found in several instances that low prices 
on West Coast woods have been caused by 
the West Coast mills competing among them- 
selves for business instead of having the 
prices forced down by woods from other sec- 
tions of the country or by other competitive 
building materials. : 

He has found that wood is not only holding 
its own market to a considerable degree, but 
is gaining ground. “There is a lot of com 
petition from other fields,” he said, “but m 
many instances recent changes in construction 
and architectural practices favor lumber. 
Some of the substitutes are not panning out. 
They have been on the market long enough 
for experience to show that they are not as 
good as lumber, neither are they as good as 
they were said to be. In. some instances it 
means a return to the use of lumber. We 
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expect to take full advantage of the qualities 
of West Coast woods, study individual mar- 
kets and meet their needs, stabilize our produc- 
tion and sales, and, with the good product we 
have, our program, as outlined above, should 
bring us good results.” 


Blister Rust Menace Appears 


SpoKANE, WaASH., May 19.—An alarming dis- 
covery of white pine blister rust has been made 
by R. L. MacLeod, Department of Agriculture 
agent, in new growth white pine near Newman 
Lake, only a short distance from Spokane. Ste- 
phen N. Wyckoff, pathologist of the blister 
rust control office maintained here by the De- 
partment of Agriculture, said yesterday : ' 

The stand of white pine affected was logged 
off years ago and the new growth is infected. 
As far as we may discover, the infection of 
the blister rust began in 1923. It is a good 
instance of the deceptive nature of the trou- 
ple. The pines were not affected till 1927 
and the infection discovered in 1928. It is 
most ominous as we must think of the pest 
as five years nearer the white pine belt of 
northern Idaho. There is no reason to be- 
lieve that it is not in there now. This de- 
partment is organizing and instituting a 
thorough search from the Clearwater north, 
chiefly along the stream courses. The ribes 
at Newman Lake are a most inconspicuous 
variety of gooseberry bushes, never noticed 
by the layman unless he should be stuck by 
one of its spines. The infected area is a 
real laboratory of the cause and effect of 
the blister rust and the cycle of infection 
from bush to tree is complete. 


A party of lumbermen under the guidance 
of Mr. Wyckoff will visit a badly infected area 
in British Columbia next week to get first 
hand knowledge of its results. They will leave 
Vancouver by steamer Monday for Daisy 
Lake, 60 miles north, and return Wednesday. 
Included in the party are Ben E. Bush, State 
forester of Idaho; W. D. Humiston, assistant 
general manager of the Potlatch Lumber Co. ; 


Huntington “Taylor, general manager of the 
Edward Rutledge Timber Co., Coeur d’Alene, 
Idaho; J. P. Weyerhaeuser, president of the 
Weyerhaeuser Timber Co., Tacoma; C. S. 
Chapman, forester of the Weyerhaeuser Tim- 
ber Co., Tacoma; T. J. Humbird, president of 
the Humbird Lumber Co. and Weyerhaeuser 
Sales Co., Spokane; Dr. E. E. Hubert, school 
of forestry, University of Idaho, Moscow; 
George E. Erb, attorney of Lewiston, and 
Frank McGrane, of Grangeville, Idaho. 


Issues Comprehensive New Price List 


OAKLAND, Catir., May 21.—The new price 
list of the Chicago Lumber Co. of Washington, 
No. 9W, has been issued taking effect May 15. 
It lists‘an uncommonly complete stock of Cali- 
fornia pine, California redwood, California 
sugar pine, Douglas fir and Philippine hard- 
woods, as well as manufactured products. Spe- 
cial attention is directed to the fact that all 
five species of woods are shipped in the same 
car when desired. The concern in fact features 
mixed’ carload service, as a means of promot- 
ing quick turn-overs for its customers. The 
price list, which is comprehensively and attrac- 
tively gotten up, also lists and illustrates the 
various built-in features handled by the Chi- 
cago Lumber Co. of Washington. The cover 
of the list consists of an insert photograph, 
showing an interior view of the company’s 
large millwork shop, made by an AMERICAN 
LUMBERMAN staff artist. 


Spokane Building Record Promising 


SpoKANE, WAsSH., May 19.—May promises 
to set a record for building totals for the last 
ten and possibly fifteen or eighteen years, it 
was reported recently at the office of the city 
building inspector at Spokane. In the first 
half of the month 124 building permits for 
$681,465 have been issued, as compared with 
182 for $221,151 in the whole of May, 1927. 


Celebrates Opening of New 


KLAMATH, Fats, Ore., May 19.—The start- 
ing within the last few days of train service 
by the Great Northern Railroad over its new 
extension into south central Oregon, affording 
a direct rail outlet to the northern tier of 
States and a_ direct 


speculation as to the plans of the other large 
timber owners. 

Initial plans as outlined by George S. Long, 
of Tacoma, Wash., manager of the Weyer- 
haeuser Timber Co., call for a saw mill unit 


Orders for Sawmill Machinery 


Tacoma, WasH., May 19.—The Weyer- 
haeuser Timber Co. recently placed an order 
with the Filer & Stowell Co. of Milwaukee, 
Wis., for twelve band sawmills. Eight of these 
milis will be placed in the Longview plant, now 
under construction, and four of them will go 
to the projected pine mill at Klamath Falls, 
Ore. Two 8-foot horizontal band resaws were 
also included in the order. 

This order is thought to be a record for a 
single purchase of head sawmills. 

The Filer & Stowell Co. also received orders 
for the steam feeds to handle the carriages in 
the new mills, and for all the general machin- 
ery in the No. 2 mill at Longview, such as log 
turners, kickers, niggers, live rolls, slashers, 
transfers etc., and the lath mill machinery. 

The Prescott Co., of Menominee, Mich., and 
Seattle, Wash., received orders for twelve car- 
riages equipped with electric set works and 
electric dogs and taper movements. These car- 
riages range in size from 84-inch opening down 
to 44-inch and from 4 to 6 blocks on each 
carriage. The order also includes all the trim- 
mers, approximately fifteen, ranging in size 
from twenty-six down to eight or nine saw 
trimmers. These trimmers, will be equipped 
with the new Prescott automatic lifts and with 
chain driven ladders. The Prescott order also 
includes all the 7-foot vertical resaws of the 
Prescott latest type, having six feed rolls of 
the combination side and center sawing type, 
operated with steam or air cylinders. 

The Diamond Iron Works, of Minneapolis, 
Minn., will make the 19 edgers to be used, 
while the Sumner Iron Works, of Everett, 
Wash., will make transmission machinery used 


‘in the No. 1 mill, and four gang saws. Twelve 


1800-horsepower boilers were bought from the 
Erie City Iron Works, Erie, Pa., while the 
Weber Chimney Co., of Chicago and San 
Francisco, will build the two concrete chim- 
neys needed. 


Rail Facilities 


ated in a power plant with a rated capacity 
of 6,000 horse power and so designed that 

additional units may be added as needed. 
Fifteen miles of logging railway are to be 
constructed at once, while it is likely that 
about fifty miles will 





and shorter route to 
Chicago and the East, 
marks the beginning 
of a chain of develop- 
ments which promises 
within the next two 
or three years to 
make Klamath Falls 
the largest western 
pine manufacturing 
center in the United 
States. 

The Oregon, 
fornia & Eastern 
Railroad, owned 
jointly by the Great 
Northern and South- 
ern Pacific railways, 


Cali- 





~ =) be under construction 


within the next year. 


The outstanding 
event of the celebra- 
tion of the opening 
of the Great North- 
ern extension was the 
departure for the 
East of a solid train 
load of lumber and 
its products. The 
train will not be 
broken until it reaches 
St. Paul, Minn., and 
some of the cars are 





Solid trainload of lumber and lumber products shipped cast by Klamath Falls (Ore.) lumber 
manufacturers to mark the opening of the new extension of the Great Northern Railroad, which 


consigned to New 
York. Timber manu- 
facturers whose prod- 


will now rebuild its . ucts made up this 
Womtle thas te opens wide markets to the south central Oregon producers ipaie eana’ ks 
Sprague River, and Ewauna Box Coa,, 


will extend it twenty miles farther to Bly. 
This extension will open up large blocks of 
Pine owned by the Weyerhaeuser interests, the 
Hovey-Walker interests, Day brothers, and 
R. A. Booth, of the Booth-Kelley Lumber Co., 
Eugene, Ore. 

The Weyerhaeuser Timber Co. will within 
thirty days begin construction of a pine and 
fir mill, with other supplemental manufactur- 
ing units, at Klamath Falls, to be in operation 
by July 1, 1929. The announcement that the 
Weyerhaeuser interests will conduct their 
initial logging operations west of Klamath 
Falls instead of in the Bly district creates 


with an 8-hour capacity of between 250,000 
and 275,000 feet. This unit will be equipped 
with four band saws, a large gang saw for 
the manufacture of fir lumber, and other 
auxiliary equipment required to turn out 
finished lumber. A planing mill, box factory, 
cutting-up plant and other manufacturing 
units are included in the plans, while provisions 
also are made for the construction later of a 
sash and door plant and veneer factory. 

The planing mill will be equipped with 
twelve machines. The drying plant will con- 
sist of at least twenty drying kilns. The 
mill will be operated by electric power gener- 


Pelican Bay Lumber Co., Big Lakes Box Co., 
Shaw Bertram Lumber Co., White Pine Mold- 
ing Co., Klamath Molding Co., all of Klamath 
Falls; Campbell Towle Lumber Co., of 
Sprague River; Forest Lumber Co., of Pine 
Ridge; Bray Mill Co., Bray; Chiloquin Lum- 
ber Co., Chiloquin; Lamm Lumber Co., Modoc 
Point, and Algoma Lumber Co., Algoma. 

Another feature of the celebration was a 
parade through down-town streets, conveying 
especially the spirit of the lumber industry. 
Trucks loaded with giant logs and floats de- 
picting various lumbering activities proceeded 
along the flag-bedecked streets. 
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Southern Cypress Makers Discuss Problems 


Name Committee to Consider Preparation of Stock Reports—Dues Are 
Established on Minimum Basis of $250 Annually 


New OrLEaAns, La., May 21.—E. C. Glenn, 
of the Big Salkehatchie Lumber Co., Varnville, 
S. C., was named president of the Southern 
Cypress Manufacturers’ Association at its an- 
nual meeting held at the St. Charles hotel here, 
last Thursday. The meeting was marked prin- 
cipally by the reports of committees, a discus- 
sion of the grade- and trade-mark program of 
the National Lumber Manufacturers’ Associa- 
tion, and the making of tests for moisture con- 
tent on cypress for presentation at the Nov. 1 
standardization conference. 

Other officers selected for the coming year 
included : 

First vice president—L. W. Gilbert of Don- 
ner, La. 

Second vice president—F. L. Dakin, of 
Scranton, Pa. 

Treasurer—B. G. Swartz, of New Orleans. 

Directors—C. S. Williams, of Patterson, 
La.; D. G. Coit, Jacksonville; R. H. Dowman, 
New Orleans; M. L. Fleishel, Jacksonville; 
William Petrie, Jacksonville; G. E. Reynolds, 
Albany, Ga.; A. W, Rose, Perry, Fla.; J. F. 
Wigginton, New Orleans; C. A. Weis, Pen- 
sacola; Joseph Wilbert, Plaquemine, La.; L. 
K. Williams, Patterson, La.; and F. H. Wilson, 
Palatka, Fla. 


Mr. Glenn was moved up from the vice pres- 
idency to succeed C. S. Williams, of the F. B. 
Williams Cypress Co., Patterson, La. He has 
been an outstanding worker in the organiza- 
tion, having been active as chairman on the 
grading and classification committee of the 
association. 


The selection of officers for the new year 
was enlivened by Mr. Glenn whose efforts to 
prevail on Mr. Williams to continue as head 
of the organization for another term were un- 
successful, though backed by the membership 
in a motion to suspend the rules and name the 
president for another year. Mr. Williams 
pleaded the press of private business affairs, 
one of the immediate cases at hand being the 
chairmanship of a committee now raising 
$450,000 for a three-year advertising program 
for New Orleans. 


In opening the meeting, President Williams 
re-quoted his remarks made at the December 
meeting, stating there had been good codpera- 
tion through the various meetings of which a 
number had been held. Secretary J. R. Black 
reported progress accomplished through the 
advertising campaign of the association. The 
present curtailment was reported as reducing 
the organization’s income temporarily. He 
called attention to the importance of the grade- 
and trade-marking program in connection with 
the national association of lumber manufac- 
turers. A report on finances followed, being 
given by D. G. Coit, chairman of the finance 
committee. 


Momentous Questions Discussed 


The situation of the lumber industry on the 
Pacific coast in which extended consolidations 
have been or are being effected, shipping serv- 
ices to the Atlantic seaboard established, and a 
reduction of 20 percent in production as a 
means of conserving timber and at the same 
time remaining within the limits of demand, 
was outlined in a written report from H. B. 
Hewes, of Jeanerette, La., chairman of the 
committee on national policies and legislation. 
National legislation referred to in the discus- 
sion, to which B. R. Ellis, of the trade exten- 
sion section contributed, included impending 
changes in the revenue law and the reforesta- 
tion act. It was asserted that had the program 
of the National Lumber Manufacturers’ Asso- 
ciation been put into effect ten years ago as a 
national policy the lumber trade would not be 





experiencing the depression of today. Mr. 
Hewes predicted a new era in the lumber in- 
dustry through the conservation and use of 
waste and such moves as are taking place on 
the West Coast. 

In membership activities, the application of 
the Shephard-Star Lumber Co., of North Car- 
olina, was formally approved. 

Recent changes in the insurance exchange 
operated by the National association were out- 
lined by President Williams and members were 
urged to make use of the service afforded. 
Details of the settlement in the St. Bernard 
Cypress Co.’s case in which the operation is 
both wholesale and retail were discussed, it 
being stated that a cost basis of 6 percent was 
established. 


Clearing Up Specification Rules 


_ E. C. Glenn, chairman of grades and specifi- 
cations, reported that work was being done on 
the clarification of the specification rules. Sug- 


gestions of changes, where minor, were re- 
ported as acceptable, 
but where major 
changes are made the 
case must be taken to 
the central committee. 
Mr. Glenn expressed 











J. R. BLACK, 
Jacksonville, Fla.; 
Secretary 


the thought that the 
cypress association 
should be well repre- 
sented in any meet- 
ings when national 
standards are dis- 
cussed. 

Dr. Hermann von Schrenk, technologist, next 
outlined tests made for dryness and urged that 
all mills be equipped to make tests so that data 
on moisture content could be furnished Mr. 
Glenn when he appeared before the conference 
Nov. 1. It was stated that an apparatus for 
taking tests, simple in operation and relatively 
inexpensive is available. Dr. von Schrenk sug- 
gested that a uniform method of sampling be 
followed by all mills so that the tests would 
be comparable. President Williams suggested 
that Mr. Glenn’s committee confer with Prof. 
von Schrenk and devise a plan for getting 
these figures on moisture content in shipping 
and commercial drying, this being adopted. 
L. W. Gilbert emphasized the importance of 
making a thorough study of moisture content 
so that the cypress manufacturers’ representa- 
tives could be prepared to discuss the subject 
properly when it comes up nationally. The 
question is full of dynamite, he declared; this 
“dryness” is before the industry generally and 
not only confined to cypress. 

President Williams declared that the data 
must be on hand before the Chicago meeting 


c. S. WILLIAMS 
Patterson, La.; 
Retiring President 





Nov. 1. G. V. Patterson pointed out that the 
Forest Products Laboratory is working on this 
question and it will be brought to a head soon, 
E, C. Glenn called attention to the inclination 
in some quarters to bring about a specifica. 
tion of moisture content at delivery rather than 
at carloading as something to be guarded 
against. 
On Grade- and Trade-Marked Lumber 


Walter F. Shaw, of the trade extension de- 
partment, National Lumber Manufacturers’ 
Association, next spoke on the movement to 
place grade- and trade-marked lumber before 
the consumer. He outlined what the trade 
Promotion department of the national group is 
doing in the way of reaching consumers and 
distributers of lumber, including the establish- 
ment of regional offices and organization of a 
large staff of workers. Quotations from 
“Questions and Answers” were made to bring 
out various points. The necessity of the guar- 
anty that “lumber delivered on the job is some- 
thing” was stressed in view of the wavering of 
markets between lumber and other materials, 
Mr. Shaw pointed out that the National asso- 
ciation is spending a million dollars annually 
to put the industry on the square with the 
people and if the manufacturer is to get re- 
turns from this campaign he must stamp the 
American lumber standard symbol alongside 
his own trade-mark to show that he will stand 
behind his product financially. He declared 
that the campaign is pro-lumber, not anti-some- 
thing else. Specific items along which definite 
progress can be made in the campaign to place 
lumber and its products in use nationally were 
cited, it being said that the proper data are 
being developed to be placed in the hands of 
salesmen for the manufacturers. The arrange- 
ments for meeting claims under the financial 
guaranty were outlined in response to ques- 
tions. 

Discussion that followed the talk by Mr. 
Shaw revealed that the national program had 
been endorsed by the cypress organization in 
its December meeting and that no further 
action as such was required, the matter now 
resting with individual producers on joining 
the trade promotion program group. It was 
pointed out that the plan did not prevent the 
manufacturers from selling a special grade or 
selling non-marked lumber where the buyer 
desires, the limitation being that when lumber 
bears the national stamp it must conform to 
American lumber standards. The suggestion 
was advanced that a uniform grade-marking 
identification mark be developed, this being re- 
ferred to the grade and specification commit- 


tee. 
AFTERNOON SESSION 


The afternoon session opened with the re- 
ports on traffic matters by T. M. True, of the 
Jacksonville office, and E. W. Owen, of the 
New Orleans office. Both reported consider- 
able savings to cypress manufacturers through 
the services accorded. 

The report of J. W. Downey, chairman on 
taxation, referred to the present pending legis- 
lation in Congress relative to corporate income 
taxes, consolidated returns, non-return penal- 
ties, and accumulated dividends. The commit- 
tee was reported as active on this subject. 

J. L. Roe, advertising chairman, referred the 
members to items in the auditor’s report re- 
garding the funds contributed to apply on the 
campaign. The principal methods of advertis- 
ing cypress were quoted and the suggestion ad- 
vanced that the limitation of the budget pre- 
vented trade paper advertising which was de- 
clared a mistake. A need of more subscribing 
members was said to exist, the Louisiana man- 
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yfacturers being urged to join. Mr. Roe called 
on Marvin Knight, of Erwin, Wasey & Co., 
the agency handling the campaign for the asso- 
ciation, who stressed the advantages enjoyed 
by the cypress industry from an advertising 
standpoint of having production confined to a 
relatively small number and hence easily 
grouped for promotion work, 

Dr. Hermann von Schrenk then cited the at- 
tention now being given cypress by tank inter- 
ests, quoting from a leading chemist on the 
resistance of this wood to chemical action as 
leading to an opportunity to extend sales in 
this field. He also exhibited samples and pho- 
tographs of cypress shingles showing the dam- 
age to roofs from the use of inferior nails. 
Samples and photographs were from_ roofs 
built in 1917. It was shown that where a gal- 
vanized nail was used the shingles and roof 
remained intact. 

A resolution was adopted changing the char- 
ter to make the minimum annual dues $250 a 
member. The naming of a committee to dis- 
cuss the preparation of reports on lumber 
stocks on hand etc., similar to that published 
by the Hardwood Manufacturers’ Institute was 
authorized. 

The members of the association were guests 
of President Williams at a dinner at Antoine’s 
famous restaurant on the evening preceding 
the annual meeting. 


Agree to Furnish Piece Tallies 


Toronto, Ont., May 21.—The first impor- 
tant item of business at the regular monthly 
meeting of the Wholesale Lumber Dealers’ 
Association here today was the consideration 
of a request from the Ontario Retail Lumber 
Dealers’ Association that in sending out in- 
voices wholesalers should include piece tallies 
of carload shipments. This matter was 
brought before the wholesalers about a year 
ago, when they replied to the retailers, ex- 
pressing their willingness to include piece 
tallies upon request. Experience had shown 
that the “upon request” feature of the situ- 
ation was of little value. The retailers there- 
fore renewed the request and asked the whole- 
salers to make it a uniform practice. The 
retailers accompanied the request with a state- 
ment that they would consider it reasonable to 
exclude 4-inch and wider culls and sidings. 

The wholesalers discussed the subject very 
fully, after which it was moved by A. E. 
Gordon, seconded by D. C. Johnston, and 
unanimously carried, that the wholesalers 
acknowledge receipt of the retailers’ letter, 
“and having considered the question in detail, 
we recommend that our members furnish piece 
tallies with all shipments, wherever possible, 
with the following exceptions: (1) On ship- 


ments of mixed width and length sidings; (2) 
on shipments of mixed cars containing more 
than four items or kinds; (3) that this reso- 
lution shall not be construed as a reason for 
refusing acceptance of shipments in the ab- 
sence of piece tallies.” 


The entertainment committee of the Whole- 
sale association were empowered to join with 
the Toronto Hoo-Hoo Club No. 53 in arrang- 
ing for a picnic on Friday June 15, at the 
Lake Shore Golf & Country Club. 


A motion was unanimously carried extending 
congratulations to R. Laidlaw, head of the 
R. Laidlaw Lumber Co. (Ltd.), Toronto, who 
was recently appointed honorary president of 
the Canadian Lumbermen’s Association, and 
who on May 17 celebrated the 91st anniversary 
of his birth. 


D. C. Johnston, of the Union Lumber Co., 
Toronto, who returned recently with Mrs. 
Johnston from a pleasure trip to Santa Bar- 
bara, Cal., New Orleans, La., and other south- 
ern points, gave an interesting talk upon his 
experiences, 


W. Norman Fox, of Edward Clark & Sons, 
Toronto, who returned recently with Mrs. Fox 
after a five weeks’ motor trip through Ohio 
and southeast to Georgia, also gave an inter- 
esting description of business conditions as he 
had come across them. 


Florida Retailers Discuss Plans for Progress 


JACKSONVILLE, Fia., May 21.—The annual 
meeting of the Florida Lumber & Millwork 
Association, held at the San Juan Hotel in 
Orlando, Thursday and Friday of last week, 
brought together a most enthusiastic group of 
lumbermen and the efforts of the members 
secured results that are surely to be felt by the 
entire Florida lumber fraternity. Officers 
chosen to serve the association during the ensu- 
ing year are: 

President—D. Earl Harper, Harper Lumber 
& Manufacturing Co., Plant City. 

Vice President—R. P. Paddison, Dade Lum- 
ber Co., West Palm Beach. 

Treasurer—J. Ben Wand, 
Publications, Jacksonville. 


Secretary—J. P. Williams, Southern Mill- 
work Co., Orlando. 


Haynes R. Mahoney, Mahoney Lumber Co., 
Jacksonville, a past president of the associa- 
tion, was chosen national director, succeeding 
J. P. Williams. 

The meeting was called to order Thursday 
morning and following the invocation by Dr. 
J. A. Sutton, of Orlando, a pleasing address 
of welcome was delivered by Mayor L. M. 
Autrey, of Orlando, to which Harvey Dickson, 
St. Petersburg, responded on behalf of the 
members present. 

The reports of the district directors, cover- 
ing all sections of the State indicated a grad- 
ual betterment of conditions and an increase of 
sales with the elimination of a good part of the 
unethical competition that has been a terrible 
“sore” to the Florida retail lumber business 
during the last two or three years. There have, 
of course, been some very disappointing hap- 
penings in the sections that were being worked 
by too many yards, but through a process of 
natural elimination much of this worry has 
been gotten rid of. There are very few of the 
yards burdened with excess stocks and the 
most of them are now in position to offer new 
materials in practically all items. 

Addresses by J. B. Wand on “Our Duty as 
Merchants in Florida’s Progress” and by J. B. 

oore on “Business Conditions and Remedies,” 
were most attentively listened to and the dis- 
cussions that followed indicated the depth to 
which the speakers penetrated the interest of 
their listeners. 

An interesting talk by National Director 
Mahoney on “The National Advertising Cam- 
paign,” played no small part in bringing about 


of Ben Wand 


the approval of the National Retail Lumber 
Dealers’ Association advertising campaign. 
This campaign has been approved with minor 
reservations, local to this State. 

A discussion of group insurance was led by 
W. M. McCrory, Jacksonville, during which it 

















GUY STOMS, 
Miami, Fla.; 
Retiring President 


J, P. WILLIAMS, 
Orlando, Fla.; 
Reélected Secretary 


was pointed out that the members of the asso- 
ciation would be permitted to take out group 
insurance as to automobile theft, collision, lia- 
bility, and the like, and by so doing would 
effect an actual saving of 20 percent on their 
premiums. The association went on record as 
unanimously approving this group insurance 
and each member will be issued a policy to 
cover his automobiles and trucks. The savings 
are effected through not having to pay the 
percentage that is ordinarily paid the local 
agencies. This is the first group policy of the 
kind to be issued in the South and the mem- 
bers indicated their deep appreciation of the 
work of Chairman McCrory, of the insurance 
committee. 

A forestry committee, of which Spencer 
Lainhart, West Palm Beach, is chairman, was 
appointed to assist the recently formed state 
forestry board in any way possible. 


Other interesting talks delivered before the 
meeting were “Florida Industries,” by Frank 
M. Traynor, Tampa; “If I Knew You and 
You Knew Me,” by Bill Sneed, Lakeland 
Manufacturing Co., Lakeland; and “Codpera- 
tion Between Lumber Yards and Millwork 
Plants,” jointly, by L. F. Collier, Fort Pierce; 
D. E. Harper, Plant City, and J. M. McCor- 
mick, Orlando. These talks brought out facts 
that the members are sure to profit from dur- 
ing their coming years in the retail lumber 
business. 

On Thursday evening at 5:30 the members 
gathered at the Ivanhoe Club in Orlando to 
watch a program of aquatic sports and were 
delightfully entertained. The annual banquet 
in the Coliseum was attended by about 150 
members and their friends, during which the 
usual procedure of speechmaking was done 
away with and only a few impromptu talks 
were delivered. A delightful program of music 
and entertainment had been arranged for the 
occasion. 

The organization’s summer meeting is to be 
held on Aug. 9 and 10 at Ocala and Silver 
Springs. The women folks of the members 
will be entertained at this meeting and a ca- 
pacity attendance is being looked forward to. 
It is the custom of the association to entertain 
the ladies at one meeting each year, and Ocala, 
with Silver Springs close by, is considered an 
ideal selection. 

The golf tournament, held Friday afternoon 
on the Orlando Country Club course, found 
Ray Spaulding, Conrad Lumber Co., Deland, 
with the best net score and he will have posses- 
sion of the coveted Scanlon silver loving cup 
until the Ocala meeting at which time it will 
again be contested for. 


AnoTHER plank road has been unearthed 
near Indianapolis, Ind., on State road No. 34, 
the building of which is recalled only by one 
man, Dow Tout, and he is 85 years old. The 
planks, sawed in a mill owned by his father, 
were oak, 3 inches thick and 10 feet long by 
8 inches wide. He said the oak trees were 
bought for 50 cents to $1 each, according to 
size. He also tells of an unwritten traffic 
law then. Men on their way to the Indianap- 
olis market were to have the right-of-way. 
Those returning were to drive off the road 
and get back as best they might, as the road 
was too narrow for wagons to pass. 
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Texas Mill Managers in Annual 


Houston, Tex., May 21.—The East Texas 
Mill Managers’ Association, meeting at the 
Lumbermen’s Club at Houston, Saturday, 
pledged a gift of $2,500 toward the proposed 
new State forest preserve for which the last 
Texas legislature appropriated $25,000 with 
the understanding that another $25,000 be 
raised to match the appropriation. 

The gift was made upon the contingent basis 
that the balance of the $25,000 be raised by 


the Texas Forestry Association and others 
interested. The association favored naming 
the park the Fairchild Forest Preserve or 


Fairchild State Park, or some similar name, 
in memory of the late Senator I. D. Fairchild, 
of Lufkin, who for years was known as one 
of the most staunch friends of forestry in 
Texas. 

Senator Fairchild was responsible for the 
measure authorizing the new State forest, and 
at the time of his death on May 1 at Dallas, 
as the result of an auto accident, was engaged 
in raising the necessary funds to match the 
State appropriation. No one has yet been 
named to succeed him in the task of raising 
the necessary amount. 

Several members of the East Texas Mill 
Managers’ Association suggested that E. L. 
Kurth, of the Angelina County Lumber Co., 
Keltys, was the best man for the job. State 
Forester E. O. Siecke, of College Station. 
said it was important that someone be named 
to take up the work. 

The State forester explained that the orig- 
inal measure fostered by Senator Fairchild 
called for a legislative appropriation for the 
full $50,000 needed for the forestry preserve, 
and that there was no thought of calling for 
public subscriptions at the time the bill was 
written. 

The bill went through the senate finance 
committee as written, Mr. Siecke said, but 
was altered later on before its final passage. 
The provisional appropriation is good for an- 
other two years. 

State Forester Siecke said Senator Fairchild 
was almost wholly responsible for the three 
State forest preserves, valued at about $80,000, 
which the State already has, and declared 
that the senator had been the strongest kind 
of a friend of forestry. 

Following a warm tribute to the senator by 
the State forester, the meeting authorized Sec- 
retary Christie to send resolutions of condol- 
ence to Mrs. Fairchild. 

The Saturday meeting of the mill managers 
was the annual meeting, officers being elected 
as follows: 

President—P. T. Sanderson, of the 
Creek Lumber Co., Trinity. 

Vice president—H. T. Roehl, of the Lufkin 
Land & Timber Co., Lufkin. 

Secretary—George R. Christie (reélected). 

New directors—J. H. Kenneson, of Doucette, 
Watson Walker, of Diboll, A. E. Hickerson, of 
Conroe, Cecil Smith, of Deweyville, and J. W. 
McKee, of Haslam. 

The legislative committee consists of R. W. 
Wier, of the R. W. Wier Lumber Co. -and 
Wier Long Leaf Lumber Co.. chairman; E. L. 
Kurth, of Keltys, and A. E. Hickerson, of Con- 
roe, with Secretary Christie as ex-officio mem- 
ber. The membership authorized the appoint- 
ment of Mr. Wier as chairman with the 
privilege of naming the other members of the 
committee. Incidentally, the chairman was 
highly praised for his services in the past 
in the matter of State legislation. 

Mr. Wier made the suggestion that a 1,000- 
acre tract of land in the vicinity of Cow Creek 
and the Sabine River be secured, if possible, 
as the next forest preserve. He said the 
tract is highly suitable as a public park, is 
well watered, and has a variety of trees on it. 
He said he thought it would be a mistake to 
select a tract containing more or less mature 
virgin pine. 


Rock 


Without giving complete details, State For- 
ester Siecke told of plans now under way 
to bring together an excellent group of for- 
estry exhibits to be taken across the State 
and particularly through east Texas on a 
special forestry train. He said full details 
would be given out later. 

Chairman Allen A. Few, of Jasper, said 
he had been reading some sixty-seven essays 
on forestry by high school and college stu- 
dents and lumbermen and has become more 
strongly convinced. than ever of the value 
of forestry education. 

On invitation of J. W. McKee, the mem- 
bership decided to hold the next meeting, 





R. W. WIER, 
Houston, Tex.; 


G. R. CHRISTIE, 
Houston, Tex.; 
Secretary 


Committee Chairmai 





June 16, at Haslam. The following meeting 
if convenient, will be held at Orange on in, 
vitation of F. H. Farwell, of the Lutcher g 
Moore Lumber Co. It was the sense of 
the meeting that at least half of the meetings 
of the association be held at the mills. 

The proposal of P. T. Sanderson, of Trinity 
that the association endorse a proposed bond 
issue for paved highways in Texas, as advo. 
cated by Chairman R. S. Sterling, of the 
State highway commission, failed to Carry, 
The proposal goes to the next meeting for 
further consideration. 

Among those in attendance were Allen A. 
Few, of Jasper; P. T. Sanderson, of Trinity: 

T. Roehl and H. J. Eberly, of Lufkin; 

W. F. Eden, of Corrigan; J. W. Richard, of 
New Willard; J. W. McKee, of Haslam; Ceci 
Smith, of Deweyville; Watson Walker, of 
Diboll; A. E. Hickerson, of Conroe; C, P. 
Myer, of Vancouver, B. C., former president; 
H. A. Maas, of Keltys; J. O. Cupples, of 
Texla; R. W. Wier and Dallas Tourtellot, 
of Houston. 





Honor Founder of Company 


St. Louis, Mo., May 21.—Last Thursday 
marked the first anniversary of the death of 
W. T. Ferguson, founder of the W. T. Fer- 
guson Lumber Co., and in respect to his 
memory the offices of the company in the 
Arcade Building were closed from 10 to 11 
o'clock a. m. Mr. Ferguson was thus honored 
by T. C. Whitmarsh, president of the company 
since the death of the former. Mr. Ferguson, 
a pioneer southern pine lumberman, died on 
May 17, 1927, at the age of 81, and had been 
engaged in the lumber business actively for 
forty-five years. He was associated for many 
years with William Buchanan, one of the 
largest operators in southern pine, who died 
several years previous to Mr. Ferguson. 

Mr. Whitmarsh began his association with 
Mr. Ferguson at Texarkana, Tex., in 1892, and 
came with him to St. Louis in 1898. He ex- 
pects to make the observance of the death of 
Mr. Ferguson an annual event. 


Central Oklahomans Organize 


SHAWNEE, OKLA., May 21.—Although it 
rained all night the night before and a heavy 
downpour continued during most of the day, 
nothing daunted, a group of 108 gathered here 
on May 17 to effect organization of the Cen- 
tral Oklahoma Retail Lumber Dealers’ Asso- 
ciation. 

The call for the meeting was sent out by 
the Shawnee dealers, and it met a ready re- 
sponse. William Stewart, of the T. J. Stew- 
art Lumber Co., acted as chairman for the 
occasion. The opening address was made by 
C. F. Moody, of Oklahoma City, under the 
title “Why We Are Here.” E. E. Woods, 
secretary of the Southwestern Lumbermen’s 
Association, Kansas City, Mo., told of district 
organization work and its value to the indus- 
try. 

George E. McKinnis, of Shawnee, nationally 
known as a building and loan enthusiast, made 
a very forceful talk telling of the natural 
mutual relations which should obtain between 
the building material dealers and the loan 
associations. He candidly pointed out some 
of the danger signals. Speculative building 
and the lack of ordinary business prudence 
on the part of many retail lumber dealers in 
allowing materials to go out of their yards 
to irresponsible contractors he regarded as the 
most serious. 

S. G. Johnston, of Earlsboro, made a talk 
on “Collections.” He has a very remarkable 
record as a collector and modestly told the 
dealers of some of his methods. Mr. John- 
ston’s talk would have done credit to any 
convention. 

C. C. Trap, representing the Lehigh Port- 
land Cement Co., of Oklahoma City, talked 
on “Merchandising.” His address was very 


constructive. He definitely pointed out where 
the manufacturers of materials and the retail 
distributers can collectively correct many trade 
abuses. 

B. H. Miller, W. B. Kennedy and Clay 
Thompson, of Oklahoma City; James Drawn, 
of Norman; and Art Wilson, of Independence, 
Mo., participated in the discussions. 

A permanent organization was effected with 
the following officers elected: 

President—C. W. 
Co., Shawnee. 

Vice president—C. E. Cunning, 
Daniels Lumber Co., Ada. 

Secretary—Jack Bell, Weleetka Lumber Co., 
Shawnee. 

Directors—R. D. Green, T. J. Stewart Lum- 
ber Co., Wewoka; I. G. Cash, Davidson-Case 
Lumber Co., Chandler; W. S. Blakely, Long- 
Bell Lumber Co., Weleetka; W. D. Wiggley, 
Hudson-Houston Lumber Co., Wynnewood; 
Jack Conway, Conway-White Lumber Co, 
Maud. 

At the banquet in the evening, which was 
tendered the visitors by the Shawnee dealers, 
an inspiring address was delivered by Park 
Wyatt, an attorney and leading citizen of 
Shawnee. A most amusing farce was put on 
by Mr. Main and Mr. Vickery, of Shawnee, 
showing how a “slick” contractor comes into 
town, calls on all of the dealers and _ beats 
their prices down, and obtains unusual favors 
by playing one dealer against the other. 


Vaughn, Kiowa Lumber 


Dascomb- 





“ProcrEss and time-saving schemes are laud- 
able, but should not be pursued at the expense 
of a well finished job” is a truth finding fre- 
quent expression. 
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~ Associations Plans and Activities 


June 1-2—Facific Northwest Millwork Association, 
Portland, Ore. 


June g—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Alexandria, La. 
Quarterly meeting. 

June 9—Southwest Missouri Retail Lumber Deal- 
ers’ Association, Springfield, Mo. Annual. 


June 19—Lumbermen’s Golf Association of Chi- 
cago, Westward Ho Golf Club. Annual tourna- 
ment. 

June 19-z0—Canadian i vrestry Association, Fred- 
ericton, N. B. Annual. 

June 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 

July 18-20 -Southern Sash, Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 

Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville, N. C. Summer meeting. 

(SABE SBESZa2S 


Southern Millworkers Summer Plans 


Attanta, GA., May 21.—Though the annual 
summer convention of the Southern Sash, 
Door & Millwork Manufacturers’ Association, 
which is to be held at Asheville, N. C., 
Wednesday, Thursday and Friday, July 18 to 
20, will continue a day longer than usual this 
year, it is stated by C. B. Harman, Atlanta, 
secretary-manager of the organization that 
only two important business subjects will be 
taken up for discussion and that there will 
probably be little time for any other business 
because of the vital importance of these top- 
ics. Incidentally, only the morning sessions 
will be devoted to business at this year’s meet- 
ing, while the afternoons will be devoted to 
entertainment. 

The first and most important of the subjects 
to be discussed is the proposed southern-wide 
advertising campaign the association plans to 
conduct during the next three or four years, 
and final plans for the inaugurating of the 
campaign as soon as possible following the 
Asheville convention will be worked out at 
this meeting, providing the directors in the 
various States have obtained pledges for a 
sufficiently large fund-to make this advertising 
possible. 

The second subject. to be discussed will be 
the new millwork catalog to be issued later 
this year, and the delegates will be asked offi- 
cially to authorize this publication as prepared 
by the catalog committee. 

Sea: 


Kentuckians in Group Meetings 


LoursviLLE, Ky., May 19.—The group meet- 
ing idea in the western Kentucky section has 
been developed by the Kentucky Retail Lum- 
ber Dealers’ Association, meetings having been 
held in Owensboro, Henderson and Mayfield, 
while a fourth is to be held in Princeton in 
June. The annual meeting was held in Lex- 
ington early in the year and the regular mid- 
summer meeting will be held in Ashland this 
year, with the result that the association is 
stirring up interest in more cities than at 
anv previous time in its history. 

The Mayfield meeting was held the evening 
of May 15, at the Hotel Hall, with a good 
attendance present from that city, Paducah, 
and Princeton principally, with others from 
Hopkinsville and Murray. 

Many subjects were discussed, including plan 
service; deliveries, visiting among the farm- 
ers by groups of merchants from several lines; 
fair and equitable competition; cost account- 
Ing; proper pricing; finding out just what 
the consumer really desires and what he is 
going to do with it; mark up, etc. 

Rumsey Taylor, of the Princeton Lumber 
Co., Princeton, Ky.; Tudor Jones, of the May- 
field Planing Mill; A. B. Hood, of the Hood- 
Moore Lumber Co., Murray, Ky.; Oscar Bass, 
Bass & Co., Hopkinsville; H. C. Canaday, 
Mayfield Planing Mill Co.; J. A. Dossett, of 
the J. A. Dossett Lumber Co., Paducah, were 
among the principal speakers. Luke Russell, 


of the Sherrill Russell Lumber Co., Paducah, 
president of the Kentucky Association, pre- 
sided, while J. Crow Taylor, secretary, had 
a few remarks to make. 

Discussions ran for a couple of hours fol- 
lowing the dinner. H. C. Canaday and Tudor 
Jones, of the Mayfield Planing Mill Co., were 
the hosts. 


Association Adopts New Name 


Toronto, Ont., May 21.—The New Bruns- 
wick korest Products’ Association is the new 
name adopted by representatives of the pulp, 
paper and pulpwood, soft wood and _ hard- 
wood interests of New Brunswick, to succeed 
the New Brunswick Lumbermen’s Association. 
A number of hardwood firms have been taken 
into the association. At the recent annual 
meeting, officers were elected as follows: 

President—C. W. Alden, wood department, 
Nashwaak Pulp & Paper Co., St. John. 

Vice president—J. W. Brankley, general 
manager, Miramichi Lumber Co. (Ltd.) Chat- 
ham. 

Secretary-treasurer—W. E. 
John (reélected). 

Executive committee—Richard O'Leary, 
Buctouche; K. L. Golding, St. John; C. L. Fen- 
derson, Jacquet River; C. S. Christie, St. John: 
J. W. Baird, Fredericton; E. A. Rockett, Bath- 
urst; Archibald Fraser, Edmundston; G. Percy 
Burchill, South Nelson. 


Anderson, St. 


Holds Meeting on Trade Name 


San Francisco, Cauir., May 21.—A special 
meeting of the directors and members of the 
California White & Sugar Pine Manufacturers’ 
Association was held May 18. It had been 
called subsequent to the action of the General 
Lumber Conference, held in Washington May 
3, when the conference saw fit to drop from 
the nomenclature of the American Lumber 
Standards the trade name “California White 
Pine.” Twenty-two member mills were repre- 
sented at the meeting, which was declared one 
of the most important of the year. 

The Central Committee of Lumber Stand- 
ards had proposed, in its decision to eliminate 
the trade name from the lumber standards, to 
substitute therefor “Pondosa” pine. 

H. D. Mortenson, president of the Pelican 
Bay Lumber Co. and director of the associ- 
ation, proposed the following resolution, which 
was seconded by Willis ]. Walker, of the Red 
River Lumber Co.: 

The General Lumber Conference held in 
Washington, May 3, saw fit to dron from the 
nomenclature of the American Lumber Stand- 
ards the trade name “California White Pine” 
which trade name has been in use for more 
than fifty years, and substitute a name ‘“Pon- 
dosa” pine which has been in use less than 
five vears, and in protest thereto we offer 
this resolution: 

Resolved, That it be the sense of the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association that a protest be filed with the 
General Lumber Conference against its action 
in dropping the name “California White Pine” 
from the American Lumber Standards. We 
do this because it appears from transcript 
of the committee’s proceedings that its ac- 
tion was taken by reason of certain incorrect 
statements and misinformation as to the will- 
ingness of our membership to change this 
name. The change is one of great moment 
and we respectfully urge that the name be 
allowed to remain as it was in the lumber 
standards before this action was taken until 
such time as the legal authorities, in whose 
hands the matter rests, shall determine in the 
final appeal by adjudication that it is an im- 
proper trade name. 


The resolution was passed by a vote of 14 to 
4 and Secretary C. Stowell Smith was in- 
structed to wire the resolution to Secretary of 
Commerce Hoover, the secretary of the Central 
Committee on Lumber Standards and to the 
secretary-manager of the National Lumber 


Manufacturers’ Association, sending copies by 
mail to members ot the Centrai Committee on 
Lumber Standards and others interested. 


Oregon Retailers Organize 


PorTLAND, OrE., May 19.—The retail lumber 
dealers of Oregon have organized under the 
name of the Oregon State Retail Lumber Deal- 
ers’ Association, with H. M. Koweil, of Row- 
ell, Brown & Co., as president. J. vw. Cope- 
land, of the J. W. Copeland lumber company, 
is vice president, and Miller Jackson, o1 the 
Oswego Lumber Co., is secretary-treasurer. 
At the meeting here last Thursday night these 
officers were elected. A committee, headed by 
Mr. Copeland, was also appointed to consider 
a plan of closer codperation with the lumber 
manutacturers for mutual benefit. This move- 
ment is in line with the activities of the Na- 
tional Retail Lumber Dealers’ Association, ac- 
cording to Mr. Rowell. 


West Penn District Meeting 


PittspurGH., Pa., May 22.—Business pros- 
pects in the Beaver Valley, west of Pitts- 
burgh, embracing the territory to the Ohio 
State line, were reported fair at a meeting 
last Tuesday night of the Beaver Valley Lum- 
ber Dealers’ Association, tributary to the Re- 
tail Lumber Dealers’ Association of West- 
ern Pennsylvania, which was held in Beaver. 
Officials of the State association were present 
as follows: President G. F. Hoge, of Canons- 
burg; Secretary R. F. McCrea, Field Secre- 
tary M. W. Dickey, and Auditor F. R. Dague, 
of the headquarters office in Pittsburgh, and 
Past President and Director Hart B. Daugh- 
erty, of Indiana, Pa. 

Officials of the State association are aiding 
the meetings of local associations to foster 
closer relations between them and the State 
organization. The territory of the Beaver 
Valley association is an industrial region not 
immediately affected to any great extent by 
the coal mining situation, which puts it in 
a better position in a business way than most 
of the other local associations. 


Pennsylvania Laanbermen’s Outing 


PHILADELPHIA, Pa., May 21.—At a recent 
meeting of the board of directors of the Penn- 
sylvania Lumbermen’s Association, plans were 
officially approved for the thirty-seventh an- 
nual summer trip which this year will be 
made to the Thousand islands, Canada, and 
the White Mountains. The party, which is 
expected to include more than 200 retail lum- 
ber dealers and their families from Pennsyl- 
vania, New Jersey, Delaware and Maryland, 
will leave Philadelphia, Thursday, July 12, on 
a special Pullman express bound for Roches- 
ter, N. Y. At Rochester, a delegation from 
the Northeastern Retail Lumber Dealers’ Asso- 
ciation will join the party which will continue 
down Lake Ontario to the Thousand Islands 
by boat; proceeding on down the rapids of 
the St. Lawrence to Montreal. Here, an over- 
night stay will be made at the Mt. Royal Hotel 
where a banquet will be held at which the 
Lord Mayor of Montreal will be the guest of 
honor. The following morning the party wil! 
leave by special train, going through the Green 
Mountains and the White Mountains to Bret- 
ton Woods, N. H. The Mt. Washington Ho- 
tel will be the official headquarters here and 
an excellent program has been arranged for 
the day and a half stay in this beauty spot. 
Golf, tennis, mountain climbing, swimming and 
all sorts of outdoor sports will be indulged 
in and a trip up Mt. Washington will be an 
additional feature. The party will leave Bret- 
ton Woods Sunday evening by special train 
and arrive in Philadelphia early Monday morn- 
ing. 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only ‘ 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it, 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 








511 Locust St. 220 So. State St. 537 Mer. Exch. Bldg, 
St. is, Mo. Chicago, Ill. San Francisco, Cal. 























Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the people 
for intelligent collection service. 
Rates low for results obtained. 
Ask Department 3 to send Pamphlet No. 49-C 
giving rates. 
Clancy's Red Book Service also for accurate 
credit ratings. 
LUMBERMEN’S CREDIT 
ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. Williams St., NEW YORK CITY 
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Put 


4“ 
Come on Home” 
in your 
Home Town Library 





“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three os for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you.) 
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Sound Merchandising Is Stressed 


SPRINGFIELD, ILtt., May 21.—The sixth of 
the series of district meetings of the Illinois 
Lumber & Material Dealers’ Association now 
in progress was held at the Abraham Lincoln 
Hotel, in this city, last Thursday, with an 
excellent representation of the entire district 
in attendance. Owing to the unavoidable ab- 
sence of District Chairman D. J. Mitchell, of 
Spellman & Co., Lincoln, the meeting was pre- 
sided over by R. T. Paddock, of the O. H. 
Paddock Lumber Co., Pana. 

The first address, following a delightful 
luncheon, was a review of current trends in 
lumber merchandising by J. F. Bryan, secre- 
tary of the association, and was in essence the 
same as that delivered before the foregoing 
meetings, as reported in the May 12 issue of 
the AMERICAN LUMBERMAN, page 58. 

Ray Durham, of the Dorris Lumber Co., 
Harrisburg, president of the association, gave 
a forceful talk on sound merchandising 
methods and the necessity of association en- 
deavor. “Henry James Howard, declaring 
that you do not have to go to the great and 
wise for the most profound philosophy, quoted 
a-‘humble carpenter of his acquaintance as 
having remarked: ‘There is very little dif- 
ference between men, but what little difference 
there is, is very important,’” said Mr. Dur- 
ham. “That applies exactly to retail lumber 
dealers. There is not much difference between 
us, but what difference there is makes for a 
good merchant or a poor merchant. The pur- 
pose of these meetings is to iron out these 
little differences as much as possible, with a 
view to improving our business. We are 
working for bigger and better things, but in 
order to reach them we must have your inter- 
est, support and codperation.” 

Salesmanship, President Durham declared, is 
merely selling the goods, but merchandising is 
selling the goods at a profit. The aim of 
every retail dealer should be to become a 
good merchandiser. It does not take an enor- 
mous volume to obtain a fair profit, and 
volume should always be considered of sec- 
ondary importance to profit. Mr. Durham 
further emphasized the needs for enlarged 
association activity and also outlined the na- 
tional advertising campaign of the National 
Retail Lumber Dealers’ Association. He de- 
scribed conditions in southern Illinois and 
urged upon the dealers to patronize their home 
State industries by buying Illinois coal. 

Reverting back to merchandising, President 
Durham said the need is for selling better 
homes and to sell modernizing of homes. Busi- 
ness promotion and creative selling are essen- 
tial in this age. True salesmanship in the 
lumber industry is in its infancy, and in order 
to capture the 30 cents of every consumer’s 
dollar which are spent for luxuries the dealer 
must learn to sell sun parlors and closets, 
workshops and billiard rooms in the basement; 
bed rooms in the attic, trellises and garden 
furniture, nice fences in front and back—all 
of which are luxuries just as,is the automo- 
bile, and which can be sold as easily. 

W. G. Joyce, field secretary of the Illinois 
Lumber & Material Dealers’ Association, out- 
lined conditions throughout the State as he 
has found them. “If the dealers forget volume 
and concentrate on obtaining a reasonable 
profit on what they sell, they should find 1928 
not only a fairly busy year but also a profitable 
one. Relations between retailers and manufac- 
turers are constantly improving, and are pretty 
fair all around; but before we talk much about 
relations with manufacturers, we should 
straighten out our own troubles. These, it is 
true, are not momentous in our State, but are 
mostly petty differences that it would pay us 
well to just forget.” 

The plea for doubled dues in order to 
finance the employment by the association of 
one or more additional field secretaries, was 
effectively presented by Fred M. Faber, of the 


Faber-Musser Co., Peoria. The consensus, as 
expressed during the round-table discussion 
held at the end of the meeting, was strongly 
in favor of the increased dues and the exten. 
sion of association activities which these would 
make possible. 

B. H. Allen, of Hunter-Allen & Co., Peters. 
burg, was elected district chairman for the 
next year, and Henry Bruce, of the Bruce 
Lumber Co., Riverton, was chosen district sec. 
retary. 

Wednesday afternoon a similar meeting was 
held at Champaign, which also was largely at. 
tended by dealers from throughout that dis- 
trict. District Secretary Will McKee, of the 
Builders’ Supply Co., Decatur, presided during 
this meeting owing to the death since his elec- 
tion of District Chairman Scott Johnston, of 
Rankin. Two other members from this dis- 
trict have passed beyond during the last few 
months, they being G. F. Kent, of G. F. Kent 
& Co., Gridley, and J. F. Fordyce, of Bloom. 
ington. The membership stood in silence for 
a moment in honor of the memory of these 
that are gone. 

Mr. McKee introduced Ray Durham, of 
Harrisburg, president of the State associa- 
tion, and also the three newly elected State 
directors present—John Alexander, jr., of the 
Alexander Lumber Co., Aurora; R. E. Songer, 
of the Builders’ Supply Co. Danville, and 
Fred A. Miller, of the F. A. Miller Lumber 
Co., Gibson City. 

The program of this meeting was virtually 
the same as that at Springfield. 

The election of district chairman resulted 
in the choice of Don Wilson, of the F. L, 
Hill Lumber Co., Danville, while the district 
secretaryship fell to Herman C. Baumgart, of 
the West Side Lumber Co., Bloomington. 


HOO-HOO DOINGS 


To Entertain Wood Users 


St. Louis, Mo., May 21.—Architects, con- 
tractors, builders and users of wood generally 
will be invited to an afternoon and evening 
boat excursion to be given June 9 by the St. 
Louis Hoo-Hoo Club on the J.S., the finest 
steamer operating on the Mississippi River. 

. M. Borgess, vice president of the Steel 
& Hibbard Lumber Co., Vicegerent Snark for 
this district, is chairman of the committee in 
charge. Prize dances, guessing contests and 
other entertainment features will be provided. 


Aviation Hoo-Hoo Topic 


San Francisco, Cauir., May 19.—Bay dis- 
trict Hoo-Hoo are getting the aviation bug! 
Last week the lumbermen listened to the his- 
tory of the airplane from the time of the 
Wright brothers’ flight until the present day 
achievements of Lindbergh, Chamberlin and 
Byrd. The speaker was Lieut. Henry Hoey, 
of the Boeing Air Transport Lines, con- 
tractors of the Chicago-San Francisco air mail. 
Following the talk nearly an hour was con- 
sumed by motion pictures, among which were 
scenes showing the crash of the Byrd mono- 
plane America, in which Bennett and Byrd 
were injured prior to the flight to France. 

On Thursday, May 24, the meeting will be 
turned over to Lieut-Comdr. George O. Ne- 
ville, flight engineer of that transatlantic 
flight and who is to accompany Comdr. Byrd 
on his flight to the Antarctic this year. Mr. 
Neville will speak on “Conquest of an Ocean. 
Among the guests will be “Red” Williams, 
Canadian ace during the World War and now 
chief pilot of the Summit Aircraft Co., of 
San Francisco, and other airmen of San Fran- 
cisco. 

Walter Kelly, sales manager of the Charles 
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R. McCormick Co., will be chief pilot of the 
day. Oscar Johnson will be observer and chief 
mechanic. 


Starts Evening Meetings 


OAKLAND, CALIF., May 19.—East Bay Hoo- 
Hoo Club No. 39 started off on its evening 
meetings last Monday night with a good at- 
tendance. The affair was held at the Florence 
Restaurant in Oakland and those present en- 
joyed one of those extremely filling Italian 
dinners. There were some entertainmert and 
community singing. President Clem l'raser 


is away in the East and Milton Herdrickson 
presided. Birthday presents were distributed 
to those members who were born during 
March, April and May. The favored ones ~ 
were Edward F. Adams, Hugo Sommarstrom, 
Earl R. Davis, D. N. Edwards, J. 
Mathews, George C. Troth, M. Hendrickson 
and R. A. Hiscox. The evening was for the 
most part given up to short talks and story- 
telling. Vicegerent Speer said that the im- 
pending concat was still without a definite date 
but would occur within thirty days. The next 
meeting of the club will be held on Monday 
evening, June 11. 


Mountain States Group Meetings 


Denver, CoLo., May 21.—Two group meet- 
ings of lumber dealers were held during the 
last week under the auspices of the Mountain 
States Lumber Dealers’ Association—one at 
Greeley and the other at Julesburg, Colo. The 
Greeley meei:ng was held at the Greeley Coun- 
try Club and was attended by 108 dealers from 
southern Wyoming, northern Colorado and 
Denver. 

Following a dinner at 6:30 o’clock in the 
evening a very interesting and instructive busi- 
ness meeting was held in Greeley with R. M. 
Mudgett, of the Boise-Payette Lumber Co., as 
chairman. The first speaker of the evening 
was C. W. Richardson, of the McPhee & Mc- 
Ginnity Co., Denver, and president of the 
Mountain States Lumber Dealers’ Associ- 
ation, who took for his subject “Home Mod- 
ernizing.”” He explained the big field the retail 
lumber dealer has in increasing his sales by 
educating the people to modernize old houses. 

“Cost of Carrying Merchandise” was the 
subject of an address by Mortimer B. Daniels, 
of the University of Colorado. In his talk 
he showed that operating expenses of Colorado 
retail lumber yards worked out as follows: 
Yard, truck drivers’ and teamsters’ wages had 
a total of 3.55 percent of which 2.55 is entered 
in the selling end and 1 percent in carrying; 
executives’ salaries, total 5.4 of which 2.7 is 
in selling and the same in carrying; selling and 
office salaries are 2.6; total salary and wages 
are 11.55; office supplies, telephone and tele- 
graph are .45 with .25 for selling and .2 for 
carrying; delivery .85—all listed under selling; 


advertising .65; insurance and taxes 1.6; rent . 


15; heat, light and water .15; repairs and de- 
preciation 1.2; unclassified 1. This is a total 
of 17.6 percent with 10.1 of it under selling 
and 7.5 under carrying. This was figured on a 
stock turn of 3.2 times or once about every 
four months. 


L. W. Deffenbaugh, of Milliken, Colo., spoke 
on the “Rising Cost of Doing Business and 
How Can the Dealer ‘Hold Down’.” He 
stressed knowing the cost of doing business 
and getting a fair profit. 

Courtesy, service and a satisfied customer 
were points underscored by Harold N. Win- 
slow, of Erie, Colo., in his talk on “Best Meth- 
ods of Getting the Farm Trade.” 


John A. McCaughey, of Chicago, was present 
and gave an address on the “National Trade 
Extension Program.” 


“Codperation” was the topic of a talk by 
T. C. Rewick, Denver, president of the Denver 
Wholesale Lumbermen’s Exchange. 


M. E. Smith, Ault, Colo., spoke on “How 
Can Handling Cement Be Placed on a More 
Satisfactory and: Profitable Basis.” Mr. Smith 
declared that delivery played a big part in this 
and a charge should be made for delivery of 
cement. 

The Meeting at Julesburg 


The Greeley meeting was held Wednesday 
evening, May 16, while the meeting at Jules- 
burg was held on Friday evening, May 18. The 
Julesburg meeting was attended by nearly 
thirty lumbermen and while not as largely 
attended as the Greeley meeting was just as 


interesting and instructive. T. J. Vincent, sec- 
retary of the Mountain States Lumber Dealers’ 
Association, presided. During the course of 
the evening Mr. Vincent gave a very helpful 
talk on “Relation of One Price Policy to 
Profit. Who Sets the Price?” 


He is a firm believer of a one-price policy, 
feeling it is the only logical way of success- 
fully conducting a retail lumber business, for, 
as he pointed out, the policy of selling to one 
man cheaper than to another is bound to result 
harmfully to a business in the long run. A 
man who finds out that he has had to pay a 
higher price for the same bill of lumber than 
some one else is not apt to have a very friendly 
feeling toward the lumber dealer in question. 
Mr. Vincent told of one small yard in a town 
of approximately a hundred people that in 1926 
did a gross business of around $20,000, but 
didn’t make a cent profit. The next year a 
one-price policy was adopted and although the 
yard did $600 less volume than in 1926 it 
showed a net profit of $1,200. 


C. W. Richardson and Mortimer B. Daniels 
were also present at Julesburg and made the 
same talks they gave at the Greeley meeting. 

Others that spoke and the subjects of their 
addresses were as follows: 

“Creating Business Through Completed ‘A’ 
Type Hog Houses and Other Farm ‘Build- 
ings,” E. D. Hutchinson, Sidney, Neb.; 
“Credits and Collectiens, G. B. Wookey, Gur- 
ley, Neb.; “The Rising Cost of Doing Busi- 
ness; How Can the Dealer Hold Down,” George 
Schillig, Crooke, Colo.; “How Can Handling 
Cement Be Placed on a More Satisfactory and 
Profitable Basis,’ Mr. Anderson, Brule, Colo.; 
“Best Methods of Getting the Farm Trade,” 
Mr. Allar, Lodge Pole, Neb.; “What Should 
the Retail Lumber Dealer’s Attitude Be in 
Regard to Lumber vs. Substitutes,” J, W. 
Flora, Chappel, Neb., and “Getting Em- 
ployees to Discover and Report Building and 
Repair Prospects,” A. Melville, Broken Bow, 
Neb. 


On invitation of R. S. Grier, Cheyenne, 
Wyo., it was voted to hold the next group 
meeting in Cheyenne some time in July—prob- 
ably during the week of July 9. 


River Improvement Aids Port 


Astoria, OrE., May 19.—Approval by War 
Department engineers of the project for im- 
provement of the Skipanon Waterway from 
the Columbia River west of Astoria to War- 
renton will insure improved cargo shipping 
facilities from Warrenton. The specifications 
call for a channel width of 30 feet, a turning 
basin, ample channel width for ocean freight- 
ers, and annual maintenance. This Federal 
project will relieve the Port of Astoria of the 
necessity for maintaining the Skipanon. 

April cargo lumber shipments from the Port 
of Astoria district totaled 27,662,000 feet. 
There was a material increase in the coastwise 
and intercoastal movement, while the foreign 
volume declined from the comparatively high 
level it has maintained through recent months. 
Lumber shipping on the lower Columbia River 
district is continuing actively. 





The Lumberman’s 
Ten Commandments 


By Roy A. Dailey, Mer., North Coast District, 


National American Wholesale | ber A 





This is the second installment of these snappy 
suggestions. Others will follow weekly. 


4. Litigation: Avoid litigation as ye would 
the plague. The modern method of settling 
controversies by arbitration is infinitely bet- 
ter and cheaper. 


5. Advice: When in- 
doubt as to the strength 
or weakness of your 
position in controversial 
matters, consult the 
proper authorities be- 
fore prejudicing your 
position by the wrong move. 
on your foot.” 





You may “be 


6. Pictures: Thou shalt leave nothing to the 
other fellow’s imagination when buying or 
selling certain specially manufactured items, 
but shall accompany such orders with blue- 
prints or sketches, thereby saving pains in 
the heart and purse. 


Look for Our Ad Next Week! 
* * * *& k * 


Our four big mills are cutting timber from 
Government reservations where every tree 
must attain a certain size and age before it 
can be cut. These trees grow in altitudes of 
over 10,000 feet and you know that insures 
light weight, soft textured lumber of good 
lengths and widths. This timber is regarded 
as the Pick of Pondosas and makes excellent 
yard and shed stock, shop and factory lum- 
ber, box and crating material. 


* * * * * 


If you haven’t already told us to put your 
name on our mailing list to receive stock 
lists, prices, etc., do it now! This will not 
obligate you in any way but it will afford 
you an opportunity to obtain some good 
values in lumber. 


Southwest Lumber 


sales Corporation 
4351 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur A Hood. Pres. J.ARobison, Secy 
WG. Ramshaw, VP_ RF. Lilley, Treas. 
Barer ge Ding Leber Ce 
Fizest a lamber eae aes 
Annual Capacity 300 Million feet 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











‘bertsi “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 


Prompt Shipments. 


Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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| VON PLATEN-FOX COMPANY 
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HERE HE IS! 







Douglas Fir 
HOUN’ !33 


You met him at the lumbermen’s 
conventions. He'll work for you— 
as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 

A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 


Tacoma, Washington 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount uf any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
0 leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn S8t., Chicago, Il. 





Lumber Club Activities 


To Urge Railroads to Purchase Direct 


New Orteans, La., May 21.—The monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club will be held at the Hotel 
Roosevelt, Thursday, May 24. The following 
resolution will be brought up for consideration, 
this being the same one adopted by the West 
Side Hardwood Club: 

WHEREAS, The railroads operating in and 
through Arkansas, Louisiana, and other lum- 
ber producing States, as well as their con- 
necting lines, are now purchasing their sup- 
ply of switch ties and car oak material di- 
rect from brokers in St. Louis and other 
places and paying said brokers a profit of 
from approximately $1 to $3 a thousand on 
such material, and 

WHEREAS, The mills and producers of ties 
and other railroad material are deprived of 
this additional price for their product, and 
as the said mill operators in Arkansas, Louisi- 
ana, and other States are customers and pro- 
ducers of business for the railroads, and as 
it would be to the interest of the producers 
of such railroad material, as well as the rail- 
roads, for said railroads to purchase ties and 
lumber required direct from the producers, 
giving them the benefit of the profit paid to 
the brokers and creating a better business 
condition for all parties concerned, therefore 
be it 

Resolved, That we, the members of the 
Southwestern Hardwood Manufacturers’ Club, 
earnestly request the railroads operating in 
and through the above States, as well as their 
connecting lines, to discontinue their custom 
of purchasing ties and other railroad material 
from or through brokers; and to give their 
business direct to the mills and producers on 
their lines for the mutual protection and 
benefit of the mills and producers and the 
railroads, resulting in a better feeling and 
better business conditions in general. 


New Orleans Club Dissolves 


New Orveans, La., May 21.—Dissolution of 
the Lumbermen’s Club of New Orleans was 
voted at a general membership meeting of that 
organization held May 19 in the club rooms 
at Carondelet and Union streets. The organi- 
zation, according to President F. J. Thomas, 
of the Louisiana Red Cypress Co., is in a 
sound financial condition and its liquidation 
will necessitate a disbursement to the members. 
The club has had a long existence and now 
leases commodious quarters for its member- 
ship. However, there has been a trend away 
from club organizations during the last few 
years which has been felt and the membership 
expressed a belief that the continuance of the 
group was not warranted. 


Shreveport’s Industrial Survey 


SHREVEPORT, La., May 21.—Last week’s 
regular meeting of the Shreveport Lumber- 
men’s Club was made unusually interesting 
by an address by Harry F. Porter, industrial 
department manager of the Shreveport 
Chamber of Commerce, who presented an 
informal discussion of his recent survey of 
Shreveport from the standpoint of an indus- 
trial engineer. He told of the efforts being 
made to induce northern and eastern furni- 
ture plants to locate in Shreveport and thus 
take advantage of the unexcelled opportuni- 
ties offered here for economical operation of 
such plants. He paid a high compliment to 
the business foresight of such men as E. A. 
Frost, of the Frost Lumber Industries; 
Randle T. Moore, of the Peavy interests and 
the Commercial National Bank, and others 
who, thoroughly comprehending the situa- 
tion, were enthusiastic over industrial oppor- 
tunities afforded by Shreveport. He spoke 
in generous approbation of the new industry 
being established here by the Mich-La Lum- 
ber & Manufacturing Co., which, he said, 
afforded a fine opportunity for furniture fac- 
tories because this institution will be able to 


supply cut up stock that can be used without 
waste. This concern probably will specialize 
at first on auto body stock, but later on will 
furnish parts for furniture and other wood 
consuming plants. 

Following Mr. Porter’s address, the club 
members indulged in a roundtable discussion, 
in which Mr. Porter was called upon to an- 
swer a number of questions bearing on the 
employment situation and the tremendous 
value to Shreveport of varied industries. 

Because of the illness of President Hudson 
Bolinger and the enforced absence of Secre- 
tary W. A. Peavy, former President W. A. 
Anderson presided and _ introduced the 
speaker of the day. 


Columbus Wholesalers’ Activities 


Cotumsus, Onto, May 21.—The Wholesale 
Lumbermen’s Club of Columbus admitted four 
new members at the luncheon and business 
meeting held at the Neil House, May 19, 
They are: Woodcraft Lumber Sales Co., 
headed by O. H. Craft; Daniel W. DeLay, a 
commission salesman; John Purenhagen, an- 
other commission salesman and H. T. Sher- 
man, representing the Dierks company. 

A committee consisting of Lynn Bradner, 
E. G. Dillow and Phil Rond was named to 
cooperate with a similar committee from the 
Women’s Club of District No. 8 for a joint 
picnic and outing to be held at Columbia 
Park, June 23. 

A bridge-dance was held by the Wholesale 
club at the Farm House, east of Columbus, 
May 19, with an even 100 present. The danc- 
ing took place in the barn attached to the 
roadhouse and the bridge party was held in 
the main dining room. 


Last Meeting Until Fall 


EvANSVILLE, IND., May 21.—The last meeting 
of the Evansville Lumbermen’s Club until fall 
was held at Zeidler’s Garden on the String- 
town Road on Thursday evening, May 17, and 
the attendance was large. President Claude 
Wertz presided. 

R. Putman, merchandising counselor of 
the Southern Pine Association, Chicago, was 
the speaker of the evening. He was here also 
to speak before the Evansville Kiwanis Club 
at its Thursday noon meeting. Mr. Putman 
discussed the lumber business in general, and 
national advertising, and his address was 
greatly enjoyed. 

It was decided to leave all plans for the 
summer outing to the committee on enter- 
tainment composed of A. Dimmitt, of the 
Maley & Wertz Lumber Co.; Carl Wolflin, 
secretary-treasurer of the club. and G. E. Bau- 
man, of the G. E. Bauman Hardwood Co. 


Winding Up Successful Season 


New York, May 21.—The Nylta Club will 
wind up its most successful season next Fri- 
day night. In point of attendance, in interest 
of its membership and in general excellence of 
lectures the weekly meetings since last fall 
have been the best ever sponsored by the or- 
ganization. 

Last Friday was no exception to the general 
rule of bang-up programs. Prof. Samuel Rec- 
ord, of the Yale School of Forestry, concluded 


a series of lectures on the forests of the United’ 


States, dealing in his concluding address with 
Pacific coast woods. Dr. Record said that the 
last great timber stand of the country is on 
the West Coast. He stressed the enormous size 
of the trees and the equipment necessary in 
the manufacture of lumber. He told of the 
uses of Douglas fir, West Coast hemlock, 
spruce, California pine, red cedar and redwood. 
He compared the values of each species with 
the woods of the eastern and southern sections 
of the country. Dr. Record submitted five 
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questions to the Nyltarians, which they may 
answer at some later date, the professor hav- 
ing permitted the lumbermen to obtain their 
answers wherever they can find them. Each 
question has several subdivisions. 

After the lecture, Frank A. Niles, president 
the New York Lumber Trade Association and 
former head of the Nylta Club, presented Dr. 
Record with a gold fountain pen. Dr. Record 
will spend part of the summer touring and 
making a study of European woods. 

Another speaker was Otto Hartwerg, of the 
West Coast Lumber Bureau. Mr. Hartwerg 


is a paint specialist and is making a tour of 
the East, studying construction methods. He 
told the Nylta members that while improved 
machinery is making inroads on the number 
of employees in nearly all of the great indus- 
tries, lumber is the one notable exception. He 
said the lumber industry is employing ever- 


increasing numbers of workmen. 

George Bahr, secretary the Long Island 
Dealers’ Association, spoke on “What Nylta 
Looks Like to Me.” President Stanley Cox, 
of the Long Island association, and H. B. 
Coho, the Nylta secretary, also spoke. 


Appalachian Producers Curtail 


CINCINNATI, OHIO, May 21.—That there has 
been a curtailment in the production of the 
hardwood mills operated by members of the 
Appalachian Hardwood Club of at least 10 
percent since Feb. 1 was the estimate made by 
speakers at the meeting of the Appalachian 
Hardwood Club held here May 15, at the 
Hotel Sinton. 

The estimate was the consensus of a number 
of speakers including mill operators from 
Kentucky, West Virginia, Tennessee, Virginia, 











Two boys in the Lane Technical High School, 
Chicago, William Dejon and George Schreyer, 
decided that it would make their English work 
more realistic if they had a spinning wheel to 
illustrate the period of “Silas Marner” when 
“spinning wheels hummed busily.” One of 
them had an old rocking chair in his home, 
and this the boys decided to remodel into a 
spinning wheel. They did this in the workshop 
of the school. It is an old English style spin- 
ning wheel, and though it is only half size, it 
really works. It is constructed entirely of the 
turned work of the old rocking chair 





North and South Carolina, Ohio and Pennsyl- 
vania. Among the speakers were J. W. May- 
hew, of Columbus, Ohio; C. W. Boyd, of 
Tazewell, Va., president of the Virginia Hard- 
wood Co., and Murat H. Davidson, of the 
Davidson Lumber & Coal Co. Besides these 
talks there were informal views expressed by 
twenty to thirty others out of the thirty-five 
lumbermen who were in attendance. 


All speakers agreed that the time was not 
far distant when the hardwood trade ought 
to be feeling the effect of this curtailment in 
production, which is of course a part of the 
conservation plan of the Hardwood Manufac- 
turers’ Institute for all the hardwood districts. 
The operators said that the wholesalers must 


first absorb the heavy stocks of red oak and 
chestnut and other Appalachian woods that are 
on hand before any material improvement 
could be expected. Much satisfaction was ex- 
pressed at the widespread codperation shown 
by operations and logging camps in carrying 
out the principles of the conservation program 
and it was generally stated that if the mills 
kept up this coOperation it would not be long 
before the 10 percent reduction in production 
would become a general actuality covering a 
protracted period. 


In the discussion of trade conditions, which 
was also a more or less informal part of the 
morning session, it was the consensus that 
business conditions are no worse than they 
were in February and that there is an under- 
tone of more confidence apparent among the 
operators. It was asserted that in several 
items, such white oak and the lower grades 
of poplar, much activity was being felt. 
Prices are more steady although little change 
is noted. 


The afternoon session of the meeting was 
rather brief and was taken up with an informal 
discussion of the trade extension departrhent 
of which Murat H. Davidson is chairman. 
Mr. Davidson reported progress but said he 
was not yet ready to announce the engage- 
ment of the technical man who is to meet the 
architects and make contact with other persons 
and organizations who need education on the 
superior quality of Appalachian hardwoods and 
their merits for all purposes in interior decora- 
tion both as to durability, service and from an 
aesthetic standpoint. 


Another interesting development was the re- 
port made by Secretary Frank R. Gadd on the 
survey made on the Appalachian chestnut 
blight. Mr. Gadd’s statements were based on 
information received from all the States repre- 
sented in the club and from a majority of the 
mills in those States that are owners of chest- 
nut timber. 

The statement was confirmative of the re- 
port made by Mr. Gadd at the recent Asheville 
meeting and showed that the effects of the 
so-called blight on chestnut timber have been 
grossly over-emphasized. The merchantable 
chestnut lumber has not been damaged at all 
by the blight and the virgin timber is appar- 
ently immune to the tree disease. The fungus, 
for that is what the blight is shown to be, does 
not appear to have the power to penetrate the 
thick bark of the old chestnut trees and these 
trees are as sound as they ever were. The 
condition of these trees guarantees that there 
will be an abundance of good merchantable 
chestnut lumber for years to come, so that 
there need be no apprehension felt by the 
trade as to its inability to obtain the best 
chestnut lumber. There is plenty of it; in 
fact, the supply just now is over-abundant. 
The thing is to find means of consuming it so 
as to remove the strain which is overhanging 
the market because of surplus stocks. This 
will have to be done by trade extension work 
and added contacts established with architects 
so that they will agree to specify more chest- 
nut for interior trim and other home building 
work, 

The meeting adjourned to assemble again 
some time in July in Cincinnati. 
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An Innovation in 
Hardwood Flooring 
for Apartments 


For many years architects have 
specified Maple, Beech and Birch 
flooring for beautiful apartments 
and hotels. They know that these 
woods are unexcelled for natural 
beauty or durability. 


But now these buildings can be 
made far more attractive to tenants 
and will rent more easily for the 
owners. A new acid stain has been 
perfected for use on Maple, Beech 
and Birch flooring. It is obtain- 
able in eight different colors—a 
color that will harmonize with the 
furnishings of each room. 


“Old Reliable” Maple, Beech and 
Birch flooring have long been 
favorites with dealers and builders. 
These new stains can be a big help 
in boosting your flooring sales and 
profits. Be the first in your locality 
to introduce these stains with “Old 
Reliable” flooring. Write us now 
for full particulars and stock list. 


Send the Coupon Today 


so that we can put your name on 
our mailing list to receive all future 
stock lists. This will not obligate 
you in any way. 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 
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ellow Pine 


The Aristocrat of Structural Woods 





The name “Wier 
Long Leaf” has 
long been recog- 

. nized as a depend- 
able guide to fine 
quality Yellow 
Pine lumber and 
xg tural mater- 
ial. 


R.W. WIER 
Lumber Company 


ai ot HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :- Wrergate, Texas 


HINTTVTTIATTTTATNTOU TOOT 
Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


-Get All the Facts 


and then you'll see where it 
will pay you to sell our 


N. C. Pine Sie: 


Roofing 
yeaszed Yellow Pine "ect snd 
Car and Cargo Shipments. arlna | 
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Ellington & Guy, Inc., Fayetteville, No. Carolina 











ie Pelahatchie L. 


Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


Dimension, Joists, Boards, Shiplap, KD. Resch Fish. 


White Pine 














IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


Yellow Pine 


WM. SCHUETTE-CO. 
Pittsburgh. Pa. New York, N. Y. 























Additional Lands for Forest Purposes 


Among the items in the second deficiency 
bill, passed by the House, with an aggregate 
of $99,032,885.76, is $1,000,000 for the acquisi- 
tion of additional lands for forest purposes. 
An item of $17,513,500 for work under the 
10-year public building program, covers 99 
different projects. The total limit of cost for 
these projects recommended to be fixed by the 
director of the budget is $74,845,000. 

The submission of additional public build- 
ings estimates at this time was made possible 
by a law passed Feb. 24, last, which increased 
the total limit of cost of buildings outside the 
District of Columbia under the present author- 
ization from $100,000,000 to $200,000,000. 
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Wood Models Teach Building 

Wasuincton, D. C, May 22.—How to 
teach Young America to discriminate between 
good house construction and bad, so that the 
young home buyer will escape the wiles of the 
crafty “jerry builder,’ has long been a prob- 
lem, according to the National Committee on 
Wood Utilization of the Department of Com- 
merce. 

An interesting solu- 
tion has been worked 
out by a committee 
member, who has been 
persuaded to manufac- 
ture a toy construction 
set with which any boy 
or man with a taste for 
woodworking can build 
a miniature model of a 
well-constructed house. 
The value of the nov- 
elty lies mainly in the 
fact that a boy derives 
more fun from the toy 
built with his own 
hands, and this set is 
not one whch may be 
assembled in a few mo- 
ments. Some of the ma- 
terials must be cut to 
size, and by following 
the simple directions 
the tiny sills, beams, 
joists, rafters, and other 
building parts are easily fitted and the erector 
learns good construction practice. 

This is considered a step forward in the aim 
of wood toy manufacturers to make their prod- 
uct instructive and stimulate handicraft, be- 
cause this toy builds a real miniature house 
and the points picked up by the model builder 
will lead to a more thorough knowledge of 
how to choose a home of satisfactory construc- 
tion, and actually how to build one. 


To Undertake Retail Credit Survey 


The Department of Commerce is to under- 
take a nation-wide retail credit survey, to begin 
immediately in Baltimore. This is described 
by Dr. Julius Klein, director of the bureau of 
foreign and domestic commerce, as another 
step in the campaign toward the elimination 
of prosperity’s enemies—waste and inefficiency. 
The work will be carried on under the joint 
auspices of the Department of Commerce and 
the National Retail Credit Association with a 
membership throughout the country of more 
than 18,000. Precise information about existing 
credit methods and their results is likely to in- 
duce many beneficial changes contributing 
toward lower living costs for consumers and a 
better balance for tradesmen, according to the 
department announcement. J. R. Hewitt, first 
vice president of the National Retail Credit 
Association, points out that retail sales through- 
out the country now approximate $40,000,000,- 
000 a year, 60 percent of which involves credit 
in some form. 









The Baltimore questionnaire is in the nature 
of a preliminary test and will serve as a basis 
for a country-wide questionnaire to be sent 
out later in the summer. The survey is being 
undertaken by the department at the request 
of the National Retail Credit Association, being 
convinced that there is a serious lack of re- 
liable information regarding credit, and conse- 
quently many conclusions are being reached 
which may be false and even dangerous. 


Yosemite National Park Timber 


Chief Forester Stuart announces that the 
Forest Service is fully prepared to join in the 
plan for adding to the present area owned by 
the Government in the Yosemite National Park 
the body of private land from which the owners 
are about to cut the timber, provided the local 
interests of communities in national forest re- 
ceipts are properly safeguarded and the work 
of consolidating national forest holdings in 
California is not unduly held in abeyance. 

The position of the Forest Service with 
regard to the proposal to save the Yosemite 
timber for the public seems to be misunder- 





Novelty in wood toys teaches good house construction 


stood, said Maj. Stuart. The impression has 
been given that the Forest Service is lacking 
in willingness to codédperate. The facts do 
not support this interpretation. 


Maj. Stuart then goes on to explain the 
situation and to point out that a minimum 
money value of $1,654,000 is involved in the 
proposed transfer of this timber land to the 
holdings of Yosemite National Park, while 
under the rule now in operation the Forest 
Service is limited to $80,000 in transferring 
national forest stumpage. In other words, this 
one proposed transfer would take all the tim- 
ber available in the California national forests, 
under the Forest Service, over a period of 
fifteen years, largely slowing down the opera- 
tion of the policy to acquire privately-owned 
land within the limits of national forests in 
order to promote better administration of the 
forests. 

A new law, added Maj. Stuart, if Congress 
on considering all aspects of the matter 
thinks such a course in the best public in- 
terest, might easily provide for the exchange 
under stipulations which would neither halt 
the consolidation of the national forests nor 
involve heavy local losses of revenue, The 
Forest Service favors placing the Yosemite 
emergency before Congress with all the facts, 
as the best way to obtain a determination of 
the right course to be pursued. 


Building of Roads and Trails in Park 


Meanwhile the Department of the Interior 
long has had a controversy with the City and 
County of San Francisco regarding the latter's 
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obligations in the Yosemite National Park. 
Under the provisions of a law passed Dec. 9, 
1913, the City and County of San Francisco, 
a municipal corporation, was given certain pub- 
lic lands in the Yosemite and the Stanislaus 
tational forest and certain rights of way, in 
connection with the city’s project for convey- 
ing water for domestic purposes to San Fran- 
cisco and other municipalities, and constructing 
and operating electric plants. For example, 
it was stipulated that certain roads and trails 
should be built, subject to the direction and 
approval of the secretary of the interior. 
When called upon to build the roads and trails 
the city contended that the road standards laid 
down by the secretary were too high. 


Following an exhaustive examination, the 
solicitor of the Interior Department ruled that 
the demands made by the secretary were rea- 
sonable and proper. The matter also was 
submitted to the attorney general, who has 
just sustained the view expressed by the solici- 
tor. 

In the light of these rulings, Secretary Work 
has again called upon the San Francisco au- 
thorities for the fulfillment of the road-building 
conditions of the law. It is estimated that 
the completion of the road building project will 
cover a period of four years, which is the time 
estimated by the city as necessary to complete 
the project so as to place the stored waters in 
actual use for domestic purposes. 


Index of Farm Prices 


The Department of Agriculture announces 
that another general advance in prices received 
by producers has raised the index of farm 
prices from 137 on March 15 to 140 on April 
15, compared with 125 in April of last year. 
Since April 15 prices of most farm products 
have continued on a higher level, the outstand- 
ing exceptions being potatoes and cattle. 


(PEER REBBEAaBBS 


Soil Erosion on Western Lands 


With losses from erosion on western grazing 
Jands so great, corrective action must be taken 
soon if far greater damage and more difficult 
control are to be obviated, according to W. R. 
Chapline, chief of range research, Forest 
Service. 

Owners of range land, says Mr. Chapline, 
should consider the use of their land not 
alone for immediate gain, but still more in 
the light of future productivity of the range, 
the protection of water supply and stream- 
flow regulation. Overgrazing should be 
stopped at once; control or regulation of the 
badly abused unappropriated and unreserved 
public domain should not be longer delayed 
by the Federal Government. 


United States Department of Agriculture 
Circular No. 33-C, “Soil Erosion a National 
Menace,” embraces a detailed discussion of this 
problem on western grazing lands, as well as 
a general discussion on the whole problem of 
soil erosion in the country. Copies are avail- 
able on application to the department. 


Senate Passes Tax Reduction Bill 


Wasuincton, D. C., May 22.—The tax re- 
duction bill, after a stormy debate, finally 
passed the Senate late last night, carrying a 
total cut estimated at $205,875,000, or $83,- 
35,000 less than approved by the House. The 
bill now goes to conference where the sharp 
differences between the two branches will be 
ironed out. Leaders had talked about adjourn- 
ment for the session Saturday of this week, 
but many of them today predicted that Con- 
gress would remain here until the end of next 
week. 

As passed by the Senate the corporation in- 
come tax rate is 12% percent, a reduction of 
1 percent under the present rate. The House 
cut this rate to 11% percent. Senate Demo- 
crats made a strong fight to retain the House 
cut or better it, but failed. 

_ An attempt made by Senator Dill, of Wash- 
ington, that provoked considerable debate, pro- 


posed an amendment placing a 25 percent ad 
valorem duty on shingles. He explained that 
he sought protection for American manu factur- 
ers in order that they might agdin open their 
mills, now closed for lack of tariff duties, 
leaving thé American market to Canadian 
mills. Senator Reed of Missouri and others 
opposed the amendment, chiefly on the ground 
that it probably would result in increasing the 
price of shingles to the American consumer. 


Several other attempts were made to mix 
tariff revision with tax reduction, but no se- 
rious headway was made with any of them, 
Democratic leaders fearing thatthe injection 
of the tariff into the bill would invite a veto 
and endanger the legislation. 


Senator Reed of Missouri made a vain at- 
tempt to saddle farm relief on the tax bill in 
the form of a debenture plan, on which he 
spoke two and a half hours. Debate on this 
proposed amendment continued more than five 
hours but only 23 votes could be mustered on 
the final show down. 


Just what will come out of the conference 
between the two branches of Congress re- 
mains to be seen. Normally both the Senate 
and House must make concessions if an agree- 
ment is to be reached. It is generally assumed 
that all necessary concessions will be made in 
conference, since pressure for tax reduction 
comes from so many quarters that neither 
house can afford to remain adamant when it 
comes to a final showdown. 


The prediction. most generally heard is that 
the bill when finally reported will more closely 
approximate the Senate than the House meas- 
ure. 


Statistics on Fire Casualties 


Wasuinocton, D. C., May 22.—United States 
Government statistics refute the assertions of 
the insurance interests that 15,000 lives are 
lost annually due to fire, according to a survey 
made by engineers of the National Lumber 
Manufacturers’ Association. Reports of the 
bureau of the census for 1926, the latest Gov- 
ernment figures available, indicate that but 
1,650 lives were lost during that year in burn- 
ing buildings. 

The census bureau lists separately loss of 
life due to “burns,” which include scaldings 
from hot water, playing with matches and fire- 
works and similar accidents resulting from 
fire. Total deaths from both causes are ap- 
proximately one-half the usual estimate at- 
tributed to fire casualties. 


Of 60 causes of deaths for which statistics 
are collected by the bureau, casualties due to 
fires in buildings rank 55th. Accidental falls 
cause ten times as many fatalities every year, 
while automobile accidents sacrifice more than 
twelve times as.many lives as are lost in burn- 
ing structures. 


The engineers note that an independent sur- 
vey recently reported by the fire casualties 
committee of the National Fire Waste Council 
gives the annual loss of life due to fire as 4,972. 
This survey covered nine States having a pop- 
ulation of more than 34,000,000. The loss of 
life due to fire was found to be 56.8 per mil- 
lion population during the winter months and 
33.5 during the summer months. The annual 
death rate was 45.2 per million, or less than 
5,000. 


The Chamber of Commerce of the United 
States in its 1927 fire prevention-contest re- 
ceived reports from 279 cities having a com- 
bined population of about 25,000,000. The num- 
ber of lives lost due to fires was reported as 
330. On the basis of this survey, the total 
number of fire casualties for 1927 for the 
entire country would approximate 1,650, a 
number equal to the figure reported by the 
census bureau for 1926. . 


In the light of these surveys, the engineers - 


of the National Lumber Manufacturers’ Asso- 
ciation state that it would appear that the 
15,000 estimate of the insurance interests is 
considerably out of line with the facts. 





The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N, C., Pine as your 
general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. We.also ship by 
water to East Coast points. 

















Johnson €3 Wimsatt 


WASHINGTON, D. C. 








GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,000,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 











Poplar 
Magnolia 
Oak 
Beech 
Gum 











Hardwood ‘ 
\ Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 








C. B. Richard & Co. 


29 Broadway,NEW YORK Customs Brokers. We 
Ocean Freight rafts 
Brokers for exports 
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Special department handling export lumber shipments } 
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Don’t Carry 
the whole load on 
YOUR shoulders 
It isn’t necessary when you have Seidel 
at St. Louis to call on. And besides 
small stocks and quick turnover are the 


order of the day with dealers who have 
an eye on profits. 


We load out same day order is received. 
One board or several carloads—27R.R.'s 
to ship over. Any dealer within 600 
miles can have delivery by local freight 
within 48 hours. 

If it’s used in building, 
wehaveit. Callonus. 


eide 


LUMBER CO, 
St.Louis,Mo. 


West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 
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Buuce Oak FLoorinc ... 
THE Best Oak doouing i= 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 








Tan Mm 2 x 2-30" 
F R 24x24—30" 
3 x 3—30" 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bidg., CINCINNATI, OHIO 
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Lumber Sales Follow Lumber’s Story 


(Continued trom page 33) 


headquarters. Among them are Indianapolis, 
Omaha, Kansas City and Minneapolis. 
“Sa a 


A Potential Market for Wood 


That the effort expended by the trade exten- 
sion department in developing plans and speci- 
fications for airplane hangars built of wood 
has been well worth while is indicated in the 
number of requests that already have been re- 
ceived for copies of these plans and also in the 
formidable list of towns and cities that already 
are planning to build airports. Among these 
that either have airports under construction or 
are planning to build them are: Little Rock, 
Ark.; Montrose, Colo.; Metropolis, Ill.; Cedar 
Falls, Iowa; Cadillac, Escanaba and Menomi- 
nee, Mich.; Faribault, Mankato, Owatonna and 
Tracey, Minn.; Wyaconda, Mo.; Bozeman, 
Mont.; Valentine, Fremont and Lincoln, Neb.; 
Crestline, Piqua, Shelby, Toledo, and Warren, 
Ohio; Webster and Watertown, S. D.; John- 
son City, Tenn.; Amarillo and Lubbock, Tex. ; 
Munroe, Wis.; Osage, Wyo.; Selma, Ala.; 
Fitzgerald and Valdosta, Ga.; Hagerstown, 
Md.;: Plymouth and Lynn, Mass.; Littleton, 
N. H.; Albany, Angola, Plattsburg and Utica, 
N. Y.; Charlotte, Salisbury and Wadesboro, 
N. C.; Allentown, Carlisle and Homesdale, 
Pa.; Sumter, S. C.; Brattleboro and St. Al- 
bans, Vt.: Burbank, El Centro, La Jolla, 
Needles, Riverside, San Jose and Willits, 
Calif. 

Engineers of the trade extension department 
are getting in touch with officials at all these 
towns and giving them information about how 
wood may properly and profitably be used in 
the building of airplane hangars. 

x * *& * * 


Wood Flag Poles in Demand 


An eastern flag pole concern which has spe- 
cialized in the manufacture of wood poles for 
use in sockets along sidewalk curbs is extend- 
ing its campaign to lawns of private homes. 
A wood flag pole for every home is its new 
slogan. The demand for flag poles is increas- 
ing, according to this concern, which has called 
upon the National Lumber Manufacturers’ 
Association to obtain additional sources of sup- 
ply of pole stock. Poles 1% inches in diame- 
ter and 12 feet in length are required. The 
flag poles for home use are much the same as 
those used along sidewalks in cities. Sockets 
are placed in the lawns, just as they are in 
sidewalks. A list of subscribers who can fur- 
nish such stock has been sent to the company. 

x * * *& * 


Panama Canal in Market for Lumber 


The Panama Canal has issted a circular 
containing Schedule No. 1879, calling for bids 
on a considerable quantity of southern pine 
and Douglas fir lumber, timber, piling and 
cross ties, bids to be opened June 6. Copies 
of the circular may be obtained from the Gen- 
eral Purchasing Officer, The Panama Canal, 
Washington, D. C., or from the Assistant Pur- 
chasing Officer, The Panama Canal, Ft. 
Mason, San Francisco, Calif. 

For example, one item calls for 700,000 feet, 
board measure, of 1x12- to 4x8-inch, lengths 
12 to 24 feet, average 18 feet. This material 
is to be S4S in No. 1 common southern yellow 
pine or selected common Douglas fir accord- 
ing to the latest association rules, except for 
rate of growth and density requirements out- 
lined in the schedule. 

Another item calls for 368 pieces of Douglas 
fir timber, rough, untreated, 12x12-inch x 10 
to 24 feet long, to be used as lock fenders. 
The Douglas fir ring rule will apply on this 
item, as on the lumber above mentioned. 
In other respects,, Douglas fir shall grade “se- 
lected common” in accordance with the grad- 
ing rules of the West Coast Lumbermen’s 
Association dated July 1, 1926. 

The Canal likewise is in the market for 
150,000 board feet of Southern pine or Doug- 
las fir rough timbers, 8x8- to 12x12-inch, to 


be finished in 12- to 30-foot lengths, average 
26 feet. This material is to be No. 1 common 
southern pine or selected common Douglas 
fir with rate of growth and density restric- 
tion. , 

Another item calls for 200,000 feet of drop 
siding, southern pine or Douglas fir, 1x6-ineh 
D2S&M, kiln dried, worked ship-lap to %x 
5 7/16-inch over all; pattern No. 105, in even 
stock length 10 feet and over, average 1¢ 
feet. Southern yellow pine to grade No. 1 
common drop siding and Douglas fir to grade 
“C” flat or vertical grain drop siding. 

The schedule also invites bids on 100,000 
feet of kiln dried southern yellow pine floor- 
ing, SIS&M, 1X3-inch (finished size 25/32x 
2%-inch), in even stock lengths. The floor- 
ing measured radially on the cross section 
must show an average of not less than ten 
annual rings of growth per inch and other- 
wise grade “A” vertical grain flooring, ac- 
cording to the rules of the Southern Pine 
Association, effective March 23, 1927. 

The schedule contains several other items. 


Executive Changes Affiliations 


St. JosepH, Mo., May 21.—Announcement 
has been made of the appointment of Howard 
Simmons, for the last seven years general sales 
manager of the Wood Conversion Co., of Clo- 
quet, Minn., as assistant to the president of 





HOWARD SIMMONS, ST. JOSEPH, MO.; 
Assistant to President, Stewart Inso Board Co. 


the Stewart Inso Board Co., of this city. Mr. 
Simmons, who is one of the outstanding sales- 
men in the building materials field, has been in 
charge of the sales of Balsam-Wool and for 
twenty years has been closely associated with 
the lumber and building material industry. 

The Stewart Inso Board Co. began shipping 
its new product March 1 and its plant at St. 
Joseph has been operating day and night since 
that time. Carloads of Inso board have been 
shipped to all sections of the United States, and 
one shipment has been made to Holland during 
the last sixty days. According to President 
A. D. Stewart, all mechanical difficulties have 
now been overcome and there will no longer be 
delay in shipments, which in future will pro- 
ceed without trouble. It is announced also 
that arrangements have been made by some 
of the best known lumber and building material 
jobbers in the country for franchises for Inso 
board, and the list of retail dealers who are 
handling the product includes many firms well 
known in the industry. 


ARGENTINA is developing fast from an eco- 
nomic standpoint, numerous industrial enter- 
prises being established throughout the re- 
public. 
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Flat on Your Back 


‘lat on your back may seem hard luck, 
It don’t seem that to me; 

It all depends on what you struck 
And where you chance to be. 

For, if there’s summer to be had, 
A blue sky overhead, 

Flat on your back is not as bad 
As lots of folks have said. 


Flat on your back you look away 
From this poor world of ours 

To other worlds beyond the day, 
Beheld through leaves and flow’rs, 

Hear better music from the sky 
Than man has ever made— 

Oh, na, it’s not, so bad to lie 
Beneath an oak tree’s shade. 


My work is rather hard and long, 
Men labor all the while, 

Whether it’s words to make a song 
Or boards to make a pile; 

And all that keeps me on the go 
Is knowing now and then 

That I can spend an hour. or so 
Flat on my back again. 


Between Trains 


CincInNATI, On10.—We learned a lot about 
banking at. the annual dinner of the Cincin- 
nati chapter of the American Institute of Bank- 
ing tonight, from the gentlemen on our right 
and left. We are sorry to say, however, that 
we did not meet a séngle Cincinnati lumberman. 
There are two places you will seldom en- 
counter a lumberman—at a bankers’ meeting 
or in a penitentiary, not meaning to say there 
is any relation between the two. 

The great thing we learned was that the 
chapter, and other chapters as well, conduct 
courses in banking, hold examinations, and 
award diplomas, and all that sort of thing. 
And they are not, these courses, a few easy 
lectures, if any lectures may be said to be 
that, but courses of two to six years that 
call for plenty of study. 

We wonder why that wouldn’t work in the 
lumber business? If it takes six years to 
learn the banking business, a young man ought 
to be able to get an inkling of the lumber 
business in twelve or fifteen. How many em- 
ployees now know the origin and uses of all 
the various woods they sell? What woods 
take what finish best? 

We are always teaching our employees sales- 
manship, and never teaching them service. We 
are inclined to tell them how to sell the goods, 
when the easiest way to sell the goods is to 
know something about them. We remember 
going into a Chicago department store once to 
buy a scale. Scales were all this particular 
salesperson had to sell. 

“It looks like a good scale,” we said, “but 
how do you adjust it if it gets out of balance?” 

“Oh, that is a very good scale.” 

“But how do you adjust it?” 

“We sell a lot of these scales.” 

Now, that is no argument with most of us. 
In fact, knowing the American public as well 
as we do, it makes us a little suspicious. 
They sell a lot of copies of the American 
Murkery every month, but you and I wouldn’t 
buy it. A bookseller tried to sell us a novel 
one time because there had been 100,000 copies 
of it sold, but we told him then _we didn’t 
want it. because there weren’t 100,000 people 
in the United States with literary discrimina- 
tion. 

But we bought the scale, took it home, and 
easily found out how to adjust it. That was 
all the girl had to know, but she didn’t know 
that. All she knew was the price. Perhaps 
the reason some of our salesmen talk price so 
much is because price is all they know. 

Let’s have some courses in lumber. Let’s 
teach them how to work the wood, not just 





how to work the public. The customer will 
get better results, and the yard will get a 
better reputation. Are you _ receiving the 
bulletins of the Forest Service, and are your 
employees reading them? Are all the technical 
books published by the AMERICAN LUMBERMAN 
on your office shelves, and occasionally in your 
hands? Are you using all the helps that the 
National Lumber Manufacturers’ Association, 
and the other associations, can supply you? 
Have you ever visualized- the plans in your 
own plan books? 

At the next meeting of lumbermen let’s 
hand out a questionnaire of about 25 questions 
about the product we sell and award a diploma 
for the best mark. Even a veterinary sur- 
geon, in other words hoss doctor, has a diploma 
on his wall. Where is ours? Let’s get all 
the yard employees in town together a few 
nights next winter and give them a short course 
in the profession of lumbering. 


We See b’ the Papers 


What we need now is an all-rubber plane. 


It may turn out to be a_vice-presidential 
year, thinks Mr. Dawes. 


If there weren’t so many stars in Holly- 
woed there might not be so much moon. 

Riding a horse used to be a popular sport, 
but the Prince of Wales says it is falling off. 


Where to spend his vacation doesn’t bother 
the average man as much as how to pay for it. 
Chicago’s tag-day for the aged netted $99,023. 
Some Hoo-Hoo should have contributed $976. 


Chicago police are going to start a country 
club. That isn’t the club we wish they would 
start. 

We don’t mind bombs in Chicago, but 
darned if we'll have a bathing (?) beauty (7) 
contest. 

The stenographer rises to remark to Mr. 
Coolidge that now is the time for all good 
men to come to the aid of their party. 

Mrs. Hertz made a little radio speech telling 
how glad she was to have the honor: of win- 
ning the “Durby.” We thought the horse 
won it. 

A Derby winner and a champion egg-laying 
hen seem to get about as much of the credit 
as some of us fellows around an office gen- 
erally get. d 

A personal note from Horace Greeley to 
a friend has been found with this postscript: 
“Show this note to no one, and destroy it.” 
So an enterprising newspaper printed it. 


Art 


Art is no servant, Art is served, 
And fads and fools will come, but go, 
Although around her head they curved 
Their little whips and thought her so. 
She is no lackey to be led 
But mistress to be followed, she 
It is who points the path ahead, 
Not lazy mediocrity. 


There always will be daubers who 
Some easy dollars hope to win 
By doing as the barkers do, 
A drum to lure the yokels in. 
A little while they fret the day, 
The little bards with little brains, 
And then the fakirs pass away, 
And all Art’s loveliness remains. 


And so, I say, be not deceived 

By formless sculpture, formless verse. 
With beauty beauty is achieved, 

A world made better and not worse. 
Although around her head they curved 

Their little whips and thought her so, 
Art is no servant, Art is served, 

And fads and fools will come, but go. 











Meadow River 
BRAND 


for Shrewd Dealers 


Meadow River Brand Hard- 
wood Flooring, Hardwood Trim; 
Mouldings, ete., is a quality line 
for quality dealers. It’s a sales 
and good will building line. It’s 
the kind of stock that builds per- 
manent business—the kind the 
shrewd, far-seeing dealer sells. 


Note the Meadow River list be- 
low. All Meadow River stock .is 
produced from famous mountain- 


grown West Virginia timber. It 


is all nice, close-grained, soft- 


textured stock that finishes up 
‘beautifully.. Manufacture is un- 


surpassed. Careful handling and 
loading. 

The dealer who sells Meadow 
River stock has a money-making 


line that brings him more busi- 
ness as the years pass. 


It costs nothing to find out 
what we can do for you. Let 
us have your/ inquiries. 


-IN ONE CAR- 


FLOORING 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS 
Oak Birch 


BEVEL SIDING 


Poplar 


























THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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HUDSON 


OAK FLOORING 





























HE success that Hudson Oak Flooring 

is meeting with in retail yards wher- 

ever it is being sold proves it has a 
bright future ahead. This success is due 
in large part to its perfect manufacture and 
its fine finish. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Offices, MEMPHIS, TENN. 


Plants at 


MEMPHIS, TENN. VICKSBURG, MISS. 








CI. LOVISIAN@ Coo 









fase MOND, p.La. 
Manufacturers of 

Virgin Long Leaf Yellow Pine 

Round Piling Any Lengths. 


LC. R.R. 











Shortleaf Yalow Pine 


at italian, 7 


RUSTON. LA 
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Manufacturers 


Short Leaf Pine and Hardwoods 








Trucks Facilitate Georgia Logging 


Heavy-duty motor trucks are helping much 
to speed logging operations in Georgia, which 
has over 7,000,000 acres of land still classed as 
wooded. Motor trucks provide a ready means 
of transporting logs from various isolated 
regions with dispatch and at low cost to mills 
and railroad sidings. Owing to their ability 
to travel where the going is particularly rough, 





Fine Service From 114-ton Trucks 


The 1%-ton truck has been found the most 
economical to operate by the Collier Lumber 
Co., of Colorado Springs, Colo., which utilizes 
two 1%-ton, 6-cylinder, International trucks 
and two 1-ton Fords in its delivery service, 
“We think the 1%-ton are the most econom- 
ical to operate, and will replace the Fords as 
we find it necessary,” states the Collier con- 











International Harvester 3¥2-ton motor truck employed in logging operations of the Turner Lum- 
ber Co., Millen, Ga. 


motor trucks are enabling operators to work 
in sections that were formerly considered in- 
accessible. 

In the accompanying illustration is shown 
a 3%-ton heavy-duty International Harvester 
motor truck, manufactured by the Interna- 
tional Harvester Company of America, loaded 
with logs and owned by the Turner Lumber 
Co., of Millen, Ga. The Midville Veneer Co., 
of Midville, Ga., utilizes a 3-ton International 
truck in its logging operations. 


In commenting on the use of motor trucks, 


W. N. Turner. of the Turner Lumber Co., 
said: “We use trucks to bring logs to the 
mill, the haul ranging from three to twelve 
miles. They have made accessible timber that 


would be impossible for us to use without 
them. Each truck averages from 4,000 to 6,000 
feet of logs daily. We have not kept a regular 
cost accounting on this part of our logging, 
but have made several tests, and as near as we 
can determine it costs us $1 a thousand feet 
for each mile of the distance we are hauling. 
This varies, of course, but we think it is a 
fair average. 

“Each driver is held responsible for the 
condition of his truck, and must report to our 
mechanic promptly any trouble that develops. 
Speeding is forbidden, and if a driver goes 
anywhere that his duties do not require he is 
fined $1 a mile for any unnecessary mileage 
that he makes. We have very little trouble 
with our trucks, and never have to fine a driver 
more than once. We do not use trailers, and 
our trucks are equipped in the usual way for 
log hauling. We use pneumatic tires 38x7 
front and 44x10 rear, and find them far su- 
perior to solid tires for our work.” 


cern. “On long hauls the Internationals are 
especially valuable, for we can load about 
6,000 pounds and make a*speed of around 30 
miles an hour.on good roads. We have oper- 
ated them for two years; have had the valves 
ground twice and never had but one punc- 
ture. After four or five years’ service we 
trade them in for new models. We do not 
charge for delivery within a 6-mile radius of 
the center of the town; after that 1% cents 
a mile per 100 pounds.” 


Truck Production and Registration 

According to statistics appearing in the 
1928 edition of “Facts and Figures of the 
Automobile Industry,” published by the Na- 
tional Automobile Chamber of Commerce, 
motor truck production in 1927 in the United 
States and Canada totaled 487,653 units, the 
wholesale value of which was $436,089,521. 
Last year there were 2,896,886 trucks reg- 
istered in the United States. 


Novel Use for Crawler Tractor 

A novel use for the crawler tractor is de- 
picted in the accompanying illustration, which 
shows a Fordson equipped with Trackson Full- 
Crawlers, manufactured by the Trackson Co., 
of Milwaukee, Wis., pulling a raft of 500 
cords of pulpwood in a pond at Rangely, Me. 
The picture was taken near the logging oper- 
ations of Lewis W. Lamb, who owns the 
Trackson-Fordson. In commenting on the un- 
usual use of this equipment, Mr. Lamb says: 
“A strong wind was blowing in the wrong 
direction, but when the Trackson-Fordson got 
under way, the wind gave up.” 





Fordson tractor equipped with Trackson Full-Crawlers pulling a raft of pulpwood logs 
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Business Changes 


ARKANSAS. Jonesboro—Eugene -. Barton 
(Ine.); all retail lumber interests to be merged 
into Barton-Mansfield Co. (Inc.), headquarters, 
Jonesboro. 


Pine Bluff—Leslie Lumber & Supply Co, will be 
merged into Barton-Mansfield Co. (Inc.), head- 
quarters, Jonesboro. 

Van Buren—Van Buren Lumber Co. sold_ to 
George Meadors, formerly manager of a yard in 
Alma. 

CALIFORNIA. Los Angeles—Mitchell-Whiteside 
Lumber Co. succeeded by Whiteside Lumber Co. 


FLORIDA. Gainesville—Hamilton-Boring (Inc.) 
succeeded by Builders’ Service (Inc.). 

ILLINOIS. Chicago—Walker-Rowlands . Lumber 
Co. succeeded by Rowlands Hardwood Lumber Co. 
Clarendon Hills—Ed. G. Mochel succeeded by 
Brownson Lumber Co., of Roselle. (Clarendon 
Hills is on rural route from Hinsdale.) 





INDIANA. North Vernon—W. J. Hare suc- 
ceeded by W. J. Hare Lumber Co. 
IOWA. Dunkerton—Spahn & Rose Lumber Co. 


sold to Shimp Bros. 

KANSAS. Pittsburg—Asa Messenger succeeded 
by M. & D. Lumber & Millwork Corporation (Inc.). 

MINNESOTA. Goodridge and Thief River Falls 
—Winton-Nichols Lumber Co. sold to Robertson 
Lumber Co. 

MISSISSIPPI. Leland—M. L. Virden Lumber 
Co., of Greenville, has acquired the business of the 
Smith-Helm Lumber Co. of this place. 

NEW JERSEY. Plainfield—Plainfield Ice & Sup- 
ply Co, succeeded by Plainfield Lumber & Supply 


NEW YORK, Bayside—Manor Lumber Co. sold 
to B. Green Lumber Co. 

Chaumont—Geo, Diefendorf (Est.) succeeded by 
W. M. Cheever. 

OHIO. Akron—McGuire Lumber Co. acquired by 
Falls Lumber Co., of Cuyahoga Falls, and will be 
operated as branch yard with C. J. Miller in 
charge. 

Pleasantville—Pleasantville Lumber Co. sold to 
P. Smith Sons Lumber Co., of Newark. 

Thornville—Thornville Lumber Co. purchased by 
P. Smith Sons Lumber Co., of Newark,, which now 
has a chain of eight yards. 

Toledo—Arnsman & Bremer Lumber Co. chang- 
ing name to Bremer Lumber Co. 

OREGON. Cushman—Sunset Lumber Co. sold to 
Owens Lumber Co. 

Oakridge—B. N. Perine has purchased the Moun- 
tain Fir Saw Mill in.the High Prairie district. 

Wasco—Adams Bros. Co. has leased the box fac- 
tory and planing mill of the Wasco Pine Box & 
Lumber Co. 

TEXAS. Presidio—Marfa Lumber Co. has been 
sold to Zack Miles. 

Pyote—Panhandle Lumber Co. sold to Clay Lum- 
ber Co. 

WASHINGTON. Colville—Louis Strauss has 
purchased the sawmill of J. F. Damley. 

WISCONSIN. Two Rivers—Two Rivers Millwork 
& Cabinet Co. succeeded by A. M. Krause Mfg. Co. 


BRITISH NORTH AMERICA 


ONTARIO. Kitchener—H. J. Hall & Son, retail 
lumber dealers, have sold their mill site to Dunker 
Bros., general contractors, and will move their 
equipment to a new building recently completed 
next to their local yard. 





Incorporations 


ARKANSAS. Hampton—Varnell Lumber Co., in- 
corporated; capital, $15,000. 

CALIFORNIA, San Francisco—Geo. C. Cornitius 
Hardwood Co., incorporated; capital, $100,000. 

INDIANA. Evansville—Evansville Desk Co., in- 
corporated; capital, $50,000. 

Hammond—Munster Lumber & Supply Co., in- 
corporated; capital, $15,000. 


LOUISIANA. New Orleans—New Orleans Stave 
+ anes Corporation, incorporated; capital, 
5,000. . 


Monroe—Kellogg Lumber Co., incorporated; capi- 
tal, $500,000, 

_ NEW JERSEY. Leonardo—Duval Lumber & 
Supply Co., incorporated; capital, $50,000. 

NEW YORK, New York—Fordham Lumber Cor- 
poration, incorporated; capital, $50,000; address 
Irving Kay, 1710 Montgomery Ave., Bronx, New 
York City. 

_ OHIO. Ashville—Hedges Lumber & Coal Co., 
incorporated; capital, $35,000. P 

Wapakoneta—Sheets Dunsmore Mfg. Co., incor- 
porated; capital, $100,000; to manufacture furni- 
ture, cabinets and radio and phonograph boxes. 

PENNSYLVANIA. Monongahela—Stephens Lum- 
ber Co., incorporated; capital, $125,000; old con- 
cern. 

_SOUTH CAROLINA. Columbia—Wilson-Smith 
Veneer Co., incorporated; capital, $15,000. 

_ TEXAS. Beaumont—Neches Lumber & Building 
Co.; increasing capital from $75,000 to $225,000. 

; VIRGINIA, Norfolk—Dismal Swamp Wood 
Produets Co., incorporated; capital, $15,000. 

_ WASHINGTON. Spokane—Chamokane Lumber 
Co., incorporated. 


WISCONSIN. Milwaukee—Wisconsin Woodwork 


Mfg. Co., formed to manufacture woodwork of all 
kinds; {ncorporated; capital, $25,000, 


New Ventures 


ARIZONA. Yuma—Yuma Lumber Co. opening 
lumber yard; William Westover, president; William 
Green, manager. 

CALIFORNIA. 
opening yard, 

Los Angeles—Mutual Molding & Lumber Co. has 
started in business at 9303 S. Hooper Ave., under 
manager of S. J. Hannon, 

Los Angeles—I. Helfer and G. Nelson have en- 
gaged in business at 3729 S, St. Andrews Place as 
Helfer & Nelson Coéperative Floor Co. 

Sarna Francisco—Frank F. Kalvenage has engaged 
in business at 1 Drumm St. as McCullough Lum- 
ber Co. 

IDAHO. St. Maries—Stine Lumber & Shingle 
Co. has begun business. 

ILLINOIS, Chicago—Addison Heights Millwork 
Co. opening at 7553 Addison St. 

Chicago—Harvey S. Hayden Lumber Co. opening 
at 5410 Cornell Ave. 


Beresford—Atlas Lumber Co. 


KENTUCKY. Columbia—Fred Bradshaw has 
started a sawmill. 
MASSACHUSETTS. Newtonville—Frank Wilcox 


has opened a retail lumber yard; formerly with 
Basley Lumber Co. 


OHIO. Steubenville—Guy Johnston Contracting 
Co. has announced plans to open a lumber yard 
and planing mill on Seventh St. 

OREGON. The Dalles—J. W. and Leonard 
Adams are now engaged in the lumber and box 
manufacturing business here as Adams Bros. 

Portland—A. B,. Carlton has engaged in business 
at 1444 Tillamook, under name of Pacific Pioneer 
Shingle & Roofing Co. 

PENNSYLVANIA. Philadelphia—Port Richmond 
Lumber Co. recently began business. 

Pittsburgh—Diamond Hardwood Lumber Co. has 
started a wholesale business. 


TENNESSEE. Knoxville—Ohio Hardwood Spoke 
Corporation has begun business. 

TEXAS. Houston—West End Lumber Co. open- 
ing new yard and office. 

San Angelo—Stephen’s Lumber Co. opening yard 
at 59 East Avenue D. 


Casualties 


FLORIDA. Jacksonville—Atlantic Hardwood 
Corporation; fire destroyed over 750,000 feet of 
cypress and hardwood lumber. 

INDIANA, Anderson—Winters-Mercer-Brannum 
Lumber Co., loss by fire, $6,000; sash and door 
storage department and finished products depart- 
ment destroyed; will be rebuilt at once. 


KENTUCKY. Bellepoint—Bellepoint Lumber Co., 
loss by fire, $75,000; band mill destroyed with con- 
siderable machinery. 

TENNESSEE. Memphis—Fire damaged office and 
lumber of West Memphis Lumber Co.; loss, $5,000. 

WISCONSIN. Stevens Point—Vetter Mfg. Co., 
loss by fire $75,000, mostly in finished matched 
lumber. 


New Mills and Equipment 


ALABAMA. Gadsden—P. H. Horton, for several 
years identified with the furniture manufacturing 
industry in the Southeast, is erecting a new furni- 
ture plant here for production of a general line of 
household furniture. 

Mobile—Bell Mfg. Co. may erect a $100,000 bar- 
rel factory, it is reported. 


FLORIDA. Lake Butler—P. E, Taylor and N. B. 
Pou are establishing a mill here for the manufac- 
ture of staves and barrels, 


GEORGIA. Atlanta—W. B. Disbro Lumber Co. 
will rebuild the millwork plant and yards recently 
destroyed by fire with loss of $200,000; new equip- 
ment to be installed throughout. 

Brunswick—Clancy Lumber Co, installing saw- 
mills on 5,000 acre tract of pine between Bruns- 
wick and Waycross, 

Macon—Wood-Peavy Furniture Co., recently 
chartered with $40,000 capital, is reported, planning 
erection of plant to manufacture general furniture 
line. 


INDIANA. Dubois—Robineau Mfg. Co. will re- 
build plant recently destroyed by fire; two-story 
brick building to be erected. 


LOUISIANA. Monroe—Hanna-Preston Furniture 
Co., recently incorporated with $15,000 capital, 
planning erection of factory. 

Opelousas—Thistlethwaite Lumber Co .will erect 
additional unit to plant and will manufacture a 
general line of furniture, 

Sorrento—De Hass-Eby Lumber Co. will rebuild 
lumber mill at cost of $50,000. 

MISSISSIPPI. Meridian—Whitaker Furniture 
Mfg. Co., recently incorporated, reported to erect 
furniture plant, 

NORTH CAROLINA, Lenoir—Jonas Mfg. Co., 
formed by recent consolidation of Jonas Furniture 
Co. and Lenoir Mirror Co., plans enlarging, in- 
stalling additional equipment and probably erect- 
ing another unit. - 

TENNESSEE. Chattanooga—F. & L. Furniture 
Co., recently incorporated, reported planning to 
enlarge plant. 

Oneida—Tennessee Stave & Lumber Co. erecting 
new planing mill and stave and lumber plant. 

TEXAS. Alpine—Alpine Lumber Co. erecting 
new plant; cost, $10,000. 


WASHINGTON. Aberdeen—Aberdeen ~ Chamber 
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locate here. 
vicinity, a 
stalled, 

WISCONSIN. Milwaukee—Ossit Bros., manu- 
facturers of church furniture, are rebuilding fac- 
tory which was burned. 

Milwaukee—Henry Heyer & Son, furniture manu- 
facturers, remodeling factory. 


Hymeneal 


SMITH-JEFFREY. J. C. Smith, sales man- 
ager of Carlisle Lumber Co., Onalaska, Wash., 
was married to Miss Margaret Jeffrey, of Seat- 
tle, at the First Presbyterian Church, Seat- 
tle, on May 5, Dr. Mark A. Matthews officiat- 
ing. Mr. and Mrs. Smith are now in Califor- 
nia on a wedding tour. 


LEHMAN-BAZORE. Frank Foraker Leh- 
man, head of the Frank Lehman Lumber Cor- 
poration, Albany, N. Y., was married on May 
12 to Miss Ellen Katherine Bazore, daughter 
of Mr. and Mrs. Charles E. Bazore, of Colum- 
bus, Ohio. Mr. Lehman was formerly presi- 
dent of the Empire State Association~ of 
Wholesale Lumber & Sash & Door Salesmen. 


WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 


to get an alder plant to 
If sufficient alder can be found in 
mill and cut-up plant will be in- 








application a year sufficient. 
Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 


Freight Allowed East of Mississippi 
Booklet mailed on request. 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


d Book throughout the United States 
and Canada. 


seD Fon’ 50 Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 


| Radisson Hotel | 


MINNEAPOLIS, MINN. 
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News Notes from Am 


; Tacoma, Wash. 


May 19.—H. Sohst, of Hamburg, Germany, 
one of the largest European importers of 
Pacific coast lumber, was guest at the regular 
meeting of the Tacoma Lumbermen’s Club 
yesterday... Mr. Sohst made a brief talk, tell- 
ing of his surprise at the growth of the lum- 
ber industry since his last visit to the United 
States. Germany is taking more and more 
Pacific coast lumber, he said, finding it most 
suitable for all purposes, and he expects this 
trade to continue growing. 

Paul Johns reported on the towboat rate 
situation. Another hearing before the State 
public service commission, held last Monday, 
resulted in no action being taken, and the mat- 
ter was postponed until July 9. In the mean- 
time the towboat operators will confer with 
a committee of three lumbermen, of which 
Mr. Johns is a member, and endeavor to work 
out a suitable tariff. Nothing more can be 
done, he said, until this committee has pre- 
pared its figures. 

Roy Sharp reported for the advertising com- 
mittee, and after some discussion it was voted 
that this year’s campaign be dropped. 


The curtailment movement continues to 
gain ground in Tacoma, and most of the larger 
mills are now operating on reduced time. The 
market is still strong, and the lumbermen are 
more hopeful than they have been for some 
time. Orders have -declined from the high 
level of a week ago, but are still considerably 
above production. 


To handle all water shipments of lumber 
from a group of mills in the Tacoma district, 
a new terminal company has been organized 
by the Gaynor-Masters Lumber Co., of Seattle, 
which now handles all the California business 
of the affiliated mills. The company is capi- 
talized at $14,000, and is known as the Gaynor- 
Masters Lumber Terminals (Inc.). Arrange- 
ments have been made with the McCormick 
Steamship Co. for the use of part of the Mc- 
Cormick terminal at Tacoma, and the Gaynor- 
Masters firm will move its headquarters to 
this city and will handle the cargo movement 
from the associated mills. The mills included 
in the organization are the Henry Mill & 
Timber Co., Ernest Dolge (Inc.), Western Fir 
Lumber Co., Mountain Lumber Co., Tacoma 
Harbor Lumber Co., Clear Fir Lumber Co., 
Ship Lumber Mill Co. 
Lumber Co. Several other plants are ex- 
pected to join the association. Most of the 
mills are waterfront plants, lacking dock 
facilities for large vessels. The business of 
the terminal will include intercoastal, Cali- 
fornia and offshore shipments. The _ incor- 
porators of the company are L. R. Gaynor, 
jr.. W. Yale Henry, Ernest Dolge, Donald 
Whitman, Roy Sharp, E. L. Burnham, C. C. 
Corse and Karl B. Kellogg. 


Cargo shipments of lumber over the Tacoma 
docks last week: From the Shaffer, McCor- 
mick and Baker docks and Portacoma piers, 
4,530,000 feet; Defiance Lumber Co., 2,680,000 
feet; Dickman Lumber Co., 3,100,000 feet; St. 
Paul &,. Tacoma Lumber Co., 1,400,000 feet; 
Puget Sound Lumber Co., 900,000 feet, and 
Tidewater Mill Co., 500,000 feet—a total of 
13,110,000 feet. Destinations: Atlantic coast, 
4,740,000 feet; California, 2,300,000 feet; Japan 
and China, 4,040,000 feet; Europe, 310,000 feet: 
Hawaiian Islands, 400,000 feet; Alaska, 100,000 
feet, and Australia, 1,220,000 feet. Other than 
lumber: The Atlantic coast took 800 tons wood 
pulp, 2,500 doors, 150 bundles broom handles 
and 4,500,000 shingles. 
plywood, three tons cascara bark and 500 
bundles broom handles. The Hawaiian Islands 
took 100,000 feet poles and 1,200 doors. 


Mrs. J. W. Donovan, daughter-in-law of J. 
J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, will sponsor the steamer 
Bellingham at the rechristening ceremony which 
will be held here next Monday. The Bellingham 
is the second of seven vessels to be turned over 
to the Tacoma & Oriental Steamship Co. by 
the Government. Mrs. Donovan will break a 


bottle of Bellingham water across the bow of - 


the ship, which was formerly the West Himrod. 
After the christening. ceremony at the docks 
a luncheon will be held at the Tacoma Hotel, 


and the Eastonville - 


Europe took 150 tons - 


at which J. J. Donovan and J. H.. Bloedel Will 
be the principal speakers. 

E. T. Allen, manager of the Western For. 
estry & Conservation Association, visiteg 
Tacoma yesterday and held a conference with 
the officials of the Weyerhaeuser Timber (po, 
and St. Paul & Tacoma Lumber Co. both of 
which are developing programs of reforesta- 
tion for the perpetuation of their timber sup. 
ply. Mr. Allen said, after the conference, that 
Tacoma is being widely advertised as a pro. 
gressive center because of the reforestation 
work begun by the two local concerns, and 
that the indications are that the efforts to 
make timber a productive crop will be sue. 
cessful. 

The Tacoma Box Co. plans the immediate 
construction of a new factory building at 923 
East 26th Street. The structure will cost 
$10,000. 


Los Angeles, Calif. 


May 19.—The lumber outlook in southern 
California, both wholesale and retail, is bright, 
according to reports from dealers. Due to the 
fact that many fir mills are planning a cur- 
tailment in production of 20 percent, or in 
some instances more, further price advances 
are expected. Reserve stocks here, both whole- 
sale and retail, are lower now than they have 
been for months. The surplus stocks at the 
Los Angeles-Long Beach harbors have been 
reduced to the minimum, insofar as the better 
items are concerned. Additional ships are 
being pressed into service, and this shortage 
will be ended within the next thirty or sixty 
days. The fir rail market has shown additional 
strength, with all items advancing. Good lath 
are scarce and in demand, with the market 
much stronger. The shingle market has also 
improved. 

Hull Bros., sash and door manufacturers, 
Hollywood, have selected a building site for 
their new mill at Sherman Way and Canby 
Street, Reseda, a new stucco office building 
now being well under way. Formal opening 
will take place in about ten days. 

The Sedco Lumber Co. is now constructing 
a lumber yard in Elsinor, one of the well 
known. health resorts of southern California. 
The yard will be finished within three weeks. 

Under the management of R. C. Napier, the 
Harbor Lumber Co. has opened a yard at Bell- 
flower. 

James M. Brown, Spokane, Wash., Snark of 
the Universe, addressed the Los Angeles Hoo- 
Hoo Club this week. 


Spokane, Wash. 


May 19.—Increased difficulty is found in 
filling orders for mixed carloads, as_ mill 
stocks are becoming more and more badly 
broken. There has been interchange of 
items between mills in an effort to give serv- 
ice to the trade. This codperative effort indi- 
cates that the manufacturer is tending to take 
advantage of the lesson taught by the retailer 
in carrying smaller stocks. By cutting timber 
only to best advantage, and not attempting to 
earry a full line of all items, but relying for 
some items on the mills which are long on 
them, a mill can carry a much smaller stock. 
General curtailment is being effected by re- 
duction of a half day a week in working time. 
Production figures for the last few weeks have 
been slipping rapidly, where normally at this 
time they are climbing to a peak generally 
reached about the end of this month. Spokane 
building prospects are more promising than 
in more than a decade. 

A. W. Cooper, of Portland, Ore., secretary 
Western Pine Manufacturers’ Association, was 
in. Spokane yesterday on his return from 4 
three weeks’ eastern trip. A meeting of the 
executive committee of the association was 
held during the day. 

Special efforts to stimulate wood conscious- 
ness in Spokane are to be made this com- 
ing week. George Pearson, of Bend, Ore., is 
to address groups of lumber employees here. 
He will speak Tuesday at the Chamber of 
Commerce as will also I. N. Tate, of the 
Weyerhaeuser Sales Co. Mr. Tate is to speak 
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icas Lumber Centers 


Friday at the Hoo-Hoo Club. Announcement 
was made at the Hoo-Hoo Club meeting here 
yesterday noon that there will be a toncatena- 
tion at Sandpoint, Idaho, next Saturday night, 
May 26. Plans are being made for a large 
crowd to drive down from here, 


Everett, Wash. 


May 19.—Shingle production at Everett is 
curtailed heavily. Less than half of the ma- 
chine capacity of the city’s mills is being 
used. 


Articles of incorporation have been filed for 
Associated Log Buyers here, by W. Glen Hul- 
bert and Edward W. Hartley. The corpora- 
tion is capitalized for $50,000 and will deal in 
cedar logs. 

The candidacy of A. C. Edwards, manager 
Edwards Shingle Co., Everett, for representa- 
tive from the second congressional district on 
the Republican ticket, was announced at a 
dinner sponsored by cedar manufacturers and 
other business men on May 4. Mr. Edwards 
has been very active in agitation for a tariff 
on shingles imported into the United States, 
and has been urged by his friends in the in- 
dustry to seek the position now held in the 
House of Representatives by Linn Hadley. 

The Robinson _Manufacturing Co. has just 
installed a Coe veneer drier, which will in- 
crease the capacity of its plywood department 
to 100,000 feet of 3-ply veneer a shift. 

J. R. Robinson, president Robinson Manu- 
facturing Co., is now on a tour of eastern 
industrial plants, and calling on the company’s 
representatives in eastern and middle western 
cities. 

J. L. Dougherty, manager Irving-Dougherty 
Co., Everett, is just back from a trip to Florida 
and other southern States. 


Philadelphia, Pa. 


May 21.—The Thomas E. Coale Lumber Co. 
was well represented with an excellent exhibit 
at the thirty-second annual convention of the 
American Foundrymen’s Association in the 
Commercial Museum in Philadelphia. The 
Coale company makes a specialty of foundry 
and pattern shop lumber, and has been repre- 
sented at the convention for several years. 
The exhibit was in charge of S. D. Pettitt and 
G. P. De Witt, both of whom stated that the 
venture was highly successful. 

The board of directors of the Pennsylvania 
Lumbermen’s Association has _ selected the 
Benjamin Franklin Hotel as official headquar- 
ters for its thirty-seventh annual convention, 
to take place Jan. 15-17, 1929. 

I. H. Shubert, who was formerly connected 
with the Beaver Products Co., is now on the 
road for the A. B. Wainwright Co., selling 
around Harrisburg and Reading. 


Pittsburgh, Pa. 


May 22.—Wholesalers are considerably en- 
couraged over the continued improvement in 
business conditions. Customers are getting 
impatient over the delayed arrival of ship- 
ments. The retail yards in the Pittsburgh 
district all report a slight increase in busi- 
ness, and regard trade as having taken a turn 
for the better. The Pennsylvania Railroad 
reports a general increase in the movement 
of lumber into Pittsburgh, which is said to 
be 10. percent better than at any time pre- 
viously this year. Some scarcity is reported 
in good hardwoods, especially thick ash and 
maple, and there is stronger inquiry for and 
greater movement of all Appalachian hard- 
woods. Dealers report a strong demand for 
No. 1 common and sélects oak and No. 2 com- 
mon oak. The West Virginia mills report an 
increased demand for yellow poplar in all 
grades. The box trade is showing consider- 
ably more activity and is taking the lower 
grades. There is an improvement in demand 
for sound wormy chestnut, with the demand 
for hard maple and wormy white oak much 
better than it has been. Idaho white pine con- 
tinues soft in spots. 
Pines are in much the same situation, depend- 
ing on what the mills may have in stock. 


Pondosa and California - 


Fir is much stronger, due to a new selling 
organization and curtailment of production. 
Recent advances in fir by the West Coast 
mills seem to be well maintainéd, and the 
mills are not as eager for badly mixed orders 
as they previously were. Bad weather in the 
South has had a marked effect on southern 
pine, especially roofers and dimension, which 
are $1 to $3 higher than they were thirty days 
ago. Retailers report that home building con- 
tinues in larger volume than was expected. 
The lath market is strong, spruce lath having 


been quoted here Monday at $7.50, wholesale. 


Duluth, Minn. 


May 21.—A fresh burst of middle West in- 
quiry for box lumber is a feature in the north- 
ern pine market. Shipments of mixed cars are 
gradually expanding and managements of inte- 
rior mills are feeling optimistic. Recent ad- 
vances of from $1 to $3 in quotations of some 
northern pine uppers have been fully main- 
tained. While trade at retail yards at Duluth 
and elsewhere was described as spotty, total 
sales are well up to expectations. Sawmill op- 
erations are being conducted more strictly on 
a demand basis than in several years. While 
logs are going forward to the mills in good 
volume, officials are prepared to hold them in 
storage rather than pile lumber. 


Kansas City, Mo. 


May 22.—Lumber demand is steaay, with 
country yards doing more than their share 
of the buying. Salesmen say that city yards 
are, in many cases, operating on shoestring 
stocks, depending on quick shipments to meet 
orders as they are taken. A case was cited 
where one company formerly carrying a stock 
invoicing around $1,500,000, was not operating 
with one-third to one-fourth that .-amount. 
Country yards, as a rule, are carrying propor- 
tionately more stock that city yards. Prices 
here are inclined to be weak on items that 
are in good supply. 


Toronto, Ont. 


May 21.—The improvement in retail lum- 
ber prices in Ontario looks to be permanent. 
The market is steady and orders are increas- 
ing. The only difficulty now is in obtaining 
dry stocks of sizes and grades required, and 
some orders have had to be turned down. A 
few sales of the season’s mill cuts are al- 
ready reported at firm prices. Ontario saw- 
mills are now practically all operating. The 
cut will be smaller than that of last year, 
especially the cut of spruce. Stocks of white 
pine are scarce in common and dressing, 1x4-, 
8- and 12-inch, also 1%4x12-inch, 2x6- and 2x8- 
inch. There is an active movement of No. 3 
common white pine. Inch stock is scarce in 
No. 3 common, several manufacturers being 
sold out. The demand is fair for Nos. 1, 2 
and 3 cuts. Generally speaking, the white 
pine situation is better than it has been for 
some months. There is a scarcity of mer- 
chantable and cull stocks in hemlock and jack 
pine, particularly in 2x4-inch. A good season’s 
business is expected in these lines. Jack pine 
lath is moving out’ steadily and prices are 
fairly firm. Stocks of 32-inch are plentiful 
and prices are weak. Spruce lath are firm and 
searce. Shingles are doing better than for 
some time, at firm prices. It is difficult to get 
quick shipments of British Columbia shingles. 
Edge and flat grain fir flooring, dressing etc. 
show an increase of $1 to $5. Hardwoods are 
unchanged. The demand is a bit spotty, but 
better in the domestic market than the export. 

Toronto is experiencing greater building ac- 
tivity than in any previous year. Toronto 
retail lumber dealers, who have come through 
several years of low prices, are now realizing 
an increase of $3 to $7, and the period of 
price cutting. appears to have been definitely 
passed. Reports from Ottawa tell of improved 
retail lumber trade and greater building ac- 
tivity. There has been very litle change in 
prices. April contracts awarded, for the whole 
of Canada,‘ this year, exceed those of April, 
1927, by 46 percent, and those of April, 1926, 








“Well! Ma says they can’t leak.” 





PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, _ CALIFORNIA 


























The Garden Hoe 


—and window frames! 


What have they to do with each other? 
The same relation the Kansas wheat crop 
had to the Bering sea whaler! Without 
a wheat crop, lack of demand for sperm 
oil would have impoverished the whaler. 
Oceans apart, but inextricably related! 
Garden hoe time whets building appetite 
more than any architect or builder has 
ever done—and the mill man who operates 
his window frame department cheaper and 
better will profit most. 


With the Improved Phillip’s Window 
Frame Machine you can do this. Mills, 
from the largest to the smallest, testify that 
the machine more than: pays for itself. Not 
merely thru the imaginary profits of im- 
proved, standardized work, but. in dollars 
and cents. 


It is a pocket cutter, pulley 
mortiser and variety saw 
table combined ! 


Mail coupon for proof. 


Adas Mfg. Co , 
Dept. A-15, Orlando, Fla. 


Send complete information about your 
machine. 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - - 





Minn. 








Co PORTLAND, ORE. Co 









~—— 


Willapa yates Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 


















Two Mills 
to Serve You 


We can give you the same 


Joist prompt, satisfactory ser- 
vice we are giving other 
Long buyers in the items listed 
Dimension opposite 
Surfaced — SELLING AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


The Griswold 
Lumber Co. 


Gasco Bldg.. 
PORTLAND, ORE. 





by 51 percent, according to MacLean Building 
Reports (Ltd.). 

Duke C. Johnston, sales manager Union 
Lumber Co., Toronto, who was for many years 
an ardent member of the Rotary Club, was 
tendered a complimentary dinner at the King 
Edward Hotel, recently, by a number of 
Rotarians. During the evening, Mr. Johnston 
was presented with a handsome golf bag and 
set of clubs as a mark of appreciation of the 
interest he had taken in Rotary. Owing to 
added responsibility which he had assumed in 
connection with his position, Mr. Johnston a 
few weeks ago felt compelled to resign from 
the Rotary Club. 

It is reported that the Marathon Lumber 
Co., of Bigwood, Ont., intends to remodel its 
sawmill at the end of the present season’s cut. 

Duncan McLaren, president Union Lumber 
Co., Toronto, was operated upon recently for 
appendicitis and is making good progress. 


Vancouver, B. C. 


May 19.—A recent development of interest 
in lumber circles is the opening of the Sea- 
board Lumber Sales (Ltd.), under C. H. Grin- 
nell. This organization comprises nearly 
twenty sawmill companies who have formed 
this new company in order to facilitate 
marketing of British Columbia lumber on the 
Atlantic coast of the United States. This 
organization will represent interests produc- 
ing 80 percent of the lumber which is exported 
atinually to the eastern coast of the United 
States. 





the list price, but owing to shortage in Stocks 
and subnormal production, competitive bidding 
for good shingle booms has resulted in a 
premium of 50 cents or $1 on a fairly large 
number of sales of this material. The hem. 
lock log market continues strong at list. 
Changes in prices of shingles were made 
this week, to become effective on May 21. The 
price on 16- and 18-inch Edgwood shingles 


has advanced 15 cents a thousand, and op - 


24-inch Edgwood shingles, 25 cents a thoy- 


sand. This is entirely due to the log situa. 
tion. Shingle business is coming in very 
well, order files are good and stocks are 


slightly reduced. 


Houston, Tex. 


May 23.—This week there was no appre- 
ciable change in volume of business. Yard 
stocks are moving well, and there is a good 
demand for timbers and industrial items. REx. 
port business is fair to good. There was slight 
improvement in demand for cypress and 
magnolia, and better prices are being offered, 
Magnolia is in unusually strong demand. Sap 
gum is moving fairly well. The better grades 
of red gum are selling but the lower grades 
are hard to move at any price. All prices on 
gum are low. Oak prices also are very low. 

The Taylor Co. has purchased a 10-acre site 
in the new industrial section of Houston for 
the construction of a new yard and offices. 

The annual golf tournament of Houston 
lumbermen was under way early this week at 





Conditions in the 
lumber market are very 
strong. There is a big 
demand for clears, and 
prices have increased 
approximately $2 
a thousand during the 
last week. The demand 
for clears is mostly 
from the United King- 
dom and the Continent, 
Hamburg having placed 
orders for considerable 
quantities for late 
June and early July 
shipment. The mills are 
fully booked up with all 
the clear business they 
can handle for June. 
The Japanese inquiry 
is steady, the mills are 
booked up with all the 
Squares they can sup- 
ply for June loading, 











and the tendency is for 
higher prices. Aus- 
tralian trade still re- 
mains quiet. China de- 
mand is showing con- 
siderable activity, in- 
quiries are increasing 
and considerable busi- 
ness has been placed 
for June-July = ship- 


Lecture truck of the Canadian Forestry Association and Charles 
Wilkinson, official lecturer. 
lighting plant, moving picture machines and films, left May 8 to 
conduct a 9,000-mile lecture tour of British Columbia in the interests 
of forest fire prevention. 

also utilized by the association in this work 


This truck, completely equipped with 


Two other trucks and a railway car are 





ment. Buyers are still endeavoring to place 
orders for railway ties with the mills but as 
the mills have a good supply of common cut- 
ting orders on their books they are not tak- 
ing kindly to railway ties. West Indian busi- 
ness is good, especially to the Barbados, in- 
creased inquiries coming in and fairly good 
orders being placed. 

The rail situation throughout Canada looks 
a lot brighter. The season in both northwest 
and eastern Canada, which has been backward, 
is now well under way and the consumption of 
lumber is on the increase. Total business for 
the season should be very much ahead of last 
year’s. Prices are stronger in the rail trade 
and stocks in the hands of the dealers are low. 
Also mill stocks are badly broken, making 
prompt shipment almost impossible. 

The fir log market continues sluggish, in 
spite of the fact that the log production 
barely shades consumption. Stocks have never 
been plentiful since the winter shutdown. Fir 
loggers are expecting conditions to improve 
after July 1, at which time probably 30 per- 
cent of the fir camps will suspend operations 
because of fire risk. It does not appear likely 
that there will be an appreciable surplus of 
fir logs at the end of June, and with the fall 
of 30 percent in production the consumption 
will exceed production very materially and 
thus strengthen the market. The cedar log 
situation has developed into a straight sales 
market. No attempt has been made by the 
British Columbia Loggers’ Association to raise 


the Houston Country Club course, with the 
Long Leafs headed by T. P. Wier, and the 
Short Leafs by Henry A. Sauer. The trophy, 
a handsome silver cup, was offered by Harry 
Dean, of the Trinity River Lumber Co. 


Norfolk, Va. 


May 21.—North Carolina pine volume last 
week was about the same as the week pre- 
vious, but there has not been so much 
anxiety to get stock, as lumber is a little 
easier to buy, the weather having been better. 
There has been a really healthy demand from 
box makers and others which soon depleted 
mill stocks and influenced higher prices. 

There has been a better demand for 4/4 edge 
No. 2 and better band and circular sawn, and 
small mills were benefited. Edge 4/4 No. 3 
continues very quiet, as southern yards do 
not seem to be buying much. No. 2 and better 
4/4 stock widths have not been very active, 
but good finish mills have little to offer and 
are looking for higher prices. No. 3 4/4 stock 
widths have also been rather quite, but plan- 
ing mills work most of this grade into floor- 
ing etc. No. 2-and better 5/4 and chunks has 
been quiet, though attractive prices have been 
quoted. New England seems to be buying 
little. The other items of good rough lumber 
have been quiet. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been very light but there has been a fair 
demand for dressed and resawn. There is not 
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much air dried coming on the market yet, but 
box trade is dull. Edge 4/4 No. 2 box and 
merchantable red heart, rough and dressed, 
have been in fair demand. No. 1 4/4 stock 
pox continues in good demand, but buyers are 
not taking so kindly to the new prices. No. 2 

4/4 stock box has not been so active; 12-inch 
js still hard to sell. Edge box, 5/4 and 6/4, 
rough and dressed, has been in better demand. 
Box bark strips, 4/4 dressed, have not been 
so active. 

The planing mills have been kept rather 
pusy in manufacturing flooring etc. and get- 
ting out orders for box lumber. The demand 
for mixed cars is sufficient to keep down the 
surplus and maintain prices. However, solid 
ears of flooring and partition are hard to sell. 
There is still a very brisk demand for kiln 
dried roofers and a good call for rough 
stock box. In air dried roofers, 6-inch are 
moving best. There has been no further 
change in price. Rough and dressed framing 
continue to move well. Dressed stock is a 
little harder to get than rough. 


Shreveport, La. 


May 21.—Southern pine demand is of about 
the same volume as last week. That from 
Texas is very light and Oklahoma demand is 
only fair, as the oil fields are buying hardly 
anything. St. Louis, Chicago and Detroit 
puyers apparently have concluded that they 
are not going to have any chance to buy 
cheaper, and are doing a little stocking up. 
At any rate there is a steadier demand from 
the big northern cities than is usual prior to 
mid-summer. Bé&better flooring, drop siding 
and finish are encountering very slow demand 
and stocks are accumulating. Timber orders 
are now scarce. The best and heaviest call 
this week is for boards, shiplap and center- 
match, though there is little buying of 12- 
inch. Last week there was a very heavy de- 
mand for No. 2 dimension, especially 2x4’s. 
The weather has favored logging. 


Macon, Ga. 


May 21.—Average prices for roofers in this 
territory for the week, according to reports 
from manufacturers, were $19 and $20, the 
market being strong at that figure. Produc- 
tion, which was far below normal for a long 
period due to bad weather, is still below ship- 
ments. There is a heavy inquiry from the 
North and East, and many sales are being 
made at the figures named. Secrétary Leon 
Clancy, of the Roofer Manufacturers’ Club, 
finds that the average price f.o.b. cars 
Georgia Main Line ,were: 1x4-inch, $16.33; 
1x6-inch, $19; 1x8-inth, $20; 1x10-inch, $20; 
1x12-inch, $20.02. Roofer manufacturers be- 
lieve that the market will continue to show 
strength as the season advances, because of 
increased construction activity everywhere. 

The longleaf pine market is showing 
strength in this section. Production is still 
below normal, the mills not having recovered 
fully from the flood difficulties of several 
weeks ago. Sales are heavy at advanced 
prices. 


Birmingham, Ala. 


May 21.—Buying, especially of high grade 
stocks, has slowed up. Stocks of lower grades 
continue strong, but demand is easing off. Mill 
shipments have been moving out rapidly, but 
yard assortments here are broken. Dimension 
has been hard to secure. Dry stocks of 2x10- 
inch are in demand, but the trade accepts 
green. It is now easier to buy 2x6-inch. All 
Srades of 1x3-inch flooring are dragging. No. 
2 common 1x4-inch crating strips are the most 
active of lower grades, air dried No. 2 S4S 
bringing $18, mill. Kiln dried No. 2, 4-inch, 
sells for $19, or 50 cents better. Demand for 
No. 3 has eased off. Calls for longleaf dimen- 
sion continue, but present mill prices make 
it difficult for yards to secure the business. 
Architects have been led to specify long 
lengths of 2x12-, 14- and 16-inch, and these 
can not be supplied. They also ask for 6x12- 
or 12x12-inch sizes, thoroughly dry. 

Buyers from northern and eastern markets 
report the market for car stocks as the worst 
in months, and inability to sell even kiln dry 
longleaf car decking of merchantable grade 
for any reasonable price. 

Birmingham retailers next Thursday night 
will leave for Mobile for a semi-annual get- 
together meeting, and will be the guests of 





the Mobile retailers on a two days’ fishing 
party. 

Reports from Caryville, Fla., say that sev- 
eral big mill operations have resumed work. 
For three weeks only a limited number of cars 
were moved on account of the condition of 
stocks after the recent high water. 

The Dean Lumber Co., of Alexander City, 
has started up another mill near that city, 
cutting strictly high grade longleaf. 


Jackson, Miss. 


May 21.—Following several rains, the woods 
are in such condition that logging has been 
extremely difficult, and mill shipments and 
timber cutting schedules have been delayed. 
The movement of shed stock has been very 
good. Eight- and 10-inch No. 2 still remain 
the leading items. Flooring is also showing 
increased activity, especially upper grades. 
While the price on B&better has not strength- 
ened, stocks have been reduced. No. 2 and 
better dimension has enjoyed a very good 
week, with shipments only moderate, due to 
the inclement weather. Sales have been run- 
ning high, and stocks are badly broken. Two- 
by-four, 9-foot is quite strong, and is ruling 
around $20, mill. The export market is still 
rather inactive. There is, however, some spe- 
cial cutting available. A number of industrial 
contracts have been awarded, and there have 
been substantial bookings covering large sizes 
of longleaf. Lath are beginning to move and 
are showing some strength, selling around 
$2.75 to $3, mill. The shippers of long joists 
have not had as good a week as the week pre- 
vious, but are holding prices firmly. A num- 
ber of large blocks of 6-inch No. 2 have been 
placed. This item is scarce and is scheduled 
for an early advance. 


Brookhaven, Miss. 


May 21.—Orders have been about 15 percent 
in excess of production, and the type of busi- 
ness being received is much better than here- 
tofore. The average price has moved up about 
$2.50 to $3 the last few weeks. Longleaf mills 
are operating on a fair margin, but shortleaf 
mills are still having a hard time. The out- 
look is much better, and everyone is talking 
higher prices. There are a lot of buyers that 
really are honest in their opinion that prices 
are going to weaken. But first quotations are 
firmly adhered to by the mills, and by regu- 
lating production to market requirements they 
are avoiding any accumulation of stocks that 
would cause price weakness. Unusually 
heavy rains here have greatly interfered with 
logging and other operations, especially at the 
smaller mills. Shipments are comfortably in 
excess of both orders and production, and dry 
surplus stocks are very much lower than they 
have been. The mills are pretty well behind 
with their machine work, and orders are being 
delayed from four to five days longer on an 
average than they were a few weeks ago. 
The export market is fairly good, and ship- 
ments have been rather heavy. The signing 
of the flood control bill by President Coolidge 
should assure unlimited markets for lumber in 
the flood control work, and mills adjacent to 
the river should get a lot of good business 
from this source. 

The pine flooring market has received quite 
a boost this week as sales have been well in 
excess of production. Stocks of all flooring 
items except 1x4-inch B&better and No. 2, are 
very low. In 3-inch rift, sap grades are over- 
sold, and there are only low stocks of heart 
rift grades. There is a very heavy inquiry 
out for 1x4-inch No. 2 rift flooring, evidently 
for some cotton mill jobs. Drop siding orders 
have been just a little more free this week, 
especially for No. 2. There is a good assort- 
ment of drop siding items ready for ship- 
ment. Ceiling has shown a decided pick-up, 
especially %x4-inch, while the %x4-inch has 
been selling quite well. In %x4-inch parti- 
tion, No. 1 and better grades have shown very 
little activity, but there have been heavy 
oversales of No. 2. Bevel and square edge 
siding items have shown very light activity. 
Orders for mixed cars of molding have Been 
in very nice volume but straight car orders 
are rather limited. The mills are not encour- 
aging straight car orders, however. Finish 
items have been more active, especially short- 
leaf. 

No. 2, 4-inch fencing strips continue active, 
with prices very firm. The 6-inch No. 2 short- 
leaf has been moving in excellent volume, in 
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some cases at higher than longleaf prices. 
The market has been extremely firm on 8- and 
10-inch No. 2 shortleaf and quite firm on long- 
leaf. For No. 2 shortleaf, demand remains 
rather quiet, while longleaf has been fairly 
active. There has been a good demand for 
5/ and 6/4 No. 2, with stocks exceptionally 
low. The No. 3 4-inch fencing is still very 
active at $15 mill basis, while 6-inch is very 
strong at $16, mill. The 8- and 10-inch No. 3 
have been moving in very much heavier volume 
than heretofore and stocks are low. Stocks 
of 12-inch are low and price is firm. No. 3 


flooring, 6-inch, and No. 3 shiplap 8- and 
10-inch have been selling exceptionally well. 
No. 4 boards are being absorbed by grain 
door operators. The rains this week have 
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greatly stimulated the box shook business. 

Longleaf dimension items, from No. 3 up to 
No. 2, have been moving in excellent volume, 
and stocks are being greatly depleted. There 
is practically not a foot of 2x10- or 2x12-inch, 
10- to 24-foot No. 1 longleaf dimension to be 
had, either green or dry. Shortleaf dimension 
has been running a close second to longleaf, 
and stocks are rather low. 

The lath market is showing added activity 
and the mills are oversold for about thirty 
days, with orders coming more freely. A num- 
ber of mills report lath sales on a basis of 
$3.25, f.0.b. mill for No. 1 kiln dried. Pine 
shingle sales are very light. 


Atlanta, Ga. 


May 21.—With retailers of the Southeast, 
middle West and East more active in the pine 
market, bookings continue 8 or 10 percent in 
excess of production by Georgia mills. Heavy 
rains have again retarded logging. As a re- 
sult there is little surplus of any items and 
mills find it difficult even to fill mixed car 
orders for immediate delivery. In larger 
Southeast centers like Atlanta, Macon, Savan- 
nah, Augusta etc. record building progress is 
reported. Demand is mainly for No. 2 com- 
mon, but call for B&better and No. 1 is im- 
proved considerably. Sheathing, boards and 
dimension are particularly brisk, and flooring, 
ceiling and partition in fair demand. In 6-inch 
novelty siding, No. 2 is brisk but little demand 
is reported for B&better and No. 1. Good call 
for fencing comes from rural dealers. Indus- 
trial sales run largely to structural items, 
textile mills being especially heavy buyers. 
Millwork plants in this section are enjoying 
one of the best seasons in three or four years 
and are active in the pine market. Railroads 
are placing sizable orders for timbers, car 
material, and structural lumber. Georgia 
roofer demand has shown further improve- 
ment but mills are not operating actively. 
Prices continue unchanged at $18 for 6-inch 
No. 2 and better up to $19 for 8- to 12-inch, 
though smaller mills are accepting orders at 
50 cents to $1 less than these prices. 


Laurel, Miss. 


May 21.—The pine situation continues to 
show improvement. A good many mills in 
this section are now running only five and a 
half days a week, and orders are larger than 
the production, so that stocks are being de- 
pleted. Mill prices are firm and advancing. 
Considerable business is being refused. The 
mills today are using more discretion in ac- 
cepting orders. Timber prices are exception- 
ally strong. Some improvement is also being 
noted in the price of finish. Plastering lath 
are in very scant supply and a number of 
mills report being sold considerably ahead on 
this item. A number of the mills in this sec- 
tion have discontinued manufacturing lath, 
having found other outlets for the raw ma- 
terial which bring them more money. The 
export situation shows little change. Prices 
are. firm, but the volume is not quite as large 
as it was a fortnight ago. Considerable stocks 
are moving. Constant rains have interfered 
with logging and with shipping. 

During the past week a lull has been noted 
in hardwood. The furniture factories have 
not yet begun their full spring production. 
This market, however, is regarded as being 
in very good shape. 


Milwaukee, Wis. 


May 22.—A considerable increase in build- 
tng demand for lumber has been noticed here 
during the last few days, as the weather has 
been warm. All building items are moving 
and the retailers are continually in the whole- 
sale market. Shortages are reported on West 
Coast items, due to curtailment in production. 
Nelivery from the Coast is not as good as it 
was a year ago. Competition is keen among 
the local retailers but whether price-cutting 
is being done on a large scale is difficult to 
s#. It is a known fact, though, that re- 
tailers are selling cheap. The wholesale mar- 
ket is holding up strong and quotations on 
items which are short are advancing. West 
Coast lumber has been strong all season, and 
some look for prices to advance. Retailers 
here who cater to industrial trade report an 
increase in demand for shop lumber and build- 
ing items also. 
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Portland, Ore. 


May 19.—There may be a little more 
strength in offshore demand for fir. A num- 
ber of vessels will be in the Columbia River 
and at Portland in the near future to take 
shipments or cargoes for ports across the 
Pacific and the United Kingdom. Some pugi. 
ness from New Zealand is reported, the bulk 
of it, however, being box shook. The move. 
ment of lumber from the Pacific Northwest 
to Europe, and especially the United King. 
dom, is quite active, and steadily srowing 
Japan is still buying hemlock and cedar logs 
and lumber at the rate of about 5,000,000 feet 
a month. Although Australia is supposed to 
have withdrawn as buyer of Pacific North. 
west lumber bevause of the new import duty 
it developed that two or three vessels have 
been engaged to carry lumber to Australia 
soon. One vessel is reported as under time 
charter, covering several trips. 

On the Columbia River there is no surplus 
of logs, although the camps are Operating 
steadily. One camp resumed operations a 
short time ago after having been idle for 
two years, 

Col. W. B. Greeley, former chief of the 
Forest Service and now secretary-manager 
of the West Coast Lumbermen’s Association 
with headquarters at Seattle, and the West 
Coast Lumber Trade Extension Bureau with 
headquarters at Longview, Wash., was in 
Portland yesterday on his first visit here in 
his new capacity. A decision as to location 
of headquarters will probably be reached in 
ten or fifteen days. Col. Greeley left here 
for Seattle last night. 


Seattle, Wash. 


May 19.—The gloom which has pervaded 
the lumber industry of the Northwest for 
many months, is now being rapidly dissipated 
as order files increase and prices improve. 
As one manufacturer expressed it “This is 
the best market we have had since 1923, and 
our prices are still a few dollars a thousand 
under the quotations we were naming at this 
time last year when the market was not 
good, hence there is every reason to feel 
that now, with a good demand, and a marked 
determination by mills not to repeat in this 
instance the folly of so increasing produc- 
tion that it gets ahead of demand (which 
they have often done in the past), our prices 
will get to the point where there will be a 
profit left for us.” 

Prices on all lumber items are strong, and 
in some instances where there is a shortage 
of certain patterns, prices of these have 
mounted rapidly. While millmen and whole- 
salers alike state in some instances that 
the trade is slow to pay the increased figures, 
the vast majority of sales are at present 
quotations. One buying office here, which 
buys for several line yards, is getting fifty 
percent more business than it was receiving 
before prices started to advance, and orders 
are carrying the higher quotations. Single 
prices have, likewise, advanced, and prac- 
tically every mill selling direct to the trade 
reports full order files. 

The log situation is unchanged. Prices are 
firm and are expected to continue so, as the 
surplus logs now coming in are needed to 
build up the reserve usually set aside to take 
care of mill needs during the forced shutdown 
during the fire hazard season. The present 
stock of logs in the water is nearly twenty 
percent less than that of a year ago. Cedar 
logs are scarce; some mills are closed for want 
of them. A check made this week shows that 
130 shingle machines that were in operation 
a year ago in the district from Ballard to 
Anacortes are now down. 

There is a real demand from California and 
a corresponding improvement in prices. Very 
little speculation has yet entered into pur- 
chasing for that market, but one speculator 
has offered 50 cents premium for 500,000 feet 
for immediate shipment, but his offer was 
refused by the mill when the order was 
found to be for transit. Atlantic coast de- 
mand is sufficient to take the stock offered 
by the mills, and at higher prices. The ex- 
port trade is not heavy but continues in fair 
volume. The outlook for an increased de- 
mand is considered good. 

A. D. Laws is the new sales manager of 
the Carlisle Lumber Co., Onalaska, Wash. 
succeeding J. C. Smith, who recently became 
manager of the car material sales agency 
located at Chehalis, Wash. Mr. Laws for 
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many years was in charge of sales for Union 
Lumber Co. at Union Mills, and recently was 
with McCormick Lumber Co, in that capacity. 


Minneapolis, Minn. 


May 21.—Wholesale trade remains slow in 
the Twin Cities, with neither industrials nor 
retail distributers coming into the market for 
anything beyond immediate requirements. 
From many points in the Northwest come re- 
ports that retail trade has opened up in very 
fair volume, while from other points contin- 
yed dull business is reported. West Coast 
lumber prices have strengthened here, and 
red cedar shingles are strong. Northern fine 
jis holding at recent advances, and California 
white and sugar pine increases are well es- 
tablished. Hardwoods from the North are 
weak, local wholesalers blaming the situation 
on low priced southern woods. 

John L. Westrum, of the Minneapolis sales 
office of the Red River Lumber Co., back 
from a trip to Kansas City, says that trade 
is more brisk in that market than it is here. 
The Red River company’s panels are finding 
a good market among Kansas City industrials, 
he reports. The best crop outlook in years 
in western Minnesota was reported by P. H. 
Betzer, of the Mumby Lumber & Shingle Co., 
upon his recent return to headquarters here. 
Encouraging prospects in North Dakota were 
seen by Wm. A. Dahlgren, of the Chas. R. 
McCormick Lumber Co., who made a recent 
trip to that State. 

The Hudson Manufacturing Co., with head- 
quarters in Minneapolis, has added a tank 
factory at Sioux City to its operations. The 
Hudson company has an extensive farm build- 
ing equipment business with retail lumber 
dealers. 

Forty members of the Twin Cities Hoo-Hoo 
Club attended the annual fishing trip held 
Thursday, Friday and Saturday of last week 
at Sugar Bush Lake. Frank Ashton, of the 
G. M. Stewart Lumber Co., was general chair- 
man of arrangements committee. 


New York, N. Y. 


May 21.—Lumber prices have held their 
own during the last week, but business has 
been slow in developing. Retailers and 
wholesalers reported transactions about nor- 
mal for the latter part of May. 

The May tournament of the Lida Golf Club 
will take a number of Long Islanders to the 
North Hempstead Club on Wednesday. 
George Adams, the president, has just an- 
nounced committees for the season as fol- 
lows: Rules—Walter Pettit and Dave Sea- 
man; handicap—Stanley Cox and Arthur 
Cunningham; prizes—Ellis Seaman, Harold 
VanTuyl, Ray Guinn and Skip Mason; caddy 
master—Howard Mulford; secretary-treas- 
urer—George A. Bahr. 

Stanley M. Cox and Mrs. Cox, Walter R. 
Pettit and Mrs. Pettit, John R. Terrell and 
Herbert Jennings will represent Long Island 
at the annual tournament of the Lumber 
Trade Golf Association, to be held next week 
at White Sulphur Springs, W. Va. 

James Sherlock Davis, president Cross, 
Austin & Ireland Lumber Co., Brooklyn, 
spoke tonight at the installation of officers of 
the Brooklyn Chamber of Commerce. Mr. 
Davis is retiring as first vice president of 
the chamber. 

Kirk Downing has been placed in charge 
of the new Nassau-Suffolk Lumber & Supply 
Corporation’s Yard at Westbury, Long Island, 
formerly the Westbury Lumber Co. 

The Yellow Pine Distributing Co. has just 
moved its main office to Port Newark, N. J. 

Neil LaPrese, of C. E. Kennedy (Inc.), re- 
cently returned with Mr, LaPrese from a 
tour of Europe. 


Boston, Mass. 


May 22.—Heavy rains have _ interfered 
with lumber trade. The eastern spruce 
market continues firm throughout. The base 
price for frames is $42, and for narrow ran- 
dom, $34@35. Merchantable spruce boards 
are so scarce that as much as $36 has been 
paid. Hemlock boards, too, are scarce and 
very firm. For 1%-inch eastern spruce lath 
the range remains $7.25@7.50. Demand for 
Pacific coast fir has been active and the 
market is very firm. Idaho white pine is held 
at firm prices by most manufacturers, but 
one large company is conceding from cur- 


rent lists. Pondosa pine is steady. Whole- 
salers announced a sharp advance on red 
cedar shingles yesterday, ranging from 15 
cents to 25 cents on British Columbia stock. 
The standard makes of XXXXX are now 
quoted $5.46 for rail shipment. The eastern 
and northern makes of white cedar shingles 
are still being offered here at $5.25@5.50 for 
extras, and $4.75@5 for clears. 

The Lemuel’ Burrows left here May 11 for 
a Puget Sound port to load 6,500,000 feet of 
West Coast lumber for the Atlantic seaboard, 
and this is said to be one of the largest lum- 
ber cargoes ever, brought around to the 
Atlantic. 

The Interstate Commerce Commission has 
suspended until Dec, 12 a proposed increase 
in freight rates amounting to one cent a 
hundred pounds on carload shipments from 
Florida to New England points. 

Morgan Eastman, sales and advertising di- 
rector for the Consolidated Shingle Mills of 
British Columbia, has been in Boston the last 
few days. 

Charles J. Harney, of New York, eastern 
representative, and W. S. Rosenberry, vice 
president, of the Winton Lumber Co., were 
visiting the Boston trade last week. 

W. R. Beale has joined the sales organiza- 
tion of the Davenport, Peters Co., one of 
Boston’s leading wholesale lumber firms. 





Trouble and Litigation 


BALTIMORE, MD., May 21.—At a meeting 
of creditors of Theodore Mottu & Co. held 
last Friday, the affairs of the old firm, which 
has been engaged in the lumber business here 
for many years and which is’ now in the sec- 
ond generation of control, were discussed at 
considerable length, with the result that the 
creditors named two trustees who will not 
for the present have any legal status, but who 
will make an investigation and perhaps rec- 
ommend what should be done to place the con- 
cern upon more solid financial ground. The 
firm owns a yard on Pennsylvania avenue 
and another on Reisterstown Road at Arling- 
ton. There is a prospect that the Pennsylva- 
nia avenue yard can be disposed of to the city 
for a street extension and other municipal 
improvements. If such a transaction is con- 
cluded it would go far to solve existing com- 
plications. The present head of the business 
is Theodore Mottu, a son of the late Theodore 
Mottu, Sr. 


MADISON, WIS., May 21.—The Morgan Co., 
of Oshkosh, Wis., has appealed to the Wis- 
consin supreme-court for recovery of $15,000 
in taxes collected by the State. The case 
arose out of the fact that in 1917 the Morgan 
Co. declared a stock dividend of $150,000 in 
certain subsidiary companies, on which it 
was assessed $15,000 income taxes. The com- 
pany contends that the profits on which it 
was taxed were earned before 1911, the date 
of the passage of the State income tax law. 
It is from the refusal to grant a rehearing 
on its taxes that the company is appealing to 
the supreme court. 


ENTERPRISE, ORE., May 19.—The East 
Oregon Lumber Co. here has closed down 
awaiting action of the receiver. The crew is 
being kept together in the hopes that the re- 
Sa permit the immediate operation of 

e mill. 


MILWAUKEE, WIS., May 21.—The Wolf 


River Lumber Co., Antigo, Wis., filed a peti- 
tion in bankruptcy in Federal court at Mil- 
waukee on May 18 through J. H. Worden, 
president. Liabilities are listed at $119,390 
and assets at. $72,408.18. 


BELLINGHAM, WASH., May 19.—Creditors 
of the Baker Lumber Yards have secured the 
aaa of W. F. Fisher as temporary re- 
ceiver. 





Timber Land Sales 


ALBUQUERQUE, N. M., May 21.—The 
Southwest Lumber Co., Louis Carr, president, 
of Alamogordo, N. Mex., has just purchased 
6,500,000 feet of Douglas fir, western yellow 
pine, limber pine, white fir, and Engelmann 
spruce saw timber in the San Francisco Moun- 
tains of the Lincoln national forest at a 
stumpage price of $2.25 per thousand for all 
species except white fir, which was sold for 
$1 per thousand. The timber will be cut in 
connection with the large acreage of private 
stumpage belonging to the Southwest com- 
pany. Motive power of the company is being 
changed from coal to oil burners. 














SIMONDS 


Inserted Tooth 
SAWS 


For better grade lumber and 
faster cutting with less power—the 
Genuine Simonds Inserted Tooth 
Saw is unequalled. It gives perfect 
clearance. The teeth fit the plate 
perfectly. 

Order from any Simonds Branch 
or Service Station. 


Simonds 


Saw and Steel Co. 


Established. 1832 
“The Saw Makers” 
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CRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















The Proper Card for You 


Y busi is vastly too important to 
be repecsented by engthing lose then 0 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 
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The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 
CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
it SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 

















—SAWS= 


Their Care and Treatment 
By H. W. DURHAM 
This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 
During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 


sharpening shops, and much useful information obtained is 
embodied in this work. 


This book is bound in cloth, stamped in-gold, and ccn- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, Hl. 


i] 
3 
s 

















J. B. Crowley, of the Crowley Co., millwork 
manufacturer of Spokane, Wash., spent a day 
in Chicago last week on his return home from 
an eastern business trip. 


H. W. Krueger, of the Shawano Lumber 
Co., Shawano, Wis., when in Chicago this 
week reported booking some nice orders for 
northern hardwoods recently. 


W. A. Hattaway, of the J. E. Paterson 
Lumber Co., South Bend, Ind., was a Chicago 
visitor May 22 and stated that the lumber 
business was on a satisfactory basis. 


A. J. Taylor, sales manager of the North- 
ern Lumber Co., Cloquet, Minn., was in Chi- 
cago Wednesday of this week on his return 
North after an eastern business trip. 


I. C. Swan, of the Anderson Manufacturing 
Co., Jackson, Miss., passed through Chicago 
May 23 on his return to headquarters follow- 
ing a visit to eastern consuming centers. 


J. H. Curtin, of Madison, Wis., sales man- 
ager of the Foster Creek Lumber & Manufac- 
turing Co. of Stephenson, Miss., made a trip 
to the company’s southern pine mill last week. 


The Walker, Rowlands Lumber Co., 1220 
Conway Building, Chicago, has been succeeded 
by the Rowlands Hardwood Lumber Co., 
L. T. Walker retiring on May 1, the business 
now being conducted by F. T. Rowlands. 


W. A. Kelley, manager of the American 
Forest Products Exchange, announces that 
his concern has been appointed yellow pine 
representative in the Chicago territory for 
Hillyer Deutsch Edwards (Inc.), of Oakdale, 
La. 


George M. Stevens, of the Stevens-Eaton 
Co., New York City, stopped over in Chicago 
for a day this week en route on a business trip 
to southern and western points. He stated 
that the lumber trade was on a_ seasonable 
basis. 


J. W. Welsh, of the Welsh Lumber Co., 
Memphis, Tenn., was in Chicago May 21 en 
route to Toronto, Ont., on business. He re- 
ported a fairly good volume of orders for 
maple, elm and gum from the automobile body 
interests. 


Milton V. Johns, sales manager of the Red- 
wood Sales Co., Chicago, is receiving the con- 
gratulations of his many friends over the ar- 
rival at his home on May 16 of a seven-pound 
nine-ounce boy, who has been named Paul 
Mundorf Johns. 


Frank J. Shead, secretary-treasurer of the 
National Association of Commission Lumber 
Salesmen, who has been confined to his home 
with the flu for the last four weeks is now 
convalescing, and expects to be back at his 
office within the next week or ten days. 


W. K. Hubbard, formerly connected with 
the West Lumber Co., of Lugerville, Wis., 
has recently opened an office in Suite 1427 
Roanoke Building, Chicago, to represent the 
J. H. O’Melia Lumber Co., of Rhinelander, 
Wis. Mr. Hubbard will handle a general line 
of northern hardwoods. 


A. G. Naundorf, of the Baird-Naundorf 
Lumber Co., Spokane, Wash., when in Chicago 
May 22 on his return West after an extended 
eastern business trip, reported that the demand 
for West Coast products is increasing all 
through the East, due largely to the fact that 
prices are firming up on the Pacific coast. 


Walter Rosenberry, general manager of the 
Winton Lumber Co., Gibbs, Idaho, spent some 
time in Chicago this week conferring with 
A. K. Southworth, local representative. Mr. 
Rosenberry was returning to headquarters fol- 
lowing an eastern business trip, and stated 


that he was much encouraged over the out- 
look for Idaho white pine in the consuming 
centers he visited. 


Charles Schlau on May 15 became connected 
with the DeSale Lumber Sales Co., and wil] 
call on the trade in Chicago, Milwaukee and 
North Shore towns, handling both southern 
and western woods. Mr. Schlau is well known 
to the trade in local territory, being formerly 
connected with the John A. Spencer Lumber 
Co. and the Lucas Lumber Co. 


J. M. Bissell, general manager of the Mara. 
thon Lumber Co., Laurel, Miss., spent a 
couple of days in Chicago this week on his 
return to headquarters following a business 
trip to the North. He reported that the dam- 
age resulting from the recent cyclone which 
struck the company’s mill properties has been 
repaired, and the plant is now running as 
usual. 


F. M. Weller, secretary Weller Brothers, 
Omaha, Neb., and manager of the company’s 
yard at Greeley, Colo., together with his fam- 
ily, spent Tuesday in Chicago en route to 
Flint, Mich., where they will accept delivery 
of a classy new car and then proceed on a 
leisurely tour as far east as Quebec, thence 
down through the New England States and 
Pennsylvania, with stops at points of special 
interest, the entire trip occupying about six 
weeks. 


J. P. Simpson, vice president of the Buf- 
felen Lumber & Manufacturing Co., Tacoma, 
Wash., was in Chicago this week conferring 
with the Gram-Willis Lumber Co., representa- 
tive in this territory. Mr. Simpson reported 
the outlook encouraging for an_ increased 
volume of business in the company’s products, 
consisting of fir, pine veneer and Philippine 
mahogany doors, moldings etc. At present the 
plant is operating on a curtailed production 
schedule. 


J. D. Mylrea, president of the Thunder 
Lake Lumber Co., northern hardwood manu- 
facturer of Rhinelander, Wis., spent several 
days in Chicago this week visiting among his 
friends in the local trade. He returned May 8 
from a two months’ trip to Europe on which 
he was accompanied by his wife; A. P. Wood- 
son, secretary of the Yawkey-Bissell Lumber 
Co., White Lake, Wis., and Mrs. Woodson. 
Mr. Mylrea reports having had an enjoyable 
time while on the Continent. 


Maj. Everett G. Griggs, president of the St. 
Paul & Tacoma Lumber Co., Tacoma, Wash., 
was in Chicago last Saturday on his way back 
to the Coast after a visit of several weeks in 
the East. During this time he attended the 
annual meeting of the National Lumber Man- 
ufacturers’ Association in Chicago, the Gen- 
eral Conference on Lumber Standards, the an- 
nual meeting of the National Committee on 
Wood Utilization, and the annual meeting of 
the Chamber of Commerce of the United States 
in Washington, D. C. Maj. Griggs is a direc- 
tor of the latter organization and has had a 
prominent part in developing its policies, espe- 
cially in connection with the natural resources 
section. While in the East, Maj. Griggs visited 
the sales office of his company in New York 
and also made a rather thorough investigation 
of conditions, present and prospective, in the 
lumber trade in metropolitan territory and 
along the Atlantic coast. He is returning to 
his headquarters in Tacoma feeling greatly 
encouraged over the outlook for business. He 
is convinced that there is going to be a big 
demand during the balance of the year, and 
feels that if manufacturers use good judgment 
in their manufacturing and merchandising poli- 
cies, the industry will be able to bring itself 
out of the depression from which it has suf- 
fered. An encouraging feature of the situ- 
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ation, he thinks, is the development of plans 
for a more orderly marketing of West Coast 
lumber shipped by water to the Atlantic coast. 


Lumbermen’s Golf Tournament 


The Westward Ho Golf Club has been selected 
as the place to hold the twenty-second annual 
tournament of the Lumbermen’s Golf Associa- 
tion of Chicago, which event will occur on 
Tuesday, June 19, according to announcement 
made by A. H. Ruth, treasurer of the associa- 
tion. This golf course is located about three 
miles west of Maywood on Wolf Road, just a 
short distance north of Lake Street. Further 
details wil be announced later. 


Season’s First Lumber Vessel Arrives 


The first lumber cargo of the season to 
reach Chicago was brought to the Herman H. 
Hettter Lumber Co.’s docks Thursday morn- 
ing of this week, with the arrival of the com- 
pany 's steamer T. S. Christie from Manistique, 

Mich., carrying 400,000 feet of lumber loaded 
- the Stack Lumber Co., of that place. A 
major part of the lumber was hardwoods, 
destined principally for manufacture into 
flooring. The arrival of this cargo was 
reminiscent of the old days in Chicago, when 


Meets Royalty in Europe 


Friends and acquaintances throughout the 
United States of Edward Hines, president of 
the Edward Hines Lumber. Co., of Chicago, 
will be interested in a story sent to the Chi- 
cago Daily News by its Paris correspondent, 
Paul Scott Mowrer. This correspondent writes 
that Edward Hines accomplished the unusual 
feat of being received by the king, the Pope 
and Premier Mussolini in Rome, all in the 
space of two days, and was surprised to 
find the king of Italy exceptionally well in- 
formed regarding reforestation, which is one 
of Italy’s great problems. In his story, Mr. 
Mowrer further says: 

The king advanced as one of the principal 
reasons why Italy was unable to reconstitute 
its forests the fact that the poorer peasants 
all Keep. goats, which destroy the young 
shoots. 

Mr. Hines motored for a hundred miles 
through the French North African empire, 
which impressed him as being rich with eco- 
nomic possibilities. Then he traveled in Spain, 
the picturesqueness of which he believes will 
increasingly attract American tourists. He 
was particularly struck by the honest, sober 
and dignified character of the Spanish people. 

In traveling, Mr. Hines always employs the 
best native courier he can find and talks with 








The “T. S. Christie,’ lumber carrier owned by 


which opened this year’s cargo season when it 


practically all the lumber handled through this 
great market came in by cargo from Michigan 
and Wisconsin ports. Nowadays, it is quite a 
novel sight to see a lumber-laden vessel wend- 
ing its way up the river or unloading at the 


de cks, cseaneeeaneaens 


Local Firm Changes Ownership 


The business of the John A. Spencer Lum- 
ber Co., 624 South Michigan Avenue, Chicago, 
has been purchased by A. Steele Forgy and 
Miss Mary V. Meier, according to announce- 
ment made this week. Under the new owner- 
ship Mr. Forgy assumes the office of presi- 
dent and general manager, and Miss Meier is 
named secretary and treasurer. John Danielski 
will handle the company’s affaifs and accounts 
in Milwaukee, Wis., as formerly. Mr. Forgy 
has been connected with the Dierks Lumber & 
Coal Co. for thirteen years, the last nineteen 
months of which he has acted in the capacity 
of sales manager for the Dierks Lumber Sales 
Co. of Chicago. Miss Meier has been with 
the John A. Spencer Lumber Co. practically 
since it was organized five years ago. Both 
Mr. Forgy and Miss Meier are well and favor- 


ably known to the greater part of the trade , 


in Chicago and adjacent territory to which the 
company will cater. 

It is announced that the business will be 
conducted at the same address under the new 
Ownership along similar lines as under the 
former management, furnishing the kind of 
materials handled in the past, such as window 
frame stock, crating, inside trim etc. 





the Herman H. Hettler Lumber Co., Chicago, 
arrived Thursday at the company’s local yards 
with 400,000 feet of lumber from Manistique, Mich. 


him constantly regarding the ways and cus- 
toms of the people and the meaning of the 
incidents observed. Thus he penetrates into 
the real life of the people instead of merely 
passing through the country in the atmos- 
phere of trains, motor cars and hotels. 


Club’s Membership Increasing 


The Lumbermen’s Club of Chicago has re- 
cently -added to its roster four new members, 
these being Walter F. Bacon, Sator Bros. & 
Bacon; Robert K. Eaton, Robert K. Eaton 
Lumber Co.; A. F. Goetz, Rittenhouse & Em- 
bree Co., and Joseph D. Mercer, Mercer Lum- 
ber Companies. 


Fir Market Stronger 


That conditions on the West Coast are im- 
proving and the fir market advancing is in- 
dicated in a report received in Chicago this 
week from a prominent wholesale and com- 
mission lumberman on the Coast, who says 
undeniable strength is being shown by nearly 
all fir items either for rail or cargo. He 
refers to the fact that he has mentioned this 
in rather emphatic terms for the last several 
weeks and that if he knew any stronger 
words to use, he would employ them to good 
advantage in this letter. Continuing, this lum- 
berman says: 

Rail: The strongest items which we can 
mention today are 6-inch slash grain fir up- 
pers. As you are doubtless aware, it is very 
seldom we make predictions. We are going 
to be foolhardy enough now to predict that 


by the middle summer drop siding will be 
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Philippine 
Mahogany 


The Ideal Trim 


No other moderate 
priced hardwood used 
for interior trim dupli- 
‘ates the color, the grain 
or the ribbon effects of 
Philippine Mahogany. 


Q oO 


But Philippine Mahog- 
any goes further than 
that. Due to its éxtraor- 
dinary staining quali- 
ties, it not only lends 
itself to the red and 
brown mahogany shades, 
but it duplicates any of 
the rich walnut tones 
and the antique effects 
that are being sought 
today. 


Samples in the white will 
be sent to those inter- 
ested upon request. 
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66 HI-LO 99 


The newest, most practical and by 
far the most popular APRON ever de- 
signed. It puts all users in control of 
all apron distribution. The price will 
please you, too. 


Let Us Send Sample And Quote 
On 1928 Needs. 


ALLIED CLOTH SPECIALTIES, Inc. 
GREENVILLE, OHIO 
Dept. M-AL. 


































Dependable Wire Rope 


The one red-strand in Hercules AK 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 




























Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: **Pickwood,” St. Louis 




























WARREN AXE & TOOL CO. 


WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS *%° 0%" FoRGINGs 





from $2 to $4 higher than it is right now. 
Incidentally, we believe that drop siding is 
going to be scarcer this summer than we have 
seen it for a long, long time. You understand, 
of course, that when drop. siding becomes 
scarce other flat grain uppers raise in price 
and become more or less hard to find. We 
have not noticed as much strength in 4-inch 
clear items as we have in the 6-inch, but this 
will probably follow right along. 

The mills are selling a lot of lumber. 
Nearly every one of them is asking 50 cents 
more on common and from $1 to $2 per 1,000 
on clear grades. There seems to be some 
speculation in buying drop siding now, and, 
consequently, it seems to be advancing rap- 
idly. 

Cargo: The cargo markets have already re- 
acted. Atlantic coast is at least $1 per 1,000 
stronger than it was two weeks ago, and Cali- 
fornia prices are up 50 cents to $1. There is 
no tremendous volume of export business, but 
at the same time the mills are able to book 
enough orders to suffice now that the curtail- 
ment program is in full swing. This brings 
us to another step. The mills are really cur- 
tailing and apparently intend to curtail for 


some time. Most of them expect to curtail 
about 20 percent the balance of the year. §o 
with the volume of sales exceeding production, 
as it has been doing for several weeks, you 
can easily understand just why the mills are 
in position to get more money. 


District Managers Hold Meeting 


Merchandising of “4-Square” lumber was 
one of the principal topics discussed at a 
meeting of district managers of the Weyer- 
haeuser Sales Co. held in Chicago last week, 
Among those in attendance were: F. K, 
Weyerhaeuser, vice president, Minneapolis, 
Minn.; C. L. Hamilton, manager advertising 
department, and D. H. Bartlett, service man 
ager, Weyerhaeuser Forest Products, St. 
Paul, Minn.; and the following district man- 
agers of the Weyerhaeuser Sales Co.—T. H. 
Goodhue, Kansas City, Mo.; F. H. Burke, 


Chicago; H. H. Grace, Toledo, Ohio; L. W. 
Rick, Pittsburgh, Pa.; C. H. Cooke, Philadel- 
phia, Pa., and M. W. Williamson, New York 
City. 











JOHN J. SCHILLO, whose death was briefly 
recorded in last week’s issue of the American 
Lumberman, was widely known in the Chicago 
trade and elsewhere. He had been a lum- 
berman for many years 
and followed in his 
father’s footsteps in 
the local industry in 
which .they both be- 
came prominent. Mr. 
Schillo was born in 
Chicago, Jan. 6, 1865. 
His father was Adam 
Schillo, who was a pio- 
neer in the lumber 
trade of this city. John 
Schillo entered the 





THE LATE 
JOHN J. SCHILLO 





business after finish- 
ing school and was 
identified with it all 
the rest of his life. He 
started as a tally-boy 
on cargo shipments. 
He later joined the 
lumber business of 
Waldo - Schillo - Chan- 
dler with which his 
father, Adam _ Schillo, 
Was connected. When 
Adam Schillo went into business for himself 
his son, John J.,-associated himself with him 
in the active management of the yard. In 
1902 the firm was incorporated as Adam 
Schillo Lumber Co. and John J. was president 
from its inception. He was a thorough and 
practical lumberman and had a host of 
friends. A man of strict integrity and kind- 
liness of heart, he was greatly esteemed in 
the entire lumber fraternity. He was in fail- 
ing health for several years and had-~- been 
sinking rapidly during the last week of his 
life. His death occurred on Tuesday, May 15. 
He is survived by his widow, Mary Schillo, 
two sons, Adam J. and Joseph L., and one 
daughter, Mrs. Elmer Niemz. Joseph L. Schillo 
is secretary of the Adam Schillo Lumber Co. 


J. G. FERGUSON, of Minden, La, aged 71, 
a wealthy lumberman, died suddenly on May 
19 while on an automobile trip. He was an 
officer in the Bodcaw Lumber Co. and had tim- 
ber interests. His widow survives. 








A. J. AMLIN, retired lumber manufacturer, 
died at his home at Tacoma, Wash., May 14. 
He was 84 years of age and is survived by 
two sons, M. T. Amlin, of Cicero, Ill, and 
John J. Amlin, of Boscomb, Ohio; one daugh- 
ter, Mrs. C. M. Severson, of Gig Harbor, 
Wash., and nine grandchildren. 





T. E. MURRHEE, president of the Murrhee- 
Gay Lumber Co., which went into bankruptcy 
some time ago, was found dead in his home 
at New Smyrna, Fla., on Saturday, May 19. 
It is believed that Mr. Murrhee committed 
suicide by shooting himself because of the 
financial troubles he has suffered during the 
last few years. Mr. Murrhee was well known 
in the lumber fraternity of Florida, having 
operated the Voleo Cypress Co. near New 
Smyrna, until it cut out several years ago. 
He then went into the retail business and 
was among those caught in the period of de- 








flation following the fall of 1925. Before 
going to Florida he had been connected with 
several of the larger Louisiana concerns and 
was well known in the Gulf coast section. 
The Murrhee-Gay Lumber Co. was organized 
in 1925 and went into bankruptcy about a 
year ago. Brooding over his several business 
reverses is thought to have unbalanced Mr. 
Murrhee’s mind to some extent, culminating 
in suicide. 


HON. GEO. C. KING, head of the King Lum- 
ber Co., Caipman, N. B., a veteran in the lum- 
ber manutacturing industry in eastern Can- 
ada, died recently at the home of his daughter, 
in Edmonton, Alta., at the age of 92. Senator 
King was born in Kings County, N. B., of Irish 
and Scottish parents, and had been a member 
of the Canadian senate tor 32 years. FPre- 
viously he was a member of the House of 
Commons from 1878 to 1886 and from 1891 to 
1896. He was the second oldest senator in 
the Canadian upper house. Senator King is 
survived by three sons: Hon, J. H. King, Van- 
couver, who is interested in the King Lumber 
Co., Newton, B. C., and is minister of health 
in the federal cabinet; M. KB. King, president 
of the King Lumber Co., Newton, B. C., and 
Dr. F. E. King, dentist, of Vancouver; and two 
daughters, Mrs. W. E. Nobles, Edmonton, 
Alta., and Mrs. Richardson, of Montreai. 


FRED H. STOLTZE, veteran lumberman of 
Minneapolis, Minn., died at his home there 
Sunday night, May 20, at the age of 69. For 
the last three years he had been in poor 
health. Head of the F. H. Stoltze Lumber 
Co., line yard concern with headquarters in 
Minneapolis, Mr. Stoltze also was president 
of the Reliance Lumber Co., operating yards 
in Canada, and the State Lumber Co. with 
yards in Montana. At one time he was en- 
gaged in the manufacture of lumber. Fun- 
eral services were conducted Wednesday. 
Pallbearers included men prominent in Twin 
Cities’ business and social life, among whom 
were Hovey C. Clarke, a member of Shevlin, 
Carpenter & Clarke, and M. J. Scanlon of the 
Brooks-Scanlon interests. 


FRANCIS M. “HOWARD, 84 years old, for 
many years a timber buyer in southern 
Indiana, died recently at the home of his 
daughter in Indianapolis. Mr. Howard was 
born in Corydon, Ind., May 10, 1844. He 
served in the Civil War as a member of 
Company K, 59th Indiana volunteers. Most 
of his life was spent in Bedford. His wife 
died in 1919 shortly after the celebration of 
their golden wedding anniversary. Three 
daughters survive. 


MARQUIS KEENAN, 74 years old, a life- 
long resident of Indianapolis, Ind., and a 
pioneer in the lumber business of that city, 
died recently at his home there following an 
illness of five weeks. Mr. Keenan was en- 
gaged in the lumber business practically all 
of his business career and for 32 years was 
connected with the Eldridge Lumber Co., 
now out of business. He is survived by his 
widow and four sons. 


DE FOREST J. EMSWEILER, a well known 
retired lumber dealer, died at a hospital in 
Columbus, Ohio, May 19, following a long ill- 
ness. He was 52 years of age and had lived 
in Columbus for 25 years, going there from 
Etna, Ohio. He was engaged in the retail 
business in Columbus for about 15 years. He 
is survived by his wife, three sons and a 
daughter. 
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This Week’s 


Lumber Prices 








Following are f.o.b. mill sales prices as 





SOUTHERN PINE 











reported from Kansas City, Mo., for the week ended May 18: 




















Flooring - Drop Siding A a A and Base Shiplap seen * pepenston, | BLongleaf Timbers 
1x3” E.G.— ee SO on on 4 and 6”..... 51.49 | No. 2, (all 10-20"); _ | No. 1 Sq. E&S S48, 
B&Btr, 10-20 .. —s * OSes * gona eS: 53.77 a ee 7 oy SulO", 10 >. 5055 30.50 | 20’ and under: 

No. 1, 6-20’.... SE aah 34°43 5 and 10”.... 56.83 ae - 12’ ..... 33.45 OF. ages ender 26.86 
1x3” F.G— Me cods gly ts held oc Fencing, 818, 10-20 | N°. 2, (10-20) | re 37.70 | 10” an 
B&Btr, 10-20’... Finish, All 10-20 No. 1— BY eee eee 21.86 + OE + SaaS $0.98 
No. 1, 10-20’... B&better Rough: Re 31.90 _1x10” ..... ent OE i er lig ee . 
“Mo. S$, 6-80’.... ee” ewe teue 38.00 1x6” ......... 34.77 | No. , all tic a x 4”. 10’ 23.93 Plaster Lath 

° <i Oy -steeunse 38.00 | No. 2— a | 4 Gelb “Joga 29 '88 5", 4! 2.63 
1x4” E.G. > ¥ : ” 59 ree 22.88 No. 1, 5%”, 4’... 2.63 
BaBtr, 10-20’ 1x5 and 10”.. 42.00 ee 19.14 53 eee $4.98 16’ 23.57 | No. 2, %”, 4’... 2.05 
No. 1, 6-20’... Leis seer 51.00 | 1x6” ......+- 20.78 | Shortleaf Dimension, 080 SRE en 
No. 2, 6-20’... 5/45, enia* Gti | tea” es aw ox 6”, 10’ ..... 19.43 Byrkit Lath 
ix4” F.G.— 6/4 & 8/4x4 geveere hsp ‘a2 | NO 1— 12’ 19.92 | 4 and 6’...... 14.43 
B&Btr, 10-20’... a. hes | ame ees pany feat: Bate as-4¢ 16’ _.... 20.55 | 8 and 10’...... 14.81 
No. 1, 10-20’... B&better Surfaced: a rye ae eae ee ae} 18&20’ .. 21,78 | 12’ and longer 15.85 

No. 1 (all 10- el, SS eee 26.74 

No. 2, 10-20’... 2 W ececeeees 45.45 aes 33.13 18&20’ .. 27.28 | 2x 8”, 10’ ..... 20.90 | Car Material 

Ceiling 1x6" teeeeeee “¢ 1x10” ........ 38.01 | 2x 6”, 10° ..... 22.92 -» Rodale soae | CAM 1x4 & 6”): 

(saa. - « than ni’ Ba Vee e ee —T 21.82; || iii 1i16 ..... 22.61 | , 
5x4”, 10x20— Exe ond 10"... GSE | Ma. 2 (alt 10 to 20°): | eee 24.09 ey .. ss | eee 
~ig, edie: Sint, “abae tee | ee 18&20° >: 25.45 | 2x10" 12’ ..... ES Ae * 30/39 
MW Bickasdccas oat. oe Poot | ee Bel eer 24:87 Press 23.39 | No. 2 random.. 20.25 
El SERS x5, 10x1 70.27 CS ar 26.16 era 24.33 18&20’ .. 24.20 |}. 
6/4 &, 8/4x4, No. 3 (all 6-20’): OO, satcaced 25.17 | 2x12”, 12’ ..... 21.46 | Car Sills 

Partition eink ejick”” 2.39 eee 17.53 18&20’ 29.12 | eee ee 25.38 | S4S Sq. E&S— — 
1x4”— $68 2,,8/4u8, pipes 1x10” ewices 17.64 | 2x10”, 10’ ..... 30.50 18&20’ .. 26.25 | Up to 9”, 34-36" 39.00 
B&Btr . eee C Surfaced: "" 71.85 | 1x12” ......... 18.42 oe cicae 29.54 | No. 3— | Up to 10”, 34-36’ 39.00 
ca Apia Surface - | No. 4, all widths | ee 29.06 Eee 15.20 | Heart, S4S— 

he eveuse 39.50 and lengths.. 8.92 18&20’ 30.75 Su8"? .nccceses 13.387 ' Up to  9%,. S388. 5550 
ENGELMANN SPRUCE WISCONSIN HEMLOCK RED CEDAR SHINGLES 
r ‘ 
Phi Fo pcm an Fag Pt otis" ee The following are f. o. b. mill prices: Seattle, Wash., May 19.—Eastern prices per 
drop siding, ceiling and standard patterns in No. 1 Hemlock Boards, 81S— thousand, four or five bunches, f. 0. b. mill 
lengths a to, 16-foot, containing not more than | 1, 4” $27.60 $26.00 $2800 $2900 are: 
percent o ort eoece vs j q i f 
of i6-foot: ns MOF more than 50 percent | jx g* «...... 29.50 30.50 30.60 32.00 First Grades, Standard Stock 
D&better No. 1 No.2 No.3 22 cenesey SEE 32.50 32.50 34.00 
4/ 6/4 6&8/4 4/4 4/4* 474% | 1x10” ....222 33/00 34.00 34.00 35.50 Extra stars, 6/2 ....ccsscccccceee $2.05 $2.15 
4” oo. $56 $82 $82 $53.00 $40.00 $33.00 1x12” 34.00 WETH SIAM, B/S. cic cccccaccosvvess 2.20 
6” ..... 61 54.00 40.50 35.00 . vececes Sf, 35.00 35.00 36.50 Extra clears, straight cars ....... 2.20 2.30 
gv oft! 65 54.00 39.00 35 00 For merchantable S1S deduct $3 from price Extra clears, mixed with lumber... 2.35 2.45 
10” ..... 80 55.00 4050 35.00 of No. 1; for No. 2, deduct $5. DEG 9 VEG Sed case eh ERS UNS S 3.00 3.25 
10” < °c" 91 60.00 47.00 3500 md ~ Emel oe + aaa add 50 cents to TOUPONED occcccvccccscveeneceseces 3.05 3.10 
. of No. ie Crt ee ree ee f a 
*For 5/, 6/ or 8/4 in No. a add $10 to price Crating stock, S1 or 28, 6” _ ieee 6’ ee UES Ie ae OR ar RE Beles o80 $76 
7 sy ae “me width; in No. 2, add $6; in and longer, No. 2, $26.00; No. 3, $22 Dimeneions,. 6”, 6/2... ccscsccsesrer 2.80 2.85 
es , ock, — First Grades, Rite-Grade Inspected Stock 
Random Widths, 6- to 16-foot lengths— nese egeans ame 10’ 14’ 16’ Extra clears, 6/2 ath gr do eta re ae ret 2.15 
‘ ‘ee 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; ox ) coven e EEE ey $28.08 $33.99 Extra Clears, OE scctiancasvepaeeen 3s oo 
aiacn alee ae " " : EO en q : 
No. 5, 4/4, $25.50; other thicknesses, $29.50. he meee eee 31.00 30.00 31.00 Perleatse, B/2 cccvccsccsvsecvsese 3.15 3.25 
For all rough stock, add $2.50. 2E16" ccccccse 30.00 32.00 32.00 SE 1 MII 5.586.550 Wks scee Nie cele WORD 3.40 3.45 
Spruce lath, 4-foot, ‘No. 1, $8; No. 2, $6.95. SEES”) (cécccce OOO 33.00 33.00 34.00 POCORN scecadesewv seer veeaeee 4.15 4.25 
No. 2 hemlock, rough, 6’ and longer, 2x4” Second Grades, Standard Stock 
and wider, $22. 00; 1x4” and wider, $22.00. . 
WEST COAST SPRUCE For No. 2 dimension, deduct $4 from price Common stars, 6/2.......+seeeee. .90 95 
of No. 1. Common stars, 5/2, Choice A...... ag 1.20 
[Special tel — L COMMON CIORTS. 2... ccavssecvecssscee 1.70 1.75 
e 7 
pastel telegram: ty Anmascser Lowentuney British Columbias, Seattle Market 
Portland, Ore., May 22.—The following are 
prices for mixed carlots prevailing here today: NORTHERN PINE oo SC cn 90 ¥ oat GEST OD 9 ODER & OF OO: ¢ +20 
Finish— os, ; sd tts crn'ate aiprampeacacuin aca aideeeinees 3. 
1x12” 65.00 ey OK 526.99 | Duluth, Minn, May 21—Following are | Purfections occ cl aan 
1x4—10" |... 2 54. 1%” ......... 27.00 | Prices on northern white pine f.o.b. Duluth: | Royals (firstS) .......cseceececeee cress 10.00 
LA, soeeeeess 27.00 | Common RovGH BOARDS AND FENCING— Royals (10 percent No. 2 @ $4 less). 9.70 


Bevel siding— 


scien ewe 
WD xene0s0% 


iieceevee GET 


ae errr. 3.25 
Green box imbr. 16.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuUMBERMAN] 
Portland, Ore., May 22.—Log market quota- 


tions: 


Fir, yellow: No. 1, $22.50; No. 2, $17; No 


Fir, red: Ungraded, $15@16. 
Cedar: $15@16. 


Hemlock: Ungraded, $10.50 and $11. 


Spruce: No. 1, $25; 


No. 2, $19; No. 3, $13. 


Everett, Wash., May 19.—Log quotations: 


Fir: No. 1, $24; 


Cedar: 


Hemlock: 
Spruce: 


Vancouver, B. C., May 19.—Latest log mar- 


No. 2, $18; No. 3, $12. 
Rafts of shingle logs only, $17: 
lumber logs, $ 


No. 2, $18; No. 2, $11. 
No. 1, $28; No. 2, $18; No. 3, $11. 





ket quotations are as follows: 
Fir: No. 1, $75 No. 2, $16; No. 3, $11. 


Cedar: No. 1, 
Hemlock: $11. 





2, $16; No. 3, $8. 








s 10&12ft. 14 ft. 16 ft. 
ee. are $42.00 $42.00 $48.00 
RM eke iin 45.00 45.00 47.00 

9 ee 49.00 48.00 47.00 
eS 57.00 54.00 52.00 

SOY Sos ec ue’ 74.00 72.00 70.00 

Wi RB cceses cs 34.00 34.00 40.00 
2 ERS 36.00 36.00 39.00 

“a eeoneree 40.00 39.00 38.00 
eee 42.00 40.00 38.00 

1x12” 48.00 46.00 45.00 

et 2 aero 27.50 27.50 28.50 
ee 30.50 30.50 31.50 
ana. 5 32.00 32.00 32.00 

MN  cieain ice 33.00 32.00 32.00 

SOE sks wine 34.00 33.00 33.00 


For all white pine Nos. 1 and 2, add $1; 
For resawing add $1. 


for S1S or S2S add $1. 
S4S, D&M, drop siding ete., add $1.50. 


No. 4, 4-inch and wider, 6- to 20-foot, $26: 


No. 5, $19. 
No. 1 Piece Sturr, S1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$33.50 $31.50 $30.50 $31.50 $33.50 
=< ... ae 31.50 30.50 30.50 32.50 
22.0" ose Se 33.50 31.50 31.50 33.50 
2x10” ... 35.50 36.50 36.50 35.00 35.50 
9x12” ... 36.50 37.50 37.50 36.50 37.50 


No. 2 piece stuff, $3 less than No. For 


rough, deduct $1. ‘For D&M, add $1.50 
SiwING 4- AND 6-INCH, 4- To 20-FooT— 


Norway 

B&b D E C&btr. 
aed $41. BO $36 50 $27.00 $17.00 $32.00 
-  suever 46.00 41.00 31.00 20.00 34.00 








RED CEDAR SIDING 


Seattle, Wash., May 19.—Prices for red cedar 
siding in.mixed cars, new bundling, 8- to 
18-foot, f. o. b. mill: 


Bevel Siding, ¥%-inch 


Width Clear a wes 
SIMON ceccccvvve . - $24.00 $22.00 $18.00 
BeIMGN ccccccccrs e-- 27.00 24.00 21.00 
GIG 56000 cceree 31.00 27.00 22.00 

Clear Bungalow siding 

%-inch 14-inch 
BeRO. 6.6 cecc.cenedcinedes oo + e 945.00 $37.00 
TOE conc crsvedessecvssvae 54.00 42.00 
12-inch ..... rere Te ee 65.00 nat 





POPLAR BEVEL SIDING 


Louisville, Ky., May 19.—Demand for poplar 
bevel siding is holding up very well, sales 
being reported as normal or better, while 
prices are very steady. Quotations at Louis- 
ville read: 


FAS Select No. 1 No. 2 
6-inch ..... +8 rt tt $289 930 yt et 
S-inch ..... 20@ 2 
So Sea 80 30 36 tt 4 a 18@ 30 





ge 
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DOUGLAS FIR 


[Special telegram to American LumBermaAn] 
Portland, Ore., May 22.—F. o. b. mill prices 
on actual sales of fir, May 18, 20 and 21, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 


Vertical Grain Flooring 


B Bé&btr. Cc 
a Ee $34.25 $34.50 $29.00 
a daw exe et» « aw abd 33.25 eau 
i” ween ane see 38.00 
Plat Grain Plooring 
Se ha Fb ie ase 8 Gaede 23.25 19.25 
Te ie ade's dain os rh eis 30.00 26.75 
Mixed Grain Flooring 
A hs caw e rene aes = $15.50 
Ceiling 
re” eee saw a'e hae 24.00 19.50 
a”? seas cwas eer cea 24.25 19.25 
Drop Siding, 1x6” 
eee a 28.75 25.00 dus 
SAR ee ‘ 28.50 26.25 sae 
aaa ae ae ats 15.50 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
ae ha aiid a eae $39.75 $40.75 $52.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
. paevedhawe $18.25 $16.50 $17.50 $20.25 
Een aid wie en are 11.75 11.00 11.25 13.25 
a eee 8.50 8.25 8.25 ad 
Dimension 


12’ 14’ 16° 18’ 20° 22&24’ 26&32’ 
-75 $18.75 $18.50 .... .e0- 
17.25 17.50 $20.25 $22.75 


0 
6”. 15.50 15.25 75 
00 17.50 17.00 19.50 20.75 
50 
5¢ 


1 
1 
8”. 16.00 16.00 1 
1 17.00 17.75 20.50 24.00 
1 18.00 18.00 21.00 22.00 
2x6”, 10’, $14.50 


Random—2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ...$10.00 $ 9.75 $12.75 $12.75 $13.00 
ee ee, F 7.00 wwe eine bueied 
No. 1 Common Timbers 

3x3 to 4x12” to 20’, surfaced ......... $19.25 
5x6 to 12x12” to 40’, rough ............ 18.00 
5x5 to 12x12” to 40’, surfaced ......... 19.25 
Fir Lath 

ee ee Rs ccd cwheteeksconnsesuas $2.25 

B&better, Flat Grain Car Siding, 9 or 18’ 

i. Cash wie trod be dees ke eee emer edaawn $28.75 
i” Set eebake tee eoenne caséenewneeeae oe 37.00 





INLAND EMPIRE PINES 


Portland, Ore., May 19.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, May 16. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an §2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet Average 
Sold Pondosa Pine Price 


5,000 1x8” No. 1 common 82S AL...$36.57 
217,000 1x8” No. 2 ccmmon S2S AL... 23.21 
555,500 1x8” No. 3 common S2S AL... 19 
272,000 4/4 No. 4 common S2S RW RL 14.08 


68,500 1x6” D select S2S RL........ 41.86 
24,500 5&6/4x4” & wdr. D sel. S2S RL 52.47 
111,000 1x6” C select S2S RL.......... 53.37 
37,500 5&6/4x4” & wdr. C sel S2S RL. 63.13 
56,000 6” C bevel siding SM........ 32.05 
1,261,500 5&6/4 No. 3&btr. shop S2S— 
2 “haéewh aise eure eo bees 35.97 
OE ee en 
BR ee ees eee 17.91 
Idaho White Pine 
12,000 1x8” No. 1 common S2S RL... 40.00 
85,5600 1x8” No. 2 common 82S RL... 28.98 
36,500 1x8” No. 3 common 82S AL... 22.07 


14,500 4/4 No. 4 common 82S RW RL 18.00 


34,500 1x6” D select S2S RL......... 46.00 
9,000 1x6” C select S2S RL......... 63.89 
13,000 5&6/4x4”"&wdr. C sel. S28 RL.. 74.26 
17,000 6” C bevel siding SM......... 40.00 
Larch and Fir 
60,000 2x4” 16’ No. 1 dimension...... 17.80 
4,000 2x10” 16’ No. 1 dimension.... 18.87 
17,000 1x8” No. 3 common S2S RL... 17.23 
14,500 4” C&btr. vert. gr. fig. RL..... 36.36 


4,000 6” C&btr. D/S or rustic RL... 29.25 





CALIFORNIA PINES 


San Prancisco, Calif., May 21.—The follow- 
ing average prices f.o.b. mills, those on com- 
mons covering 1l-inch stock only, were re- 


_ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended May 19: 

California White Pine 
All widths— 

No. 1&2 clr. C sel. D sel. No. 3 clr. 
ae wasenes $68.15 $67.15 $54.60 $45.40 
Me scene 71.50 65.80 50.20 55.00 
Te - sadaon 69.75 54.70 48.10 55.25 
OS Gee 82.00 66.95 51.15 64.90 

California Sugar Pine 
S76 stvwen $94.10 $85.85 $64.90 $54.80 
ae” wteees 85.70 75.05 58.75 59.75 
OS ier 83.70 71.15 52.75 63.35 
S76 «swewr 94.60 80.95 66.60 86.90 
White Pine Shop Mixed Pines 
RE SS ee 
No. 1 5/4xa.w. . 40.35 No. 1 ....... $40.25 
No. 2, 6/4xa.w.. 25.40 Me © oes 80.15 
Panel, %2"xa.w.. 74.85 kD cavenas 20.00 
Sugar Pine Shop BOX ...eeeeees 20.90 
ERPS ap $39.65 Timbers. ...... 27.85 
No. 1, 5/4xa.w.. 46.25 =. B&btr, $32.45 
No. 2, 6/4xa.w.. 28.70 . — soeeeee oe. 
4a a 
Waite Fir eee 4.30 
C&btr, all sizes.$51.00 No. 2 ..cece 3.25 
No. 1 com..... 17.15 39” oc ace 1.50 
No. 1 dimen, lf No. 1 dim., 1% 
SA -dweeess 17.20 A 25.80 
* Cedar . 7 
Pencil stock ..$24.00 Douglas P 
Australian _ C&better ..... $41.80 
re $48.25 Common ...... 17.30 
5/4xa.w. .....- 51.45 Ties and tim- 
C/ERB.W. ccccce 46.75 NE Sg sera dee 26.75 
STE: veneee 57.00 Dimension .... 14.15 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended May 12: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $59.75 $60.25 
. Ae ean 33.00 
Flat grain—Bé&better......... 40.25 38.75 
| 7 SS pce a 32.00 
ee ea eae 24.25 

Partition and Siding 
Drop siding, 1x6”, B&better............ $37.25 

Pinish and Moldings 
Pimiah, 150GS0 Tete cc cccccccsccces $63.00 
5/4x5&10” B&better ............ 67.50 
Cee ON TE. SI onc or cenccecncees 69.75 
Discount on moldings: 15” and under... 40% 
1%” and over... 33% 


Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1........ $32.75 
Ree 5 PO Ba wvecsas 24.50 
GD, RU SI er at arian. oa eX. ob ee eee 22.50 
Dimension 

eae £ eee! | | Ul Cee $23.75 
fae SS sree 24.75 
a Se ON ad ds oon ee wes edwens 29.00 
Dee: Si-O ek ccvcecaserwass 21.00 
BREE 5 Se Oe BO oh 56 io 2d wow a avhen 20.25 

Lath 
i ee Ea eee hos chee eee $3.10 
ee. 3, Se We OW GE s cc cccccecisecexst GO 





WEST VIRGINIA WOODS 


Philadelphia, Pa., May 21.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4, $115@ 
120; 8/4, $125; 10/ and 12/4, $135@140. Com- 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 

Chestnut: FAS, 4/4, $88@90; 5/ and 6/4, 
$110. Common, 4/4, $55@57; 5/ and 6/4, $60 
@ 62. Sound wormy, 4/4, $40@42. No. 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up: 4/4, $85, 5/ 
and 6/4, $95@100; 8/4, $100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No, 2—A common, 4/4, $43@45; 5/ and 6/4, 
$49: 8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36. 

Red Oak: FAS, 4/4, $100@115; 5/ and 6/4, 
$115@120; 8/4, $120@125. Common and select, 
4/4, $60@62.50; 5/ and 6/4, $65@67.50; 8/4, $70 
@75. No. 2 common, 4/4, $45@47.50; 5/ and 
6/4, $47@50; 8/4, $50@55. 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$1.25@130: 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, $75@80; 8/4, $80@85. 
No. 2 common. 4/4, $50@53; 5/ and 6/4, $55@ 
58; 8/4, $60@63. 





HARDWOODS AT CHICAGO 


Following are sales prices f.o.b. Chicago 
basis, as made by southern hardwood mills 
during the week ended May 15: 


4/4 5/4 6/4 8/4 
Rep GUM FIGURED— 


Qtd. FAS.... 133.60 138.00 138.00 138.00 
Fem. FAB. voce 107.25 Kein wnee owns 
RED GuM— 
Qtd. FAS..... 100,25 100.50 98.00 98.00 
No. 1 & sel. 56.00 56.25 62.25 60.75 
Pin. PAS. ..-+ 97.75 102.50 101.25 101.25 
No. 1 & sel. 52.00 56.25 62.50 66.25 
ae Ba ceks 32.00 32.25 dee 36.00 
Sap GuM— 
Qtd. FAS... 61.00 62.75 59.00 67.50 
No. 1 & sel. 47.25 50.25 49.50 51.50 
Pee. PAS. .c0. 55.25 62.25 wel 54.00 
No. 1 & sel. 40.00 46.50 47.50 79.25 
ae errs 25.75 28.00 es 
TUPELO— 
ee eee 48.00 48.25 47.50 
No. 1 & sel 36.50 38.25 37.75 
WHITE OAK— 
Gee, VAR... 120.50 134.25 134.25 aaae 
o. 1 & sel. 79.00 wiee ana annie 
Pin. VAS. «oes 85.75 100.00 130.00 118.75 
No. 1 & sel. 55.00 58.50 68.50 76.75 
Bh, Severkaains 42.00 rhs iio 55.26 
No. 3, fig 28.75 ve cone 
Rep OAak— 
Pim. WAS. «00. 71.75 88.00 103.25 113.00 
No. 1 & sel. 51.25 55.75 63.50 72.25 
No. 40.50 44.50 a aoa 
MIXED OAK— 
Sound wormy 36.75 eevee 57.50 
PoPLAR— ? 
Pin. FAS..... 81.00 91.50 94.50 96.25 
Saps & sel. 65.50 70.50 70.50 73.50 
| See 50.75 50.00 err 56.00 
No. 2-A... 38.50 36.75 38.25 ani 
No. 2-B.. 29.75 28.75 30.25 28.50 
AsH— 
7. = 88.50 94.50 99.25 92.50 
No. 1 & sel 51.50 60.50 66.00 59.50 
Ba nvontas 31.25 35.25 35.00 35.50 
Sort MAPLE— 
PD ...¢enmangne@ 76.75 
No. 1 & sel.. 60.00 
BEECH— 
No. 1 & sel.. cee 56.75 
HIcKorY— 
AS nied ane ewe re aeae ooee 183.75 
POO. So ccccesee news wens 23.25 otewn 
Sorr ELtmM— 
FS ebb een 43.75 66.50 
No. 1 & sel.. kare ne 43.75 51.50 
We. Bivsavevee 25.50 ines 35.00 28.00 
COTTON WooD— 
WAS sevcseses 52.50 er 73.00 
No. 1 & sel 40.25 43.50 43.75 
WO: Beviwsecs 35.00 37.00 wee 
SYcAMORE— 
Se  ) ee mails 63.50 
me tg & sel. 61.75 48.50 
N — 
.° _aeee 74.00 75.00 75.25 78.50 
No. 1 & sel... 48.50 55.00 54.50 58.25 
Me. Beccsesss 29.75 naw 33.75 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended May 12, as reported by the 
Oak Flooring Manufacturers’ Association: 


}3x2%"” $8x1%”" %x2” %x1lh” 


Ist qtd. wht.:.$118.07° $112.50 $67.00 $68.44 
ist qtd. red... 76.72 anes ee 59.25 
2nd qtd. w&r.. 75.02 ee wees 61.20 
1st pln. wht... 70.00 65.19 58.17 49.41 
lst pln. red... 68.47 62.26 50.54 42.76 
2nd pin. wht... 61.43 47.53 40.15 35.93 
2nd pin. red... 60.70 52.31 38.89 36.98 
Br WEF .cccc. 40.43 35.80 31.42 29.64 
POUFIR sccecss 17.34 Soria 10.00 8.00 
4x2” 1%x1%e” fex2” x1” 
1st qtd. wht...$ 91.92 $ 83.25 i cectatia er 
2nd qtd. —- ab ‘cia mgt 
lst pln. wht... . f 71.5 . 
1st 4 red... 56.63 52.50 62.55 $62.50 
2nd pin. wht... 58.50 50.26 53.55 
2nd pin. red... 49.63 49.75 49.69 52.50 
Srd wr ...... 37.69 35.25 39.13 
POUR .cccese 8.50 ae? eee 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. b. 
cars flooring mill basis, during the week ended 
May 19: 


MFMA MFMA MFMA 
First Second Third 
es ere eee $70.86 $60.51 $40.03 


Maple— 
38 x2 Y% ” 


Price 
red, ad 


Roug 
one and 
clear, $ 
pile, $6 


Sort E 


4/ 
5/ 





6/ 
8/ 








»0 


of) 
» 


n- 


awe ' Bw 


' 
l 
3 
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“NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
t,o, b. Wausau, Wis.: 


AsH— 


FAS Sel. No.1 No. 2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 20.00 
5/4 .-- . 95.00 80.00 65.00 40.00 20.00 
6/4 «+ 110.00 95.00 65.00 40.00 20.00 
g/4 ..- 115.00 100.00 75.00 45.00 21.00 
BasswooD— 
4/4 74.00 64.00 48.00 31.00 22.00 
5/4 74.00 64.00 48.00 33.00 23.00 
6/4 77.00 67.00 563.00 35.00 24.00 
8/4 82.00 72.00 58.00 35.00 24.00 
10/4 .-- 90.00 80.00 65.00 45.00 eens 
12/4 .-- 100.00 90.00 75.00 55.00 -— 


Key stock, “4 $75; 


5/4, $80 or on grade; 
FAS, $90; No. 1, $70. 


ix4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, > 

BrracH— 

4/4 86.00 66.00 44.00 28.00 20.00 
5/4 . 91.00 71.00 52.00 34.00 20.00 
6/4 . 96.00 76.00 58.00 36.00 20.00 
8/4 . 101.0 81.00 70.00 44.00 21.00 
10/4 - 110.00 100.00 90.00 60.00 woes 
12/4 ... 116.00 105.00 95.00 60.00 as 
3/4... 80.0 65.0 40.00 25.00 oe 
5/8 ... 77.00 62.00 35.00 25.00 oe 


For 10-inch & wdr., add $30; 8-inch & wadr., 
add $15; for 56-inch & wdr., 8-foot & Igr., add 
$2. 

Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
—, at one and two face clear, $70; run of 
pile, 


For sel. 


Sort ELM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 30.00 22.00 
8/4 85.00 75.00 63.00 35.00 22.00 
10/4 95.00 85.00 70.00 40.00 are 
12/4 - 100.00 90.00 75.00 45.00 nw 
Rock ELM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 - 80.00 60.00 35.00 %25.00 
10/4 - 95.00 75.00 50.00 ane 
12/4 - 105.00 ° 85.00 65.00 30.00 
*Bridge plank. 
Sorr MAPLE— 
4/4 62.00 562.00 42.00 24.00 19.00 
5/4 70.00 60.00 60.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 - 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 115.00 95.00 80.00 50.00 21.00 
Harp MapLe RouGH F.oorine Stock— 
No.1 No.2 No. 3A 
com. com. com. 
ers re 060. 00 ey 00 $20.00 
ARES Es 3.00 3.00 23.0 


Harp MapLE— 
Sel. No. 1&Sel. 
AS 6”"&wdr. 6”&wdr. No. 2 No. 3 
4/4 x So 00 $ boa 00 $ 42.00 $ 30.00 $ 17.00 
75.00 00 45 33.00 


B/E 26 -00 3. 19.00 
6/4 ... 88.00 $8.00 55.00 33.00 19.00 
8/4... 95.00 75.00 63.00 34.00 21.00 
10/4 .., 110.00 90.00 75.00 45.00 30.00 
12/4... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
Wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following pevoentngee 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BercH— 


FAS Sel. No.1&Sel. No.2 No.3 

5/8 Me. 2 com. & better. .... 33.00 $16.00 
4/4 ...$ 55.00 $40.00 35.00 25.00 19.00 
5/4 60.0 50.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 60.00 385.00 22.00 
8/4 ... 80.00 apa 60.0 40.00 25.00 
Enp Driep WHITE MaPLEe— 

FAS and 

Nos.1 & 2 Nos.1 & 2 
| ae en eee - - $110.00 $ 85.00 
Dw wiciga weipie ick haw acts ee Bae 90.0 
SD auKhewedbe eee sexaann ee 95.00 
UD 0 ckvcadnecekecksaees eee 105.00 











APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 21.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OaK— 


4/4 5/4&6/4 8/4 
FAS . - Sie 145 $145@155 $155@165 
Selects :.:... 110 110@115 115@120 


No. 1 com.... 130 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 54 59 3s 60 
Sound wormy. 43 46 


QUARTERED Rep Oak— 


(¢) Eee - a8 i cer <ae0 -exé* tak 
No. 1 com. 60 PP VE areas * 
No. 2 com. 40 ae ebis Stee  weu™. Sen 


PLAIN WHITE AND Rep Oak— 


FAS ° ++ SIRS a at 120 $125@135 
Selects ..... 75 80 85@ 90 
No. 1 com.... do és 70 75 75@ 80 
No. 2 com.... 45 50 50 55 51 57 
No. 3 com.... 22 24 23 25 24 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
i $ 70 72 $ 70 75 $ 80 85 
No. 1 com.... 53 55 58 61 65 79 
No. 2 com.... 28 31 33 38 38 43 
CHESTNUT— 
2p $ 90 95 $105@110 $115@120 
No. 1 com.... 655 60 60 65 65 70 
No. 3 com 20 21 21 22 21 22 
Sd. wormy and 
No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common 
better, 
sound wormy 385@ 38 40@ 42 42@ 44 
BircH— 
ee $100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 665 70 70 75 70 75 


No. 2 com.... 33@ 35 38@ 40 40@ 42 


BrECH— 
We wind sb sé $ 60 65 $ 65 70 $ 70 75 
No. 1 com.... se 43 45 48 45 50 


No. 2 com.... 28 28 30 8=—30 33 
PoPpLAaR— 
Panel & No. 1, 18” & 
WEGGP scccrs $135 $150 $160 
Eo kc ew mes 105 120 130 
Saps & Sel. 80 95 110 
St Et cecsacee 63 68 67 
No, 2 Geeeee ry | 41 44@ 46 46@ 48 
ee DS Bicaeves 26@ 28 28@ 30 
MaPLEe— 


FAS .........$ 70@ 75 $ 75@ 80 $ 83@ 88 
No.1 common 





nite wee” fea 
HARDWOODS — CLEVELAND 


Prices obtained for southern hardwoods dur- 
ing the week ended May 15, reduced to an 
f.o.b. Cleveland basis, were as follows: 
WHITE OAKkK— 

4/4 5/4 6/4 8/4 
. $151.50 oo 50 eee ‘ 





Qtd. FAS are 
No. 1 & sel. 89.50 7 
| a er 48.5 ae eas ge a 

Pin. FAS 109.50 129.00 Rae — 
No. 1 & sel 69.50 81.75 81.25 83.50 
Se ee 52.00 50.75 ees sick 
NS area 29.50 ole Raga ieee 
Sd. wormy. 53.25 59.75 62.25 

RED OAK 

Pin. FAS . 107.75 130.75 con, ee 
No. 1 & sel 63.75 82.25 $2.25 91.00 
| ae 43.00 beds » owe 

MIXED Oak— 
Sd. wormy.... 54.75 53.50 66.50 70.50 
PoPpLAR— 

Pin. FAS . 111.00 122.50 133.75 
No. 1 & sel 61.00 65.75 67.00 72.75 
No. 1 com 57.2 65.50 71.00 
No. 2-A 43.00 es owe 
No. 2-B 29.75 leas 

AsH— 

ae 87.50 

No. 1.& sel 55.00 

OS ar 44.50 

HARD Marte— 
(eee 85.75 ane prem 95.00 

No. 1 & sel 51.75 64.00 68.75 

BEECH— 
Serer 29.50 
CHESTNUT— 

Pin. FAS .... 86.50 92.00 102.00 
No. 1 & sel. 53.25 63.00 sisal 
rey 28.75 mine 29.00 
NS gles ea 22.75 26.00 arr ieee 
Sd. wormy.. 40.00 44.00 44.50 45.50 

Basswoop— 
a «ésrecsns 75.75 77.25 80.25 
No. 1 & sel 51.25 ‘ 60.25 
BircH— . 
ee 


122.50 
No. 1 & sel... ‘ 


PHILADELPHIA PRICES 


Philadelphia, Pa. May ~21.— Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern — 

Florida Florida Gesratn 

DE cte@ecéoee - -$41.00 $44,650 $55.00 

3&6x6” rer F 42.60 61.00 

SE naw. weic nnd - 41.00 44.50 51.00 

2&4x10” . ocsece Ge 62.50 56.00 

5&10x10” ........ - 48.00 49.50 54.00, 

DEMEE scccvcceee Ge 64.00 63.00 

5&12x12”......... 57.00 61.00 61.00 

Ti wcG mela ees sparew 67.50 71.00 

DE cccvceede Veeee 64.50 69.00 

BEUEELO ccccce hee. e668 cove 83.00 
6&16x16” 


eee eeeees eeee . 


Lengths 22 to 24 feet, add $2. 
Each 2 feet additional, add $1.00 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$84.00 No. 1 sap flat. .$43.00 
B&btr. sap rift. 69.00 No. 2 sap flat.. 28.00 
Bé&btr. flat..... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%...$28.00 1x10”, %» 9%..$29.50 
1x8”, %x7%... 29.00 1x12”,%x11% .. 30.00 
Shortleaf a ~ on, S48, Y%-inch Scant, 
0- to 16-foot 
SG atch ene ee $29.00 Se 'nretenews $30.50 
ST oa) ste 4 oiee ee SOG cases se 31.50 
Se” saxeuge tex 29.00 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
ee gs eee $67.00 $62.00 “oe 
eee” GE on knc aves 46.00 40.00 $28.06 
Kiln Dried North Carolina Roofers 
1x6”, %x5%...$31.00 1x10”, %x 9%..$32.5) 
1x8”, %x7%... 32.00 1x12”, %x11%.. 33.50 
tg-inch thick, $1. more. 
Red Cedar Bevel Siding 
ee CN cise sccaed sieadag ose b eee Re $42.00 


a cs ot ake eaaemewele 57.00 





TEEEO™, GIORF svcccaccosvcevescesssesvs 65.00 
Maple Flooving f.0.b. Philadelphia 
a8x2%, 1leyx2% 
MFMA First grade........... $79.00 $82.50 
MFMA Second grade.........+. 69.00 74.50 
MFMA Third grade.........+.- 49.00 52.50 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
BESe causes eon $ 67.50 $57.50 $44.25 $36.75 
Ue vissles mace 72.50 62.50 41.25 38.25 
FF 72.50 62.50 41.25 38.25 
1x10” gue vawe $2.50 72.50 41.25 38.25 
ae 97.50 87.50 44.25 39.25 
18” and up..... 102.50 92.50 48.25 43.25 
Lath, 4-foot No. 1 
Docc aden sme $6.50 c.i.f.—$6.75 delivered 
BEOUMROGE iceccccens 4.90 c.if.— 5.50 delivered 
Cincinnati, Ohio, May 21.—The following 


are today’s prices on American black walnut 
f. o. b. Cincinnati: 


if* 4/4, $240; 6/4, $250; 6/4, $255; 8/4, 
anee te $160; 5/4, $165; 6/4, $170; 8/4, 

Nah 1, a/4, $92.50@95; 5/4, $105; 6/4, $115; 
No. . 4/4, $45; 5&6/4, $50; 8/4, $55. 


SOUTHERN PINE TIES 


New York, May 21.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 





All 8’ 6”— Sap Heart 
ES Feoakia ihe alm pica etn iale ese a Sets $1.35 $1.65 
DL. Kenewseewasnvaseteacksn 1.25 1.55 
BT. Manne vendawscisnes asta 1.15 1.25 





For Editorial Review of Current Market 
Conditions See Page 31 


NORTHERN PINE 


CHICAGO, May 23.—Demand for northern 
pine is fairly good, with an increased volume 
reported for mixed cars from country retail- 
ers. There are a number of large industries 
coming into the market to cover their re- 
quirements for the second half of the year, 
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FRAMES oféy 


--PROFIT--- 








To get turnover you 
must buy and sell a good 
article for which there is 
popular demand, and 
you must be able to get 
prompt delivery of new 
stock. 

Andersen Frames have 
unquestioned superiority, 
are nationally advertised 
and big jobbers’ stocks and 
an immense factory reserve 
assure quick delivery. 


Send the coupon below for 
complete information. 





ANDERSEN LUMBER COMPANY, 


Have your representative call. 
() Send portfolio of sales plan and 
selling aids. 








Without cost or obligation to me please fill my requests as checked in squares below: 


Box Number |105, Bayport, Minnesota. 


(1) I handle Andersen Frames. 
(1) I do not handle Andersen Frames. 
























Complete 
Circular 


Outfits. 


Edgers, 
Trimmers, 
Etc. 


No. 15 All-Steel-Iron Saw Mill 





The more accurate sawing of the Knight all- 


steel-iron Portable insures its user 
better prices for his product—and 
you must have your output 
well manufactured or you 
can’t make a profit. 


Write for 
Special Circular 


KNIGHT “és 


co. 
1700 Market Avenue, S, 
CANTON, OHIO 











which is having a stimulating effect on the 
trade. Mill stocks are still badly broken, 


and the staple items are rather difficult to 
locate in dry stocks. Prices on No. 5 boards 
and on some items of Norway and spruce 
dimension have been advanced $2 within the 


last week. 


MINNEAPOLIS, 
upward 


MINN., May 21.—Recent 
price revisions of 50 cents to $4 are 


well established. Northern pine industrial 
trade continues more active than yard de- 
mand. Mill stocks of seasoned lumber are 


in poor assortment, and 


stock are reported. 


shipments of green 


BUFFALO, N. Y., May 23.—Some increase 
in demand for northern pine has taken place 
this month, and as a rule prices in the differ- 
ent grades are well maintained at the mills. 
The greater firmness in other woods is of 
benefit to northern pine, as is the fairly active 
market which the mills have in nearby terri- 





tory. An improvement in the demand for 
stock for building purposes has taken place in 
some sections. 


EASTERN SPRUCE 


BOSTON, MASS., May 22.—Production of 
eastern spruce dimension is still rather light, 
and there is enough business to keep the 
frame market steady at $42 base. Yard di- 
mension can be bought for a little less and 
some easy frame orders might be placed at 
$41. The supply of random is still light, and 
sellers able to make prompt delivery are ask- 
ing firm prices. Retailers have lately been 
inclined to hold off. Boards are very, very 
scarce and firm. Demand for lath is no more 
than fair and prices keep about steady. 


HARDWOODS 


CHICAGO, May 23.—Demand for northern 
hardwoods is running along in about the same 
volume as for the last few weeks. Automo- 


————__ 
bile body plants continue actively jn the 
market for 6/4 and thicker No. 1 common 
and better maple, birch and elm, dry Stocks of 


which are scarce. Box factories are in the 
market for large quantities of No. 3 hard. 
woods, buying wherever they can find dry 
stocks. Prices on all grades are firm. 


BUFFALO, N. Y., May 23.—Hardwood trade 
continues fairly active, though buying is 
mostly in small lots for immediate needs, In- 
dustrial plants in numerous instances are 
more active than they were a few weeks ago 
and are generally carrying limited stocks, 
Woods most in demand include oak, maple, 
ash and poplar. Chestnut is found rather slow 
by some dealers, and none of the woods 
stands out prominently as a leader in Sales, 


ST. LOUIS, MO., May 21.—Southern mills 
which have not closed down altogether are 
curtailing their output. Prices continue at 
low levels. Thick elm, gum and maple are 


moving actively to the automobile body trade, 
but more or less quietness prevails in interior 
finish,» furniture stock and low grade factory 
material. A considerable quantity of flooded 
stock was sold recently to body plants and 
flooring concerns. Export trade is fairly good, 
coffin oak being one of the outstanding items. 


CINCINNATI, 
hardwoods continue dull, with prices un- 
changed and most of the orders being of a 
hand-to-mouth character. Top grades of white 
oak are more active. Lower grades of poplar 


OHIO, May  21.—Southern 


also are moving better, with stocks firmly 
held. Walnut continues dull. 

HOUSTON, TEX., May 23.—Slight improve- 
ment has been noted in demand for cypress 


and magnolia. Fancy prices are 
the latter wood because of the meager out- 
put. All items of sap gum and upper grades 
of red gum are moving fairly well, but prices 
are very low. Oak and oak flooring prices 
likewise are low, and there is not much busi- 
ness. 


offered for 


MINNEAPOLIS, MINN., May  21.— The 
northern hardwoods market here is not any 
too strong, as a result of the offering in this 


territory of low priced southern woods. 
NEW ORLEANS, LA., May 21.—The local 


hardwood market was quiet last week, with 


no particular outstanding feature. Heavy 
rains hampered construction work. The ex- 
port movement was holding up in satisfac- 


tory volume. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 23.—Fir demand from city 
and country retailers is on a seasonable basis, 
and there is a stronger tone to the local mar- 
ket, due largely to the fact that the West 
Coast mills are selling a lot of lumber. There 
is a good demand for Sitka spruce from both 
industrial and retail yard consumers. Prices 
show”’a stronger tendency. Business in Engel- 
mann spruce is fair, with prices firm. 


LOS ANGELES, CALIF., May 19.—During 
the last week, No. 3 common advanced $1.50. 
This item is scarce and some mills have with- 
drawn from the market, refusing to make quo- 
tations. Nos. 1 and 2 common show an In- 
crease of $1 to $1.50. Clears are very strong, 
with slash grain uppers at $1.50 and vertical 
grain items advanced about $5. The whole- 
salers state it is becoming increasingly diffi- 
cult to get the mills to report on items, espe- 
cially clears. 


KANSAS CITY, MO., May 22.—Fir demand 
is well maintained here at the stronger prices 
recently put into effect, in spite of the slow- 
ness of city yards to get into the market. 
Stocks in the hands of retailers in this terrl- 
tory are not large. Common grades are wanted 
mostly, with a fair demand for flooring. 


NEW YORK, May 21.—There has been little 
or no change in the fir situation, a seasonal 
movement being reported by wholesalers. Re- 
tailers are not buying much beyond their 
needs, which makes for more orders and 
smaller volume. Prices have not altered & 
hair’s breadth in the week. 
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BALTIMORE, MD., May 21.—The demand 
for fir is perhaps a little larger. The stocks 
here suffice to take care of current needs, with 
close attention paid to business in mixed 
cars, which has become a feature in the trade. 


CYPRESS 


sT. LOUIS, MO., May 21.—Demand for yel- 
low cypress is moderate with some users in 
the market for’ fill-in requirements. Country 
yards have about finished their spring buying 
Also, the bulk of the greenhouse business is 
believed to have been placed. Fair demand is 
noted in No. 1 cypress for the coffin trade and 
in No. 2 for glass interests. Prices are un- 
changed. Red cypress continues to move in 
fair quantities, chiefly to yards. 





NEW ORLEANS, LA., May 21.—Cypress - 
demand continued satisfactory during the last 
week, there being a steady call for practically 
all items in the list. 


HEMLOCK 


CHICAGO, May 23.—A good volume of 
northern hemlock is moving to country yards. 
Owing to scarcity of dry stocks, many mills 
are shipping green lumber to take care of 
the insistent demand. Prices are firm at $3.50 
@4 off the new list. 


NEW YORK, May 21.—Distributers of hem- 
lock report business normal for May, volume 
being light and prices very firm. West Coast 
lumber is more plentiful and is selling much 
better than eastern varieties. Little new 
business is developing. 

BOSTON, MASS., May 22.—Demand for 
eastern and northern hemlock is not espe- 
cially active but offerings of dry stock are 


light and prices are very firm. Clipped 
boards are $32.50@33, and random $30@31. 


Some very desirable hemlock from Pennsyl- 
vania is being offered here now, and this 
fact is causing a little hesitation among 
manufacturers of native stock who think they 
should add another $1 to their lists. West- 
ern hemlock is moving well, usually along 
with Douglas fir, and prices are looking 
firmer both for transits and direct mill ship- 


ments. 
WESTERN PINES 


CHICAGO, May 23.—Demand for Idaho and 
Pondosa pines is improving and _ inquiries 
from consumers are more numerous. Mill 
stocks of 12-inch No. 2 Pondosa are rather 
scarce, and there is considerable shortage of 
4-inch No, 4 crating strips in all grades, with 
prices firm. Window frame shops and sash 
and door factories are taking considerable 
quantities of California white pine, mill 
stocks of which are becoming better assorted. 
Prices hold firm. 

LOS ANGELES, CALIF., May 19.—The de- 
mand for California white and sugar pine 
continues good, with prices’ strengthening 
weekly. Reports from the mills indicate that 
stocks are below normal. The California de- 
mand for box and the common grades is very 
satisfactory. Prices are strong and retail 
stocks are low. 


SAN FRANCISCO, CALIF., May 19.—There 
is a sustained demand for pines, especially 
lower grades with a slight slackening in de- 
mand for upper. Prices show no material 
changes. Mills, increasing production, report 
Stocks in better condition than they were 
thirty days ago. Rail shipments are nearly 
normal. Export business fell off slightly, vir- 
tually all coming from the Antipodes. Local 
demand is below normal. 


NEW YORK, May 21.—Pondosa and Idaho 
Pines are in fair demand and prices have 
Stopped wavering. Some grades of No. 3 
Idaho are scarce, and wholesalers report 
difficulty in having their orders filled. Vol- 
ume of sales in May will -exceed that of 
April. 


BUFFALO, N. Y., May 23.—The demand for 
the California pines is more active than for 
Some time, though it is necessary to do a 
800d deal of soliciting to get orders in any 
number. Some items of these woods are 
Scarce. Bight-quarter No. 1 sugar pine is 
about as short as anything in the list. Some 


mills report that it will be thirty days before 
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Home Office: 


New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 


in a : 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 
BRANCH OFFICES: 

New Orleans, Hibernia Bank Bldg. 

Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 


Chicago, 612 North Michigan Ave. 
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they will have any of this item to offer. 
Stocks of dry lumber at the mills are con- 
siderably broken.- 


KANSAS CITY, MO., May 22.—Western 
pines demand from retailers remains good, 
though factory buyers are not so active in the 
market. Prices are not so firm as they were 
earlier in the month. 


REDWOOD ‘ 


LOS ANGELES, CALIF., May 19.—The red- 
wood market is more active than it has been 
at any time this year. The export demand 
has considerably improved with the Central 
American trade holding up well. California 
business is considered more than satisfactory. 


SAN FRANCISCO, CALIF., May 19.—The 
demand for redwood showed gains through the 
week, foreign business especially striking an 
upward trend. Domestic cargo and rail busi- 
ness are sustained at the satisfactory level of 


the first of the year. Prices are firm. Local 
retailers are doing a slightly better business 
in redwood than last year, attributed to the 
increased use of redwood trim. Mills report 
stocks fair, with production normal. 


SOUTHERN PINE 


CHICAGO, May 23.—Retail yard demand 
for southern pine is about on the same basis 
as a week ago. Industrial consumers are buy- 
ing considerable quantities of lumber, Par- 
ticularly crating. Window frame shops are 
also taking good supplies. Several inquiries 
are out for car repair and grain door material. 
Some mills report a scarcity of 3- and 4-inch 
flooring, prices on which are stiff. One-inch 
Nos. 2 and 3 boards, and 1-inch No. 1, 2 and 
3 dimension are scarce and firm in price. 


CINCINNATI, OHIO, May 21.—Mill prices 
on finish and flooring items, as well as all 
grades of common building lumber, are strong, 
being up about $1. Manufacturers of the Mis- 
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sissippi Delta are feeling good over the enact- 
ment of the Mississippi flood control law, by 
which they will have some $20,000,000 appro- 
priated immediately for flood protection in 
their section. Retailers here are reducing 
stocks for some reason which the wholesalers 
fail to fathom. Prices on spot stocks here are 


firm, with $1.50 premiums charged on such 
items aS are scarce. 

ST. LOUIS, MO., May 21.—A fairly good 
volume of southern pine orders is coming 
through, and although advancing prices may 
have checked demand somewhat, local ob- 


servors believe the market will be maintained. 


City yards are not buying as extensively as 
country yards. Call for industrial crating 
stock is good. Nos. 2 and 3 boards and No. 1 


dimension are especially strong. No advances 


are seen in better grades. 


KANSAS CITY, MO., May 
pine demand continues good, but prices are 
strong on scarce items only. Most orders are 
for mixed cars, representing the needs of the 
smaller yards. City yards are placing some 
straight car orders for boards and dimension, 
but city orders are relatively scarcer than 
country. There is a little better demand for 
flooring and finish. 


22.—Southern 


HOUSTON, TEX., May 23.—yYard stocks are 
in good demand and prices are holding their 
own. Houston concerns continue to receive 
inquiries from the East on industrial stocks. 
Prime and sawn timbers are being shipped to 


Europe and the Islands. Prices are holding 
their own. 

NEW ORLEANS, LA., May 21.—The pine 
market here last week was reported quiet, 
but the trade was much encouraged by the 


signing of the flood control act, and predicts 
a distinct improvement by fall. A large 
number of important public works are in the 
course of preparation here. 


BOSTON, MASS. May  22.—Retailers’ 
requisitions are mostly for moderate assort- 
ments. Sellers are in very keen competition 
and are more or less conciliatory about prices. 
toofers, however, are firmer and some local 
authorities regard them as too high. 


SHINGLES AND LATH 


CHICAGO, May 23.—There is a good de- 
mand from country yards for white cedar 
shingles, with supplies far below normal. 
Quotations: Extras, $4.75; standards, $3.75; 
sound butts, $2.90@3. White cedar posts are 
moving freely to the yard trade. 


NEW YORK, May 21.—Eastern spruce lath 
supplies have been coming in of late in fairly 
good volume, but nearly all are sold in ad- 
vance. West Coast shingles are plentiful and 
prices fairly well settled. Quotations have 
not altered during the week. 


MINNEAPOLIS, MINN., May 21.—The red 
cedar shingle market shows strength in the 
face of light demand. The northern lath mar- 
ket. remains quiet, with the small operators 
cleaning up their stocks at below market 
prices, and major operators sitting tight, with 
mills idle, waiting for buying in the large cen- 
ters to.expand. Stocks of jack pine and bal- 
sam lath are now in shipping condition in 
most cases. 

KANSAS CITY, MO., May 22.—The shingle 
market has shown no change from last week, 
and prices still remain unsettled, with the last 
man to quote usually getting the order. The 
nominal prices are $2.15 for clears, and $1.95 
for stars. Lath demand is fairly good, with 
southern and western pine in best request. 
Siding demand here is rather slow. 


HOUSTON, TEX., May 23.—Shingles are 
moving slowly at poor prices. Lath are mov- 
ing fairly well at prices that have held good 
for several weéks, 


BOXBOARDS 


BOSTON, MASS., May 22.—Some special 
lots of box lumber are to be had at conces- 
sions, but assortment and quality usually ex- 














plains the price. The principal producers 
have orders for most of their dry box lum- 
ber and ‘are disposed to restrict operations. 
Round edge white pine boxboards, inch, are 


27 @ 30. 
CLAPBOARDS 


BOSTON, MASS., May 22.—There has been 
some expansion in the demand for clap- 
boards. A considerable share of current 
trading is in clapboards from the West 
Coast, mostly red cedar, with some redwood, 
western spruce and other Coast woods taken 
for special requirements. Quotations on 
Coast clapboards are now steady to firm. 
Offerings of eastern spruce and native white 
pine are very light and prices are very firm 
indeed. 


LUMBER TRANSPORTATION 


Commerce Commission Decisions 

Washington, D. C., May 21.—The appli- 
cable fifth-class rate of 53.5 cents a hundred 
pounds on wood-pulp board in carloads from 
Ontonagon, Mich., to St. Louis, Mo., on which 
94 carloads moved between Aug. 12 and Oct. 
19, 1925, was unreasonable to the extent that 
it exceeded the commodity rate of 30.5 cents 
made effective on the latter date. This is 
the finding of Division 4 of the Interstate 
Commerce Commission in Docket No. 19,969— 
Robert Gaylord (Inc.), et al. vs. Chicago, 
Milwaukee & St. Paul Railway Co. et al. Rep- 
aration is awarded on this basis, the amount 
due to be determined in accordance with 
Rule V. 

The American Cross Arm Co. is awarded 
$536.35 reparation by Division 4 in an opin- 
ion in Docket No. 20,084. Division 4 finds 
that the rate on wooden insulator pins in 
ear loads from Buchanan, Va., to Jackson- 
ville, Fla., applied on five carloads, was un- 
reasonable. The Buchanan factory of com- 
plainant has now ceased operations. 

Division 4 has dismissed No. 19,789—Peru 
Plow & Wheel Co. vs. Chicago, Milwaukee & 
St. Paul Railway Co. et al.—finding that the 
rate on 44 carloads of lumber shipped from 
Stoughton, Wis., to LaSalle, Ill., was not un- 
reasonable or unduly prejudicial. 

Division 4 has also dismissed No. 19,525— 
Mississippi Hardwood Lumber Co. vs. Tennes- 
see Central Railway Co. et al. Division 4 
finds that a carload of lumber shipped from 














Nellieburg, Miss., to Nashville, Tenn., was 
misrouted, but the applicable rate over the 


route of shipment not unreasonable. The 
earriers are authorized to waive the under- 
charges to the basis of the rate applicable 
over the route over which the shipment should 


have moved. 
Se ee2eeaeaeaaeae 


Transit Rate on Lumber 


AUSTIN, Tex., May 21.—An order has been 
issued by the Texas railroad commission es- 
tablishing a 2%4-cent transit rate on ash, cot- 
tonwood, elm, gum, oak, pine and kindred 
lumber, when originating at points on three 
railroads serving the producing sections of 
east Texas. 

The order allows the lumber to be stopped 
in transit at points on the Texas & New Or- 
leans Railroad for manufacturing into box 
materials, including wirebound box material 
for an extra charge of 2% cents a hundred 
pounds. This charge will be added to the dif- 
ference between the through rate, origin to 
destination, and the cost of shipment to the 
transit point. 

The manufactured product may be re- 
shipped on the transit rates any time within 
12 months from date of the freight bill cov- 
ering the shipment to the transit point. 

Lines affected besides the Texas & New Or- 
leans are the Moscow, Camden & San Augus- 
tine Railroad and the Trinity Valley & North- 
ern Railroad. 


Freight Loadings Exceed Million Cars 


Washington, D. C., May 23.—Revenue 
freight loadings for the week ended May 12 
amounted to 1,001,983 cars, distributed as 
follows: Forest products, 67,138 cars; grain, 
42,106 cars; live stock, 27,018 cars; caal, 159,- 
714 cars; coke, 10,231 cars; ore, 38,249 cars; 
merchandise, 261,082 cars, miscellaneous,, 396.- 
445 cars. 
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Advertisements will be inserted in 

this department at the following rates: 

30 cents a line for one week. 

55 cents a line for two consecutive weeks, 

75 cents a line for three consecutive weeks, 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order, 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver. 
tisements received later will be placed 
under heading Too Late to Classify. 

















FOR RENT—TWO PRIVATE OFFICES 


with reception room, 


very desirable, very modest 


rent. Inquire ROOM 803, Manhattan Bldg., Chicago, 





WANTED—MILLWORK SUPERINTENDENT 


We have opening for first-class man thoroughly 


familiar with manufacturing, detailing and Dill- 
ing, who understands managing men for produc- 
tion at right cost and knows machinery. Applicant 
must furnish references and give complete history 
of experience, age, health and wage expected in 
first letter. 
MARSHALL MANUFACTURING COMPANY, 
Rome, Georgia. 


WANTED—MANAGER 
Retail yard in Southern Illinois, Prefer man that 
speaks German. State age, experience, salary eXx- 
pected and give references. 
Address “M. 109,’’ care American Lumberman. 


YOUNG MAN TO ASSIST OWNER 
Two retail lumber yards Sou. Maryland near Bay. 
Some knowledge preparation cottage plans and 
millwork necessary. State experience, age, salary 
and when you could report. Interview desirable. 
W. M. THOMAS LUMBER CO., Owings, Md. 


WANTED FOR CHICAGO TERRITORY 
Competent hardwood inspector for association 
work; state age, experience and salary wanted. 

Address “M. 112,’’ care American Lumberman. 


UNUSUAL OPPORTUNITY 
An aggressive Chicago firm has opening for 2 
bookkeeper with general lumber experience. AD- 
plicant must be capable, energetic and enthusias- 














ic. 
Address “M. 114,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Millwork Estimator and Salesman on special edd 
millwork, on school houses, churches, residences, 
etc., from Architects’ plans, with New York State 
experience Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 


ESTIMATORS ON SPECIAL AND STOCK 
Millwork. Can also use good detail man with cost 
book “A” experience. No sales ability required. 
Position holds chance for rapid promotion and fu- 
ture opportunity. Position in central office or one 
of our branches in South. Address P. O. BOX 1422, 





















Shreveport, La. 



























































